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Forward-Looking Statements
This report may contain forward-looking statements that are within the meaning of Section 27A of the Securities Act
of 1933, as amended (the “Securities Act”), and Section 21E of the Securities Exchange Act of 1934, as amended (the
“Exchange Act”). These statements include, but are not limited to, discussions related to Apollo’s expectations regarding
the performance of its business, liquidity and capital resources and the other non-historical statements in the
discussion and analysis. These forward-looking statements are based on management’s beliefs, as well as assumptions
made by, and information currently available to, management. When used in this report, the words “believe,” “anticipate,”
“estimate,” “expect,” “intend” and similar expressions are intended to identify forward-looking statements. Although
management believes that the expectations reflected in these forward-looking statements are reasonable, it can give no
assurance that these expectations will prove to have been correct. These statements are subject to certain risks,
uncertainties and assumptions, including risks relating to our dependence on certain key personnel, our ability to raise
new credit, private equity, or real assets funds, market conditions generally, our ability to manage our growth, fund
performance, changes in our regulatory environment and tax status, the variability of our revenues, net income and
cash flow, our use of leverage to finance our businesses and investments by our funds and litigation risks, among
others. We believe these factors include but are not limited to those described under the section entitled “Risk Factors”
in this report; as such factors may be updated from time to time in our periodic filings with the United States
Securities and Exchange Commission (the “SEC”), which are accessible on the SEC’s website at www.sec.gov. These
factors should not be construed as exhaustive and should be read in conjunction with the other cautionary statements
that are included in this report and in our other filings. We undertake no obligation to publicly update or review any
forward-looking statements, whether as a result of new information, future developments or otherwise, except as
required by applicable law.
Terms Used in This Report
In this report, references to “Apollo,” “we,” “us,” “our” and the “Company” refer collectively to Apollo Global Management,
LLC, a Delaware limited liability company, and its subsidiaries, including the Apollo Operating Group and all of its
subsidiaries, or as the context may otherwise require;
“AMH” refers to Apollo Management Holdings, L.P., a Delaware limited partnership, that is an indirect subsidiary of
Apollo Global Management, LLC;
“Apollo funds”, “our funds” and references to the “funds” we manage, refer to the funds (including the parallel funds and
alternative investment vehicles of such funds), partnerships, accounts, including strategic investment accounts or
“SIAs,” alternative asset companies and other entities for which subsidiaries of the Apollo Operating Group provide
investment management or advisory services;
“Apollo Operating Group” refers to (i) the limited partnerships and limited liability companies through which our
Managing Partners currently operate our businesses and (ii) one or more limited partnerships or limited liability
companies formed for the purpose of, among other activities, holding certain of our gains or losses on our principal
investments in the funds, which we refer to as our “principal investments”;
“Assets Under Management”, or “AUM?”, refers to the assets of the funds, partnerships and accounts to which we provide
investment management, advisory, or certain other investment-related services, including, without limitation, capital
that such funds, partnerships and accounts have the right to call from investors pursuant to capital commitments. Our
AUM equals the sum of:

the fair value of the investments of the private equity funds, partnerships and accounts we manage or advise plus
(i) the capital that such funds, partnerships and accounts are entitled to call from investors pursuant to capital

commitments;
the net asset value, or “NAV”, of the credit funds, partnerships and accounts for which we provide investment
management or advisory services, other than certain collateralized loan obligations (“CLOs”) and collateralized debt
obligations (“CDOs”), which have a fee-generating basis other than the mark-to-market value of the underlying
assets, plus used or available leverage and/or capital commitments;
the gross asset value or net asset value of the real assets funds, partnerships and accounts we manage, and the
(iii) structured portfolio company investments of the funds, partnerships and accounts we manage or advise, which

includes the leverage used by such structured portfolio company investments;

(i)
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the incremental value associated with the reinsurance investments of the portfolio company assets we manage or
advise; and

@iv)
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the fair value of any other assets that we manage or advise for the funds, partnerships and accounts to which we
provide investment management, advisory, or certain other investment-related services, plus unused credit
(v)facilities, including capital commitments to such funds, partnerships and accounts for investments that may require
pre-qualification or other conditions before investment plus any other capital commitments to such funds,
partnerships and accounts available for investment that are not otherwise included in the clauses above.
Our AUM measure includes Assets Under Management for which we charge either nominal or zero fees. Our AUM
measure also includes assets for which we do not have investment discretion, including certain assets for which we
earn only investment-related service fees, rather than management or advisory fees. Our definition of AUM is not
based on any definition of Assets Under Management contained in our operating agreement or in any of our Apollo
fund management agreements. We consider multiple factors for determining what should be included in our definition
of AUM. Such factors include but are not limited to (1) our ability to influence the investment decisions for existing
and available assets; (2) our ability to generate income from the underlying assets in our funds; and (3) the AUM
measures that we use internally or believe are used by other investment managers. Given the differences in the
investment strategies and structures among other alternative investment managers, our calculation of AUM may differ
from the calculations employed by other investment managers and, as a result, this measure may not be directly
comparable to similar measures presented by other investment managers. Our calculation also differs from the manner
in which our affiliates registered with the SEC report “Regulatory Assets Under Management” on Form ADV and Form
PF in various ways;
“Fee-Generating AUM” consists of assets of the funds, partnerships and accounts to which we provide investment
management, advisory, or certain other investment-related services and on which we earn management fees,
monitoring fees or other investment-related fees pursuant to management or other fee agreements on a basis that
varies among the Apollo funds, partnerships and accounts. Management fees are normally based on “net asset value,”
“gross assets,” “adjusted par asset value,” “adjusted cost of all unrealized portfolio investments,” “capital commitments,”
“adjusted assets,” “stockholders’ equity,” “invested capital” or “capital contributions,” each as defined in the applicable
management agreement. Monitoring fees, also referred to as advisory fees, with respect to the structured portfolio
company investments of the funds, partnerships and accounts we manage or advise, are generally based on the total
value of such structured portfolio company investments, which normally includes leverage, less any portion of such
total value that is already considered in Fee-Generating AUM;
“Non-Fee-Generating AUM” refers to AUM that does not produce management fees or monitoring fees. This measure
generally includes the following:
(i) fair value above invested capital for those funds that earn management fees based on invested capital;
(ii) net asset values related to general partner and co-investment interests;
(iii) unused credit facilities;
(iv)available commitments on those funds that generate management fees on invested capital;
(v) structured portfolio company investments that do not generate monitoring fees; and
vi) the difference between gross asset and net asset value for those funds that earn management fees based on net
asset value.
“Performance Fee-Eligible AUM” refers to the AUM that may eventually produce performance fees. All funds for
which we are entitled to receive a performance fee allocation or incentive fee are included in Performance
Fee-Eligible AUM, which consists of the following:
“Performance Fee-Generating AUM”, which refers to invested capital of the funds, partnerships and accounts we
manage, advise, or to which we provide certain other investment-related services, that is currently above its hurdle
rate or preferred return, and profit of such funds, partnerships and accounts is being allocated to, or earned by, the
general partner in accordance with the applicable limited partnership agreements or other governing agreements;
“AUM Not Currently Generating Performance Fees”, which refers to invested capital of the funds, partnerships and
(ii)accounts we manage, advise, or to which we provide certain other investment-related services, that is currently
below its hurdle rate or preferred return; and
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“Uninvested Performance Fee-Eligible AUM”, which refers to capital of the funds, partnerships and accounts we
manage, advise, or to which we provide certain other investment-related services, that is available for investment
(iii) or reinvestment subject to the provisions of applicable limited partnership agreements or other governing
agreements, which capital is not currently part of the NAV or fair value of investments that may eventually
produce performance fees allocable to, or earned by, the general partner.
“AUM with Future Management Fee Potential” refers to the committed uninvested capital portion of total AUM not
currently earning management fees. The amount depends on the specific terms and conditions of each fund;
We use AUM as a performance measure of our funds’ investment activities, as well as to monitor fund size in relation
to professional resource and infrastructure needs. Non-Fee-Generating AUM includes assets on which we could earn
performance fees;
“Advisory” refers to certain assets advised by Apollo Asset Management Europe PC LLP, a wholly-owned subsidiary of
Apollo Asset Management Europe LLP (collectively, “AAME”). The AAME entities are subsidiaries of Apollo;
“capital deployed” or “deployment” is the aggregate amount of capital that has been invested during a given period (which
may, in certain cases, include leverage) by (i) our drawdown funds, (ii) SIAs that have a defined maturity date and (iii)
funds and SIAs in our real estate debt strategy;
“Contributing Partners” refer to those of our partners and their related parties (other than our Managing Partners) who
indirectly beneficially own (through Holdings) Apollo Operating Group units;
“drawdown” refers to commitment-based funds and certain SIAs in which investors make a commitment to provide
capital at the formation of such funds and SIAs and deliver capital when called as investment opportunities become
available. It includes assets of Athene Holding Ltd. (“Athene Holding”) and its subsidiaries (collectively “Athene’)
managed by Athene Asset Management LLC (“Athene Asset Management” or “AAM”) that are invested in
commitment-based funds;
“gross IRR” of a credit fund represents the annualized return of a fund based on the actual timing of all cumulative fund
cash flows before management fees, performance fees allocated to the general partner and certain other expenses.
Calculations may include certain investors that do not pay fees. The terminal value is the net asset value as of the
reporting date. Non-U.S. dollar denominated (“USD”) fund cash flows and residual values are converted to USD using
the spot rate as of the reporting date. In addition, gross IRRs at the fund level will differ from those at the individual
investor level as a result of, among other factors, timing of investor-level inflows and outflows. Gross IRR does not
represent the return to any fund investor;
“gross IRR” of a private equity fund represents the cumulative investment-related cash flows (i) for a given investment
for the fund or funds which made such investment, and (ii) for a given fund, in the relevant fund itself (and not any
one investor in the fund), in each case, on the basis of the actual timing of investment inflows and outflows (for
unrealized investments assuming disposition on December 31, 2018 or other date specified) aggregated on a gross
basis quarterly, and the return is annualized and compounded before management fees, performance fees and certain
other expenses (including interest incurred by the fund itself) and measures the returns on the fund’s investments as a
whole without regard to whether all of the returns would, if distributed, be payable to the fund’s investors. In addition,
gross IRRs at the fund level will differ from those at the individual investor level as a result of, among other factors,
timing of investor-level inflows and outflows. Gross IRR does not represent the return to any fund investor;
“gross IRR” of a real assets fund represents the cumulative investment-related cash flows in the fund itself (and not any
one investor in the fund), on the basis of the actual timing of cash inflows and outflows (for unrealized investments
assuming disposition on December 31, 2018 or other date specified) starting on the date that each investment closes,
and the return is annualized and compounded before management fees, performance fees, and certain other expenses
(including interest incurred by the fund itself) and measures the returns on the fund’s investments as a whole without
regard to whether all of the returns would, if distributed, be payable to the fund’s investors. Non-USD fund cash flows
and residual values are converted to USD using the spot rate as of the reporting date. In addition, gross IRRs at the
fund level will differ from those at the individual investor level as a result of, among other factors, timing of
investor-level inflows and outflows. Gross IRR does not represent the return to any fund investor;
“gross return” of a credit or real assets fund is the monthly or quarterly time-weighted return that is equal to the
percentage change in the value of a fund’s portfolio, adjusted for all contributions and withdrawals (cash flows) before

9
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the effects of management fees, performance fees allocated to the general partner, or other fees and expenses. Returns
of Athene sub-advised portfolios and CLOs represent the gross returns on invested assets, which exclude cash.
Returns over multiple periods are calculated by geometrically linking each period’s return over time;
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“Holdings” means AP Professional Holdings, L.P., a Cayman Islands exempted limited partnership through which our
Managing Partners and Contributing Partners indirectly beneficially own their interests in the Apollo Operating Group
units;

“inflows” represents (i) at the individual segment level, subscriptions, commitments, and other increases in available
capital, such as acquisitions or leverage, net of inter-segment transfers, and (ii) on an aggregate basis, the sum of
inflows across the credit, private equity and real assets segments;

“IRS” refers to the Internal Revenue Service;

“liquid/performing” includes CLOs and other performing credit vehicles, hedge fund style credit funds, structured credit
funds and SIAs, as well as sub-advised managed accounts owned by or related to Athene. Certain commitment-based
SIAs are included as the underlying assets are liquid;

“Managing Partners” refer to Messrs. Leon Black, Joshua Harris and Marc Rowan collectively and, when used in
reference to holdings of interests in Apollo or Holdings, includes certain related parties of such individuals;

“net IRR” of a credit fund represents the annualized return of a fund after management fees, performance fees allocated
to the general partner and certain other expenses, calculated on investors that pay such fees. The terminal value is the
net asset value as of the reporting date. Non-USD fund cash flows and residual values are converted to USD using the
spot rate as of the reporting date. In addition, net IRR at the fund level will differ from that at the individual investor
level as a result of, among other factors, timing of investor-level inflows and outflows. Net IRR does not represent the
return to any fund investor;

“net IRR” of a private equity fund means the gross IRR applicable to a fund, including returns for related parties which
may not pay fees or performance fees, net of management fees, certain expenses (including interest incurred or earned
by the fund itself) and realized performance fees all offset to the extent of interest income, and measures returns at the
fund level on amounts that, if distributed, would be paid to investors of the fund. The timing of cash flows applicable
to investments, management fees and certain expenses, may be adjusted for the usage of a fund’s subscription

facility. To the extent that a fund exceeds all requirements detailed within the applicable fund agreement, the

estimated unrealized value is adjusted such that a percentage of up to 20.0% of the unrealized gain is allocated to the
general partner of such fund, thereby reducing the balance attributable to fund investors. In addition, net IRR at the
fund level will differ from that at the individual investor level as a result of, among other factors, timing of
investor-level inflows and outflows. Net IRR does not represent the return to any fund investor;

“net IRR” of a real assets fund represents the cumulative cash flows in the fund (and not any one investor in the fund),
on the basis of the actual timing of cash inflows received from and outflows paid to investors of the fund (assuming

the ending net asset value as of December 31, 2018 or other date specified is paid to investors), excluding certain
non-fee and non-performance fee bearing parties, and the return is annualized and compounded after management

fees, performance fees, and certain other expenses (including interest incurred by the fund itself) and measures the
returns to investors of the fund as a whole. Non-USD fund cash flows and residual values are converted to USD using
the spot rate as of the reporting date. In addition, net IRR at the fund level will differ from that at the individual
investor level as a result of, among other factors, timing of investor-level inflows and outflows. Net IRR does not
represent the return to any fund investor;

“net return” of a credit or real assets fund represents the gross return after management fees, performance fees allocated
to the general partner, or other fees and expenses. Returns of Athene sub-advised portfolios and CLOs represent the
gross or net returns on invested assets, which exclude cash. Returns over multiple periods are calculated by
geometrically linking each period’s return over time;

“our manager” means AGM Management, LL.C, a Delaware limited liability company that is controlled by our
Managing Partners;

“performance allocations”, “performance fees”, “performance revenues”, “incentive fees” and “incentive income” refer to
interests granted to Apollo by an Apollo fund that entitle Apollo to receive allocations, distributions or fees which are
based on the performance of such fund or its underlying investments;

“permanent capital vehicles” refers to (a) assets that are owned by or related to Athene or Athora Holding Ltd. (““Athora
Holding” and together with its subsidiaries, “Athora”), (b) assets that are owned by or related to MidCap FinCo
Designated Activity Company (“MidCap”) and managed by Apollo, (c) assets of publicly traded vehicles managed by

11
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Apollo such as Apollo Investment Corporation (“AINV”), Apollo Commercial Real Estate Finance, Inc. (““ARI”), Apollo
Tactical Income Fund Inc. (“AIF”), and Apollo Senior Floating Rate Fund Inc. (““AFT”), in each case that do not have
redemption provisions or a requirement to return capital to investors upon exiting the investments made with such
capital, except as required by applicable law and (d) a non-traded business development company from which Apollo
earns certain investment-related service fees. The investment management agreements of AINV, AIF and AFT have

one year terms, are reviewed annually and remain in effect only if approved by the boards of directors of such

companies or by the affirmative vote of the holders of a majority of the outstanding voting shares of such
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companies, including in either case, approval by a majority of the directors who are not “interested persons” as defined
in the Investment Company Act of 1940. In addition, the investment management agreements of AINV, AIF and AFT
may be terminated in certain circumstances upon 60 days’ written notice. The investment management agreement of
ARI has a one year term and is reviewed annually by ARI’s board of directors and may be terminated under certain
circumstances by an affirmative vote of at least two-thirds of ARI’s independent directors. The investment
management or advisory arrangements between MidCap and Apollo, as well as between Athene and Apollo, may also
be terminated under certain circumstances. The agreement pursuant to which Apollo earns certain investment-related
service fees from a non-traded business development company may be terminated under certain limited

circumstances;

“private equity fund appreciation (depreciation)” refers to gain (loss) and income for the traditional private equity funds
(as defined below), Apollo Natural Resources Partners, L.P. (“ANRP I"’), Apollo Natural Resources Partners II, L.P.
(“ANRP II”’), Apollo Special Situations Fund, L.P., AION Capital Partners Limited (“AION”) and Apollo Hybrid Value
Fund, L.P. (together with its parallel funds and alternative investment vehicles, “Hybrid Value Fund”) for the periods
presented on a total return basis before giving effect to fees and expenses. The performance percentage is determined
by dividing (a) the change in the fair value of investments over the period presented, minus the change in invested
capital over the period presented, plus the realized value for the period presented, by (b) the beginning unrealized

value for the period presented plus the change in invested capital for the period presented. Returns over multiple
periods are calculated by geometrically linking each period’s return over time;

“private equity investments” refer to (i) direct or indirect investments in existing and future private equity funds
managed or sponsored by Apollo, (ii) direct or indirect co-investments with existing and future private equity funds
managed or sponsored by Apollo, (iii) direct or indirect investments in securities which are not immediately capable

of resale in a public market that Apollo identifies but does not pursue through its private equity funds, and

(iv) investments of the type described in (i) through (iii) above made by Apollo funds;

“Realized Value” refers to all cash investment proceeds received by the relevant Apollo fund, including interest and
dividends, but does not give effect to management fees, expenses, incentive compensation or performance fees to be
paid by such Apollo fund;

“Redding Ridge” refers to Redding Ridge Asset Management, LL.C and its subsidiaries, which is a standalone,
self-managed asset management business established in connection with risk retention rules that manages CLOs and
retains the required risk retention interests;

“Remaining Cost” represents the initial investment of the fund in a portfolio investment, reduced for any return of
capital distributed to date on such portfolio investment;

“Strategic Investor” refers to the California Public Employees’ Retirement System, or “CalPERS”;

“Total Invested Capital” refers to the aggregate cash invested by the relevant Apollo fund and includes capitalized costs
relating to investment activities, if any, but does not give effect to cash pending investment or available for reserves;
“Total Value” represents the sum of the total Realized Value and Unrealized Value of investments;

“traditional private equity funds” refers to Apollo Investment Fund I, L.P. (“Fund I"’), AIF II, L.P. (“Fund II"’), a mirrored
investment account established to mirror Fund I and Fund II for investments in debt securities (“MIA”), Apollo
Investment Fund III, L.P. (together with its parallel funds, “Fund III"’), Apollo Investment Fund IV, L.P. (together with
its parallel fund, “Fund IV”), Apollo Investment Fund V, L.P. (together with its parallel funds and alternative investment
vehicles, “Fund V”’), Apollo Investment Fund VI, L.P. (together with its parallel funds and alternative investment
vehicles, “Fund VI”), Apollo Investment Fund VII, L.P. (together with its parallel funds and alternative investment
vehicles, “Fund VII”’), Apollo Investment Fund VIII, L.P. (together with its parallel funds and alternative investment
vehicles, “Fund VIII”’) and Apollo Investment Fund IX, L.P. (together with its parallel funds and alternative investment
vehicles, “Fund IX”);

“Unrealized Value” refers to the fair value consistent with valuations determined in accordance with generally accepted
accounting principles in the United States of America (“U.S. GAAP”), for investments not yet realized and may include
payments in kind, accrued interest and dividends receivable, if any, and before the effect of certain taxes. In addition,
amounts include committed and funded amounts for certain investments; and
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“Vintage Year” refers to the year in which a fund’s final capital raise occurred, or, for certain funds, the year in which a
fund’s investment period commences pursuant to its governing agreements.
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PART 1

ITEM 1. BUSINESS

Overview

Founded in 1990, Apollo is a leading global alternative investment manager. We are a contrarian, value-oriented
investment manager in credit, private equity and real assets, with significant distressed investment expertise. We have
a flexible mandate in many of the funds we manage which enables our funds to invest opportunistically across a
company’s capital structure. We raise, invest and manage funds on behalf of some of the world’s most prominent
pension, endowment and sovereign wealth funds, as well as other institutional and individual investors. As of
December 31, 2018, we had total AUM of $280 billion, including approximately $193 billion in credit, $69 billion in
private equity and $18 billion in real assets. We have consistently produced attractive long-term investment returns in
our traditional private equity funds, generating a 39% gross IRR and a 25% net IRR on a compound annual basis from
inception through December 31, 2018.

Apollo is led by our Managing Partners, Leon Black, Joshua Harris and Marc Rowan, who have worked together for
more than 32 years and lead a team of 1,143 employees, including 410 investment professionals, as of December 31,
2018. This team possesses a broad range of transaction, financial, managerial and investment skills. We have offices
in New York, Los Angeles, San Diego, Houston, Bethesda, London, Frankfurt, Madrid, Luxembourg, Mumbai, Delhi,
Singapore, Hong Kong, Shanghai and Tokyo. We operate our credit, private equity and real assets investment
management businesses in a highly integrated manner, which we believe distinguishes us from other alternative
investment managers. Our investment professionals frequently collaborate across disciplines. We believe that this
collaboration, including market insight, management, banking and consultant contacts, and investment opportunities,
enables the funds we manage to more successfully invest across a company’s capital structure. This platform and the
depth and experience of our investment team have enabled us to deliver strong long-term investment performance for
our funds throughout a range of economic cycles.

Our objective is to achieve superior long-term risk-adjusted returns for our fund investors. The majority of the
investment funds we manage are designed to invest capital over periods of seven or more years from inception,
thereby allowing us to generate attractive long-term returns throughout economic cycles. Our investment approach is
value-oriented, focusing on nine core industries in which we have considerable knowledge and experience, and
emphasizing downside protection and the preservation of capital. Our core industry sectors include chemicals,
manufacturing and industrial, natural resources, consumer and retail, consumer services, business services, financial
services, leisure, and media and telecom and technology. Our contrarian investment management approach is reflected
in a number of ways, including:

our willingness to pursue investments in industries that our competitors typically avoid;

the often complex structures employed in some of the investments of our funds, including our willingness to pursue
difficult corporate carve-out transactions;

our experience investing during periods of uncertainty or distress in the economy or financial markets when many of
our competitors simply reduce their investment activity;

our orientation towards sole sponsored transactions when other firms have opted to partner with others; and

our willingness to undertake transactions that have substantial business, regulatory or legal complexity.

We have applied this investment philosophy to identify what we believe are attractive investment opportunities,
deploy capital across the balance sheet of industry leading, or “franchise,” businesses and create value throughout
economic cycles.

We rely on our deep industry, credit and financial structuring experience, coupled with our strengths as a
value-oriented, distressed investment manager, to deploy significant amounts of new capital within challenging
economic environments. Our approach towards investing in distressed situations often requires our funds to purchase
particular debt securities as prices are declining, since this allows us both to reduce our funds’ average cost and
accumulate sizable positions which may enhance our ability to influence any restructuring plans and maximize the
value of our funds’ distressed investments. As a result, our investment approach may produce negative short-term
unrealized returns in certain of the funds we manage. However, we concentrate on generating attractive, long-term,
risk-adjusted realized returns for our fund investors, and we therefore do not overly depend on short-term results and
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quarterly fluctuations in the unrealized fair value of the holdings in our funds.

In addition to deploying capital in new investments, we seek to enhance value in the investment portfolios of the funds
we manage. We have relied on our transaction, restructuring and credit experience to work proactively with our
private equity funds’ portfolio company management teams to identify and execute strategic acquisitions, joint
ventures, and other transactions, generate cost and working capital savings, reduce capital expenditures, and optimize
capital structures through several means such as debt exchange offers and the purchase of portfolio company debt at
discounts to par value.

8-
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We have grown our total AUM at a 20% compound annual growth rate from December 31, 2008 to December 31,
2018. In addition, we benefit from mandates with long-term capital commitments in our credit, private equity and real
assets businesses. Our long-lived capital base allows us to invest our funds' assets with a long-term focus, which is an
important component in generating attractive returns for our fund investors. We believe the long-term capital we
manage also leaves us well-positioned during economic downturns, when the fundraising environment for alternative
assets has historically been more challenging than during periods of economic expansion. As of December 31, 2018,
more than 90% of our AUM was in funds with a contractual life at inception of seven years or more, and 49% of our
AUM was in permanent capital vehicles.

We expect our growth in AUM to continue over time by seeking to create value in our funds’ existing credit, private
equity and real assets investments, continuing to deploy our funds’ available capital in what we believe are attractive
investment opportunities, and raising new funds and investment vehicles as market opportunities present themselves.
See “Item 1A. Risk Factors—Risks Related to Our Businesses—We may not be successful in raising new funds or in raising
more capital for certain of our existing funds and may face pressure on performance fees and fee arrangements of our
future funds.”

Our financial results are highly variable, since performance fees (which generally constitute a large portion of the
income that we receive from the funds we manage), and the transaction and advisory fees that we receive, can vary
significantly from quarter to quarter and year to year. We manage our business and monitor our performance with a
focus on long-term performance, an approach that is generally consistent with the investment horizons of the funds we

manage and is driven by the investment returns of our funds.

Our Businesses

We have three business segments: credit, private equity and real assets. The diagram below summarizes our
businesses as of December 31, 2018:
Apollo Global Management, LL.C

Credit

Liquid/Performing

Drawdown
Permanent Capital Vehicles -
MidCap, AINV, AFT, AIF

Athene and Athora

Athene and Athora
Non-Sub-Advised

Advisory

AUM: $193.2 billion(HV@BG)4)

Strategic Investment Accounts

Private Equity

Distressed Buyouts,
Debt and Other
Investments

Corporate Carve-outs

Opportunistic Buyouts

Hybrid Capital

Natural Resources

AUM: $69.1 billion"

Generally invest in or alongside certain Apollo funds
and other Apollo-sponsored transactions

ey
(@)

additional information.

Real Assets

Opportunistic equity investing in real estate and
infrastructure assets, portfolios, companies and platforms
Commercial real estate and infrastructure debt
investments including first mortgage and mezzanine loans
and commercial mortgage backed securities

AUM: $17.9 billion(H@3)

See Item 7. "Management's Discussion and Analysis of Financial Condition and Results of Operations" for
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Includes funds that are denominated in Euros and translated into U.S. dollars at an exchange rate of €1.00 to $1.15
as of December 31, 2018.

Includes funds that are denominated in pound sterling and translated into U.S. dollars at an exchange rate of £1.00
to $1.28 as of December 31, 2018.

Includes funds that are denominated in yen and translated into U.S. dollars at an exchange rate of ¥1.00 to $0.0091
@) as of December 31, 2018.

Credit

Since Apollo’s founding in 1990, we believe our expertise in credit has served as an integral component of our
company’s growth and success. Our credit-oriented approach to investing commenced in 1990 with the management of
a high-yield bond and

3)

_9.
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leveraged loan portfolio. Since that time, our credit activities have grown significantly, through both organic growth
and strategic acquisitions. As of December 31, 2018, Apollo’s credit segment had total AUM and Fee-Generating
AUM of $193.2 billion and $158.0 billion, respectively, across a diverse range of credit-oriented investments that
utilize the same disciplined, value-oriented investment philosophy that we employ with respect to our private equity
funds. Apollo’s broad credit platform, which we believe is adaptable to evolving market conditions and different risk
tolerances, is categorized as follows:

Credit AUM as of December 31, 2018

(in billions)

(1) AUM components may not sum due to rounding.

Liquid/Performing

Our liquid/performing category within the credit segment generally includes funds and accounts where the underlying
assets are liquid in nature. These funds and accounts may have some form of periodic redemption right.
Liquid/performing includes a variety of hedge funds, CLOs and SIAs that utilize a range of investment strategies
including performing credit, structured credit, and liquid opportunistic credit. Performing credit strategies focus on
income-oriented, senior loan and bond investment strategies that target issuers primarily domiciled in the U.S. and in
Europe. Structured credit strategies target multiple tranches of structured securities with favorable and protective
lending terms, predictable payment schedules, well diversified portfolios and low default rates. Liquid opportunistic
strategies primarily focus on credit investments that are generally liquid in nature and that utilize a similar
value-oriented investment philosophy as our private equity business. This includes investments by our credit funds in
a broad array of primary and secondary opportunities encompassing stressed and distressed public and private
securities primarily within corporate credit, including senior loans (secured and unsecured), high yield, mezzanine,
derivative securities, debtor in possession financings, rescue or bridge financings, and other debt investments. In
aggregate, our AUM and Fee-Generating AUM within the liquid/performing category totaled $54.8 billion and $40.3
billion, respectively, as of December 31, 2018.

Hedge Funds

Hedge Funds primarily includes Apollo Credit Strategies Master Fund Ltd. and Apollo Credit Master Fund Ltd.
Collectively, our hedge fund AUM and Fee-Generating AUM totaled $7.2 billion and $2.9 billion, respectively, as of
December 31, 2018. Our hedge funds may utilize a mix of the investment strategies outlined above. Investments in
these funds may be made on a long or short basis and employ leverage to finance the acquisition of various credit
investments. Accordingly, the difference between AUM and Fee-Generating AUM for hedge funds is driven by
non-fee paying leverage.

CLOs

In aggregate, our AUM and Fee-Generating AUM in CLOs totaled $14.4 billion and $8.9 billion, respectively, as of
December 31, 2018. Through their lifecycle, CLOs employ structured credit and performing credit strategies with the
goal of providing investors with competitive yields achieved through highly diversified pools of historically low
defaulting assets. Included within total AUM of CLOs is $5.5 billion of AUM related to Redding Ridge.

-10-
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SIAs / Other

SIAs / Other includes a diverse group of separately managed accounts and certain commitment-based funds where the
underlying assets are liquid and generally employ a mix of performing credit, structured credit, and liquid
opportunistic credit investment strategies. In aggregate, our AUM and Fee-Generating AUM in SIAs and other
accounts totaled $33.3 billion and $28.6 billion as of December 31, 2018, respectively. The managed accounts
comprising the majority of AUM and Fee-Generating AUM within this subcategory are customized according to an
investor’s specified risk and target return preferences.

Drawdown

Our drawdown category within the credit segment generally includes commitment-based funds and certain SIAs in
which investors make a commitment to provide capital at the formation of such funds and deliver capital when called
as investment opportunities become available. Drawdown comprises our fund series’ including Credit Opportunity
Funds, European Principal Finance Funds, and Structured Credit Funds, including Financial Credit Investment Funds
and Structured Credit Recovery Funds, as well as other commitment-based funds not included within a series of funds
and certain SIAs. Drawdown funds and SIAs utilize a range of investment strategies including illiquid opportunistic,
principal finance, and structured credit strategies. In aggregate, our AUM and Fee-Generating AUM within the
drawdown category totaled $26.0 billion and $14.1 billion, respectively, as of December 31, 2018.

Credit Opportunity Funds

The Credit Opportunity Fund (“COF”) series primarily employs our illiquid opportunistic investment strategy, which
focuses on credit investments that are less liquid in nature and that utilize a similar value-oriented investment
philosophy as our private equity business. This includes investments in a broad array of primary and secondary
opportunities encompassing stressed and distressed public and private securities primarily within corporate credit,
including senior loans (secured and unsecured), high yield, mezzanine, debtor in possession financings, rescue or
bridge financings, and other debt investments. Additionally, for certain illiquid opportunistic investments our
underwriting process may result in selective and at times concentrated investments by the funds in the various
industries on which we focus. In certain cases, leverage can be employed in connection with this strategy by having
fund subsidiaries or special-purpose vehicles incur debt or by entering into credit facilities or other debt transactions to
finance the acquisition of various credit investments. Our AUM and Fee-Generating AUM within the Credit
Opportunity Funds totaled $2.0 billion and $1.2 billion, respectively, as of December 31, 2018.

European Principal Finance Funds

The European Principal Finance Fund (“EPF”) series primarily employs our principal finance investment strategy,
which is utilized to invest in European commercial and residential real estate, performing loans, non-performing
loans, and unsecured consumer loans, as well as acquiring assets as a result of distressed market situations. Certain of
the EPF investment vehicles we manage own captive pan-European financial institutions, loan servicing and property
management platforms. These entities perform banking and lending activities and manage and service consumer credit
receivables and loans secured by commercial and residential properties. In aggregate, these financial institutions, loan
servicing, and property management platforms operate in five European countries and employed approximately 1,450
individuals as of December 31, 2018. We believe the post-investment loan servicing and real estate asset management
requirements, combined with the illiquid nature of these investments, limits participation by traditional long-only
investors, hedge funds, and private equity funds, resulting in what we believe to be an opportunity for our credit
business. Our AUM and Fee-Generating AUM within the European Principal Finance Funds totaled $7.1 billion and
$5.5 billion, respectively, as of December 31, 2018.

Structured Credit Funds - FCI and SCRF

Our Structured Credit Funds include the Financial Credit Investment Fund series (“FCI”) and the Structured Credit
Recovery Fund series (“SCRF”). Collectively, the Structured Credit Funds employ our structured credit investing
strategy, which targets multiple tranches of less liquid structured securities with favorable and protective lending
terms, predictable payment schedules, well-diversified portfolios and low default rates. Our SCRF series recently
expanded as we held a final closing for our fourth Structured Credit Recovery Fund series during the year ended
December 31, 2018. Our AUM and Fee-Generating AUM within Structured Credit Funds totaled $8.1 billion and $4.3
billion, respectively, as of December 31, 2018.

20



Edgar Filing: Apollo Global Management LLC - Form 10-K

Permanent Capital Vehicles - Credit

Our permanent capital vehicles category within the credit segment generally includes pools of assets which are not
subject to redemption and are generally associated with long term asset management or advisory contracts. This
category is comprised of (a) Athene assets managed or advised by Apollo; (b) Athora assets managed or advised by
Apollo; (c) assets that are owned by or related to MidCap and managed by Apollo; (d) assets of certain publicly traded
vehicles managed by Apollo such as AINV, AIF,

-11-
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and AFT and (e) a non-traded business development company from which Apollo earns certain investment-related
service fees. The permanent capital vehicles within credit utilize a range of investment strategies including performing
credit and structured credit as described previously, as well as directly originated credit. Direct origination generally
relates to the sourcing of senior credit assets, both secured and unsecured, including asset-backed loans, leveraged
loans, mezzanine debt, real estate loans, re-discount loans and venture loans. Directly originated credit is primarily
employed by Midcap, AINV, and a non-traded business development company from which Apollo earns certain
investment-related service fees. In aggregate, our AUM and Fee-Generating AUM within our credit permanent capital
vehicles totaled $131.6 billion and $129.8 billion, respectively, as of December 31, 2018.

Permanent Capital Vehicles - MidCap, AINV, AFT, AIF

The AUM and Fee-Generating AUM we managed within MidCap, AINV, AFT and AIF totaled $14.8 billion and
$13.5 billion, respectively, as of December 31, 2018.

MidCap is a middle market-focused specialty finance firm that provides senior debt solutions to companies across all
industries. Our AUM and Fee-Generating AUM within MidCap totaled $8.8 billion and $8.6 billion, respectively, as
of December 31, 2018.

Athene

Athene Holding was founded in 2009 to capitalize on favorable market conditions in the dislocated life insurance
sector. Athene Holding, through its subsidiaries, is a leading retirement services company that issues, reinsures and
acquires retirement savings products designed for the increasing number of individuals and institutions seeking to
fund retirement needs. The products and services offered by Athene include fixed and fixed indexed annuity products,
reinsurance services offered to third-party annuity providers and institutional products, such as funding agreements.
Athene Holding is a registrant under the Exchange Act and is currently listed on the New York Stock Exchange
(NYSE) under the symbol “ATH”.

The Company, through its consolidated subsidiary AAM, provides asset management and advisory services to Athene,
including asset allocation services, direct asset management services, asset and liability matching management,
mergers and acquisitions, asset diligence hedging and other asset management services. Additionally, the Company,
through AAM, provides sub-advisory services with respect to a portion of the assets that it manages in accounts
owned by Athene in the U.S. and Bermuda or in accounts supporting reinsurance ceded to U.S. and Bermuda
subsidiaries of Athene Holding by third-party insurers (collectively, the “Athene North American Accounts”). As of
December 31, 2018, Apollo managed or advised $108.8 billion of AUM, all of which was Fee-Generating AUM, in
accounts owned by or related to Athene (the “Athene Accounts”). See note 14 to our consolidated financial statements
for details regarding the fee arrangements between the Company and Athene.

Athene Non-Sub-Advised Assets

This category includes the Athene assets which are managed by Apollo but not sub-advised by Apollo nor invested in
Apollo funds or investment vehicles. We refer to these assets collectively as “Athene Non-Sub-Advised Assets”. Our
AUM within the Athene Non-Sub-Advised category totaled $85.6 billion as of December 31, 2018, all of which was
Fee-Generating AUM.

Athora

The Company, through its consolidated subsidiary, AAME, provides investment advisory services to certain portfolio
companies of Apollo funds and Athora, a strategic platform established to acquire or reinsure blocks of insurance
business in the German and broader European life insurance market (collectively, the “Athora Accounts™). As of
December 31, 2018, Apollo, through its subsidiaries, managed or advised $8.0 billion of AUM and $5.8 billion of
Fee-Generating AUM in accounts owned by or related to Athora. See note 14 to our consolidated financial statements
for details regarding the fee arrangements between the Company and Athora.

Athora Non-Sub-Advised Assets

This category includes the Athora assets which are managed by Apollo but not sub-advised by Apollo nor invested in
Apollo funds or investment vehicles. We refer to these assets collectively as “Athora Non-Sub-Advised Assets”. Our
AUM within the Athora Non-Sub-Advised category totaled $5.0 billion as of December 31, 2018, of which $4.5
billion was Fee-Generating AUM.

Advisory
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Adpvisory refers to certain assets advised by AAME. AAME is a subsidiary of Apollo which provides asset allocation
and risk management advisory services principally to certain of the insurance and bank institutions acquired by Apollo
managed funds. Our AUM as of December 31, 2018 within the Advisory category totaled $7.1 billion.
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Private Equity

As a result of our long history of private equity investing across market cycles, we believe we have developed a
unique set of skills on which we rely to make new investments and to maximize the value of our existing investments.
As an example, through our experience with traditional private equity buyouts, which we also refer to herein as
buyout equity, we apply a highly disciplined approach towards structuring and executing transactions, the key tenets
of which include seeking to acquire companies at below industry average purchase price multiples, and establishing
flexible capital structures with long-term debt maturities and few, if any, financial maintenance covenants.

We believe we have a demonstrated ability to adapt quickly to changing market environments and capitalize on
market dislocations through our traditional, distressed and corporate buyout approach. In prior periods of strained
financial liquidity and economic recession, our private equity funds have made attractive investments by buying the
debt of quality businesses (which we refer to as “classic” distressed debt), converting that debt to equity, seeking to
create value through active participation with management and ultimately monetizing the investment. This
combination of traditional and corporate buyout investing with a “distressed option” has been deployed through prior
economic cycles and has allowed our funds to achieve attractive long-term rates of return in different economic and
market environments. In addition, during prior economic downturns we have relied on our restructuring experience
and worked closely with our funds’ portfolio companies to seek to maximize the value of our funds’ investments.
We seek to focus on investment opportunities where competition is limited or non-existent. We believe we are often
sought out early in the investment process because of our industry expertise, sizable amounts of available long-term
capital, willingness to pursue investments in complicated situations and ability to provide value-added advice to
portfolio companies regarding operational improvements, acquisitions and strategic direction. We generally prefer
sole sponsored transactions and since inception through December 31, 2018, approximately 68% of the investments
made by our private equity funds have been proprietary in nature. We believe that by emphasizing our proprietary
sources of deal flow, our private equity funds will be able to acquire businesses at more compelling valuations which
will ultimately create a more attractive risk/reward proposition. As of December 31, 2018, our private equity segment
had total and Fee-Generating AUM of approximately $69.1 billion and $44.0 billion, respectively.

Distressed Buyouts, Debt and Other Investments

During periods of market dislocation and volatility, we rely on our credit and capital markets expertise to build
positions in distressed debt. We target assets with what we believe are high-quality operating businesses but
low-quality balance sheets, consistent with our traditional buyout strategies. The distressed securities our funds
purchase include bank debt, public high-yield debt and privately held instruments, often with significant downside
protection in the form of a senior position in the capital structure, and in certain situations our funds also provide
debtor-in-possession financing to companies in bankruptcy. Our investment professionals generate these distressed
buyout and debt investment opportunities based on their many years of experience in the debt markets, and as such
they are generally proprietary in nature.

We believe distressed buyouts and debt investments represent a highly attractive risk/reward profile. Our funds’
investments in debt securities have generally resulted in two outcomes. The first and preferred potential outcome,
which we refer to as a distressed for control investment, is when our funds are successful in taking control of a
company through its investment in the distressed debt. By working proactively through the restructuring process, we
are often able to equitize the debt position of our funds to create a well-financed buyout which would then typically be
held by the fund for a three-to-five year period, similar to other traditional leveraged buyout transactions. The second
potential outcome, which we refer to as a non-control distressed investment is when our funds do not gain control of
the company. This typically occurs as a result of an increase in the price of the debt investments to levels which are
higher than what we consider to be an attractive acquisition valuation. In these instances, we may forgo seeking
control, and instead our funds may seek to sell the debt investments over time, typically generating a higher short-term
IRR with a lower multiple of invested capital than in the case of a typical distressed for control transaction. We
believe that we are a market leader in distressed investing and that this is one of the key areas that differentiates us
from our peers.

We also maintain the flexibility to deploy capital of our private equity funds in other types of investments such as the
creation of new companies, which allows us to leverage our deep industry and distressed expertise and collaborate
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with experienced management teams to seek to capitalize on market opportunities that we have identified, particularly
in asset-intensive industries that are in distress. In these types of situations, we have the ability to establish new
entities that can acquire distressed assets at what we believe are attractive valuations without the burden of managing
an existing portfolio of legacy assets. Other investments, such as the creation of new companies, historically have not
represented a large portion of our overall investment activities, although our private equity funds do make these types
of investments selectively.
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Corporate Carve-outs

Corporate carve-outs are less market-dependent than distressed investing, but are equally complicated. In these
transactions, our funds seek to extract a business that is highly integrated within a larger corporate parent to create a
stand-alone business. These are labor-intensive transactions, which we believe require deep industry knowledge,
patience and creativity, to unlock value that has largely been overlooked or undermanaged. Importantly, because of
the highly negotiated nature of many of these transactions, Apollo believes it is often difficult for the seller to run a
competitive process, which ultimately allows our funds to achieve compelling purchase prices.

Opportunistic Buyouts

We have extensive experience completing leveraged buyouts across various market cycles. We take an opportunistic
and disciplined approach to these transactions, generally avoiding highly competitive situations in favor of proprietary
transactions where there may be opportunities to purchase a company at a discount to prevailing market averages.
Oftentimes, we will focus on complex situations such as out-of-favor industries or “broken” (or discontinued) sales
processes where the inherent value may be less obvious to potential acquirers. In the case of more conventional
buyouts, we seek investment opportunities where we believe our focus on complexity and sector expertise will
provide us with a significant competitive advantage, whereby we can leverage our knowledge and experience from the
nine core industries in which our investment professionals have historically invested private equity capital. We believe
such knowledge and experience can result in our ability to find attractive opportunities for our funds to acquire
portfolio company investments at lower purchase price multiples.

To further alter the risk/reward profile in our funds’ favor, we often focus on certain types of buyouts such as physical
asset acquisitions and investments in non-correlated assets where underlying values tend to change in a manner that is
independent of broader market movements In the case of physical asset acquisitions, our private equity funds seek to
acquire physical assets at discounts to where those assets trade in the financial markets, and to lock in that value
arbitrage through comprehensive hedging and structural enhancements.

We believe buyouts of non-correlated assets or businesses also represent attractive investments since they are
generally less correlated to the broader economy and provide an element of diversification to our funds' overall
portfolio of private equity investments.

Hybrid Capital

During 2018, we launched our hybrid value strategy which pursues the provision to companies of, among other things,
rescue financing or customized capital solutions, including senior secured and unsecured debt or preferred equity
securities, often with equity-linked or equity-like upside. The strategy also focuses on structured equity investments,
which are non-control or control equity opportunities with enhanced protection through structural components or a
fundamental characteristic of the business, such as long-term supply agreements. Typically, in these scenarios,
companies are looking for an equity partner to fund initiatives such as organic growth, acquisitions, deleveraging or
build-ups. We believe Apollo’s strategic relationships with industry executives and experience in business
repositioning, platform build-ups and complex integration provide a benefit to companies seeking a capital partner,
especially in situations that have an element of complexity.

Natural Resources

In addition to our traditional private equity funds which pursue opportunities in nine core industries, one of which is
natural resources, we have three dedicated private equity natural resources funds. In 2011, we established our first
dedicated private equity natural resources fund, Apollo Natural Resources Partners, L.P. (together with its alternative
investment vehicles, “ANRP I”’) and assembled a team of dedicated investment professionals to capitalize on private
equity investment opportunities in the natural resources industry, principally in the metals and mining, energy and
select other natural resources sectors. In 2015 and 2018, we launched our second and third natural resources funds,
Apollo Natural Resources Partners II, L.P. (together with its alternative investment vehicles, “ANRP II”’) and Apollo
Natural Resources Partners III, L.P. (together with its parallel vehicles and alternative investment vehicles, “ANRP II1”),
respectively. We believe we can source and execute compelling, value-oriented investment opportunities for our funds
irrespective of the commodity price environment.

AP Alternative Assets, L.P. (“AAA”)
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We also manage AAA, a publicly listed permanent capital vehicle. The sole investment held by AAA is its investment
in AAA Investments, L.P. (“AAA Investments”).

AAA is a Guernsey limited partnership whose partners are comprised of (i) AAA Guernsey Limited (“AAA Guernsey”),
which holds 100% of the general partner interests in AAA, and (ii) the holders of common units representing limited

partner interests in AAA. The common units are non-voting and are listed on Euronext in Amsterdam under the
symbol “AAA”. AAA

- 14-
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Guernsey is a Guernsey limited company and is owned 55% by an individual who is not an affiliate of Apollo and
45% by Apollo Principal Holdings III, L.P., an indirect subsidiary of Apollo. AAA Guernsey is responsible for
managing the business and affairs of AAA. AAA generally makes all of its investments through AAA Investments, of
which AAA is the sole limited partner. AAA Investments’ portfolio consists of a single opportunistic investment in
Athene Holding.

Building Value in Portfolio Companies

We are a “hands-on” investor organized around nine core industries where we believe we have significant knowledge
and expertise, and we remain actively engaged with the management teams of the portfolio companies of our private
equity funds. We have established relationships with operating executives that assist in the diligence review of new
opportunities and provide strategic and operational oversight for portfolio investments. We actively work with the
management of each of the portfolio companies of the funds we manage to maximize the underlying value of the
business. To achieve this, we take a holistic approach to value-creation, concentrating on both the asset side and
liability side of the balance sheet of a company. On the asset side of the balance sheet, Apollo works with
management of the portfolio companies to enhance the operations of such companies. Our investment professionals
assist portfolio companies in rationalizing non-core and underperforming assets, generating cost and working capital
savings, and maximizing liquidity. On the liability side of the balance sheet, Apollo relies on its deep credit
structuring experience and works with management of the portfolio companies to help optimize the capital structure of
such companies through proactive restructuring of the balance sheet to address near-term debt maturities. The
companies in which our private equity funds invest also seek to capture discounts on publicly traded debt securities
through exchange offers and potential debt buybacks. In addition, we have established a group purchasing program to
help our funds' portfolio companies leverage the combined corporate spending among Apollo and portfolio companies
of the funds it manages in order to seek to reduce costs, optimize payment terms and improve service levels for all
program participants.

Exiting Investments

The value of the investments that have been made by our funds are typically realized through either an initial public
offering of common stock on a nationally recognized exchange or through the private sale of the companies in which
our funds have invested. We believe the advantage of having long-lived funds and investment discretion is that we are
able to time our funds’ exit to maximize value.
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Private Equity Fund Holdings
The following table presents a list of certain significant portfolio companies of our private equity funds as of

December 31, 2018:
Company

OneMain Financial
Northwoods Energy
West Corporation
Chisholm Oil & Gas
ClubCorp

Double Eagle Energy III
Apollo Education Group
Lumileds

Rackspace

Diamond Resorts
Outerwall

Maxim Crane Works
Vistra Energy

Nova KBM

Pegasus

Constellis

ADT

LifePoint Health
Verallia

Presidio
Tranquilidade

Amissima

Year of Initial
Investment

2018

2018

2017

2017

2017

2017

2017

2017

2016

2016

2016

2016

2016

2016

2016

2016

2015

2015

2015

2015

2015

2015

Fund(s)

Fund VIII

Fund VIII &
ANRP II

Fund VIII

Fund VIII &
ANRP II

Fund VIII

Fund VIII &
ANRP II

Fund VIII
Fund VIII
Fund VIII
Fund VIII
Fund VIII

Fund VIII

Fund VII &
ANRP II

Fund VIII
ANRP II

Fund VIII
Fund VIII
Fund VIII
Fund VIII
Fund VIII
Fund VIII

Fund VIII

Buyout Type

Opportunistic
Buyout
Corporate
Carve-Out
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Corporate
Carve-Out
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Distressed
buyout
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Corporate
Carve-Out
Opportunistic
Buyout
Corporate
Carve-Out
Corporate
Carve-Out
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Industry
Financial Services

Natural Resources

Media, Telecom,
Technology

Natural Resources
Leisure
Natural Resources

Consumer Services

Manufacturing &
Industrial

Media, Telecom,
Technology

Leisure

Consumer Services

Manufacturing &
Industrial

Natural Resources
Financial Services
Natural Resources
Business Services
Consumer Services

Consumer Services

Manufacturing &
Industrial

Business Services
Financial Services

Financial Services

Region

North
America
North
America
North
America
North
America
North
America
North
America

Global

Global

North
America
North
America
North
America
North
America
North
America
Western
Europe
North
America
North
America
North
America
North
America
Western
Europe
North
America
Western
Europe
Western
Europe
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American Petroleum
Partners

CEC Entertainment
Jupiter Resources

McGraw Hill Education

Watches of Switzerland
(f/k/a Aurum)

PlayAGS
Talos Energy
Endemol Shine Group

Caesars Entertainment

Momentive Performance
Materials
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2015

2014

2014

2013

2013

2013

2012

2011

2008

2006

Fund VIII &
ANRP II

Fund VIII

Fund VIII &
ANRPI

Fund VII

Fund VII

Fund VIII

Fund VII &
ANRPI

Fund VII

Fund VI

Fund VI

Opportunistic
Buyout
Opportunistic
Buyout
Corporate
Carve-Out
Corporate
Carve-Out
Opportunistic
Buyout
Opportunistic
Buyout
Opportunistic
Buyout
Distressed
buyout
Opportunistic
Buyout
Corporate
Carve-Out

Natural Resources
Leisure

Natural Resources
Consumer Services
Consumer & Retail
Leisure

Natural Resources

Media, Telecom,
Technology

Leisure

Chemicals

North
America
North
America
North
America
North
America
Western
Europe
North
America
North
America

Global

North
America
North
America

The table above includes portfolio companies of Fund VI, Fund VII, Fund VIII, ANRP I and ANRP II with a
Note: remaining value greater than $250 million, excluding the value associated with any portion of such private

equity funds' portfolio company investments held by co-investment vehicles.

Real Assets

Our real assets group has a dedicated team of multi-disciplinary real estate and infrastructure professionals whose

investment activities are integrated and coordinated with our credit and private equity business segments. We take a

broad view of markets and property types in targeting debt and equity investment opportunities, including the
acquisition and recapitalization of real estate portfolios, platforms and operating companies and distressed for control
situations, as well as infrastructure equity and debt assets. As of December 31, 2018, our real assets business had total
and fee generating AUM of approximately $17.9 billion and $12.4 billion, respectively, through a combination of
investment funds, SIAs and Apollo Commercial Real Estate Finance, Inc. (“ARI”), a publicly-traded commercial
mortgage real estate investment trust managed by Apollo.
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Real Assets AUM as of December 31, 2018

(in billions)

With respect to our real assets funds' equity investments, we take a value-oriented approach and our funds will invest
in assets located in primary, secondary and tertiary markets across North America and Asia. The U.S. real estate
equity funds we manage pursue opportunistic investments in various real estate asset classes, which historically have
included hospitality, office, industrial, retail, healthcare, residential and non-performing loans. The Asia real estate
equity funds we manage have a primary focus on investing in China, India and Southeast Asia, while executing
Apollo’s strategy of opportunistic value investing in real estate related assets, portfolios, companies, operating
platforms, and structured finance. Our real estate equity funds under management currently include (i) AGRE U.S.
Real Estate Fund, L.P. (“U.S. RE Fund I’) and Apollo U.S. Real Estate Fund II, L.P. (“U.S. RE Fund II"’), our U.S.
focused opportunistic funds, and their related co-investment vehicles, (ii) Apollo Asia Real Estate Fund, L.P. (“Asia
RE Fund”), our Asia-focused opportunistic fund, and its related co-investment vehicles and (iii) our legacy Citi
Property Investors (‘“CPI”) business, the real estate investment management business we acquired from Citigroup in
November 2010.

With respect to our real estate debt activities, our real assets funds and accounts offer financing across a broad
spectrum of property types and at various points within a property’s capital structure, including first mortgage and
mezzanine financing and preferred equity. In addition to ARI, we also manage strategic accounts focused on investing
in commercial mortgage-backed securities and other commercial real estate loans.

With respect to our infrastructure equity strategy, during 2018 we established our first vehicles dedicated to investing
primarily in infrastructure assets. These vehicles are expected to invest in a broad range of asset types, including
renewables, thermal power generation, and oil and gas midstream and we seek to target long-lived assets with stable,
contracted cash flows and structural downside protection. Our infrastructure debt vehicles target similar asset types as
the infrastructure equity strategy with a heightened focus on the investment’s position in the capital structure and
current yield.

Strategic Investment Accounts

We manage SIAs established to facilitate investments by third-party investors directly in Apollo funds and other
securities. Institutional investors are expressing increasing levels of interest in SIAs since these accounts can provide
investors with greater levels of transparency, liquidity and control over their investments as compared to more
traditional investment funds. Based on the trends we are currently witnessing among a select group of large
institutional investors, we expect our AUM that is managed through SIAs to continue to grow over time. As of
December 31, 2018, approximately $24 billion of our total AUM was managed through SIAs.

Recent Developments

Subsequent to December 31, 2018, the Company determined to change the business segment in which it reports
certain funds and accounts to align its segment reporting with the manner in which such funds and accounts were
managed subsequent to December 31, 2018. Effective January 1, 2019, the European Principal Fund series which the
Company has historically reported in the credit segment, moved to the Company’s real assets segment. In addition,
one of the fund’s in the Company’s Credit
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Opportunity Fund series as well as several other funds and accounts that generally invest in illiquid opportunistic
investments, which the Company historically reported within its credit segment, moved to the Company’s private
equity segment.

Fundraising and Investor Relations

We believe our performance track record across our funds and our focus on client service have resulted in strong
relationships with our fund investors. Our fund investors include many of the world’s most prominent pension and
sovereign wealth funds, university endowments and financial institutions, as well as individuals. We maintain an
internal team dedicated to investor relations across our credit, private equity and real assets businesses.

In our credit business, we have raised private capital from prominent institutional investors and have also raised
capital from public market investors, as in the case of AINV, AFT and AIF. AINV is listed on the NASDAQ Global
Select Market and complies with the reporting requirements of that exchange. ATH, AFT and AIF are listed on the
NYSE and comply with the reporting requirements of that exchange.

In our private equity business, fundraising activities for new funds begin once the investor capital commitments for
the current fund are largely invested or committed to be invested. The investor base of our private equity funds
includes both investors from prior funds and new investors. In many instances, investors in our private equity funds
have increased their commitments to subsequent funds as our private equity funds have increased in size. During the
fundraising effort for Fund IX, investors representing over 85% of Fund VIII’s third party capital committed to Fund
IX. The single largest unaffiliated investor in Fund IX represents 4% of Fund IX’s total fund size. In addition, many of
our investment professionals commit their own capital to each private equity fund.

During the management of a private equity fund, we maintain an active dialogue with the fund's investors. We host
quarterly webcasts that are led by members of our senior management team and we provide quarterly reports to the
investors detailing recent performance by investment. We also organize an annual meeting for our private equity
funds' investors that consists of detailed presentations by the senior management teams of many of our funds' current
investments. From time to time, we also hold meetings for the advisory board members of our private equity funds.
In our real assets business, we have raised capital from prominent institutional investors and we have also raised
capital from public market investors, as in the case of ARI. ARI is currently listed on the NYSE under the symbol
“ARL”

Investment Process

We maintain a rigorous investment process and a comprehensive due diligence approach across all of our funds. We
have developed policies and procedures, the adequacy of which are reviewed annually, that govern the investment
practices of our funds. Moreover, each fund is subject to certain investment criteria set forth in its governing
documents that generally contain requirements and limitations for investments, such as limitations relating to the
amount that will be invested in any one company and the geographic regions in which the fund will invest. Our
investment professionals are familiar with our investment policies and procedures and the investment criteria
applicable to the funds that they manage. Our investment professionals interact frequently across our businesses on a
formal and informal basis.

We have in place certain procedures to allocate investment opportunities among our funds. These procedures are
meant to ensure that each fund is treated fairly and that transactions are allocated in a way that is equitable, fair and in
the best interests of each fund, subject to the terms of the governing agreements of such funds.

Private Equity Investment Process

Our private equity investment professionals are responsible for selecting, evaluating, structuring, due diligence,
negotiating, executing, monitoring and exiting investments for our traditional private equity funds, as well as pursuing
operational improvements in our funds’ portfolio companies through management consulting arrangements. These
investment professionals perform significant research into each prospective investment, including a review of the
company’s financial statements, comparisons with other public and private companies and relevant industry data. The
due diligence effort will also typically include:

on-site visits;

tnterviews with management, employees, customers and vendors of the potential portfolio companys;

research relating to the company’s management, industry, markets, products and services, and competitors; and
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After an initial selection, evaluation and diligence process, the relevant team of investment professionals will prepare
a detailed analysis of the investment opportunity for our private equity investment committee. Our private equity
investment committee generally meets weekly to review the investment activity and performance of our private equity
funds.

After discussing the proposed transaction with the deal team, the investment committee will decide whether to give its
preliminary approval to the deal team to continue the selection, evaluation, diligence and negotiation process. The
investment committee will typically conduct several meetings to consider a particular investment before finally
approving that investment and its terms. Both at such meetings and in other discussions with the deal team, our
Managing Partners and other investment professionals will provide guidance to the deal team on strategy, process and
other pertinent considerations. Every private equity investment of our traditional private equity funds requires the
approval of our Managing Partners.

Our private equity investment professionals are responsible for monitoring an investment once it is made and for
making recommendations with respect to exiting an investment. Disposition decisions made on behalf of our private
equity funds are subject to review and approval by the private equity investment committee, including our Managing
Partners.

Credit and Real Assets Investment Process

Our credit and real assets investment professionals are responsible for selecting, evaluating, structuring, due diligence,
negotiating, executing, monitoring and exiting investments for our credit funds and real assets funds, respectively. The
investment professionals perform significant research into and due diligence of each prospective investment, and
prepare analyses of recommended investments for the investment committee of the relevant fund.

Investment decisions are scrutinized by the investment committees where applicable, who review potential
transactions, provide input regarding the scope of due diligence and approve recommended investments and
dispositions. Close attention is given to how well a proposed investment is aligned with the distinct investment
objectives of the fund in question, which in many cases have specific geographic or other focuses. The investment
committee of each of our credit funds and real assets funds generally is provided with a summary of the investment
activity and performance of the relevant funds on at least a monthly basis.

Overview of Fund Operations

Investors in our private equity funds and certain of our credit and real assets funds make commitments to provide
capital at the outset of a fund and deliver capital when called by us as investment opportunities become available. We
determine the amount of initial capital commitments for such funds by taking into account current market
opportunities and conditions, as well as investor expectations. The general partner’s capital commitment is determined
through negotiation with the fund’s underlying investor base. The commitments are generally available for
approximately six years during what we call the investment period. We have typically invested the capital committed
to such funds over a three to four year period. Generally, as each investment is realized, these funds first return the
capital and expenses related to that investment and any previously realized investments to fund investors and then
distribute any profits. These profits are typically shared 80% to the investors in our private equity funds and 20% to us
so long as the investors receive at least an 8% compounded annual return on their investment, which we refer to as a
“preferred return” or “hurdle.” Allocation of profits between fund investors and us, as well as the amount of the preferred
return, among other provisions, varies for our real estate equity and many of our credit funds. Our private equity funds
typically terminate ten years after the final closing, subject to the potential for two one-year extensions. Dissolution of
those funds can be accelerated upon a majority vote of investors not affiliated with us and, in any case, all of our funds
also may be terminated upon the occurrence of certain other events. Ownership interests in our private equity funds
and certain of our credit and real assets funds are not, however, subject to redemption prior to termination of the
funds.

The processes by which our credit and real assets funds receive and invest capital vary by type of fund. As noted
above, certain of our credit and real assets funds have drawdown structures where investors made a commitment to
provide capital at the formation of such funds and deliver capital when called by us as investment opportunities
become available. In addition, we have several permanent capital vehicles with unlimited duration. Each of these
publicly traded vehicles raises capital by selling shares in the public markets and these vehicles can also issue debt.
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We also have several credit funds which continuously offer and sell shares or limited partner interests via private
placements through monthly subscriptions, which are payable in full upon a fund’s acceptance of an investor’s
subscription. These hedge fund style credit funds have customary redemption rights (in many cases subject to the
expiration of an initial lock-up period), and are generally structured as limited partnerships, the terms of which are
determined through negotiation with the funds' underlying investor base. Management fees and performance fees that
we earn for management of these credit funds and from their performance as well as the terms governing their
operation vary across our credit funds.

We conduct the management of our credit, private equity and real assets funds primarily through a partnership
structure, in which partnerships organized by us accept commitments and/or funds for investment from investors.
Funds are generally organized as limited partnerships with respect to private equity funds and other U.S. domiciled
vehicles and limited partnership
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and limited liability (and other similar) companies with respect to non-U.S. domiciled vehicles. Typically, each fund
has an investment adviser registered under the Investment Advisers Act of 1940, as amended (the “Investment Advisers
Act”). Responsibility for the day-to-day operations of the funds is typically delegated to the funds’ respective
investment managers pursuant to an investment management (or similar) agreement. Generally, the material terms of
our investment management agreements relate to the scope of services to be rendered by the investment manager to
the applicable funds, certain rights of termination in respect of our investment management agreements and, generally,
with respect to certain of our credit and real assets funds (as these matters are covered in the limited partnership
agreements of the private equity funds), the calculation of management fees to be borne by investors in such funds, as
well as the calculation of the manner and extent to which other fees received by the investment manager from fund
portfolio companies serve to offset or reduce the management fees payable by investors in our funds. The funds
themselves generally do not register as investment companies under the Investment Company Act of 1940, as
amended (the “Investment Company Act”), generally in reliance on Section 3(c)(7) or Section 7(d) thereof or, typically
in the case of funds formed prior to 1997, Section 3(c)(1) thereof. Section 3(c)(7) of the Investment Company Act
excepts from its registration requirements funds privately placed in the United States whose securities are owned
exclusively by persons who, at the time of acquisition of such securities, are “qualified purchasers” or “knowledgeable
employees” for purposes of the Investment Company Act. Section 3(c)(1) of the Investment Company Act exempts
from its registration requirements privately placed funds whose securities are beneficially owned by not more than

100 persons. In addition, under current interpretations of the SEC, Section 7(d) of the Investment Company Act
exempts from registration any non-U.S. fund all of whose outstanding securities are beneficially owned either by
non-U.S. residents or by U.S. residents that are qualified purchasers.

In addition to having an investment manager, each fund that is a limited partnership also has a general partner that
makes all policy and investment decisions relating to the conduct of the fund’s business. The general partner is
responsible for all decisions concerning the making, monitoring and disposing of investments, but such
responsibilities are typically delegated to the fund’s investment manager pursuant to an investment management (or
similar) agreement. The limited partners of the funds take no part in the conduct or control of the business of the
funds, have no right or authority to act for or bind the funds and have no influence over the voting or disposition of the
securities or other assets held by the funds. These decisions are made by the fund’s general partner in its sole
discretion, subject to the investment limitations set forth in the agreements governing each fund. The limited partners
often have the right to remove the general partner or investment manager for cause or cause an early dissolution by a
simple majority vote. In connection with the private offering transactions that occurred in 2007 pursuant to which we
sold shares of Apollo Global Management, LLC to certain initial purchasers and accredited investors in transactions
exempt from the registration requirements of the Securities Act (“Private Offering Transactions”) and the reorganization
of the Company’s predecessor business (the “2007 Reorganization”), we deconsolidated certain of our credit and private
equity funds that have historically been consolidated in our financial statements and amended the governing
agreements of those funds to provide that a simple majority of a fund’s investors have the right to accelerate the
dissolution date of the fund.

In addition, the governing agreements of our private equity funds and certain of our credit and real assets funds enable
the limited partners holding a specified percentage of the interests entitled to vote, to elect not to continue the limited
partners’ capital commitments for new portfolio investments in the event certain of our Managing Partners do not
devote the requisite time to managing the fund or in connection with certain triggering events (as defined in the
applicable governing agreements). In addition to having a significant, immeasurable negative impact on our revenue,
net income and cash flow, the occurrence of such an event with respect to any of our funds would likely result in
significant reputational damage to us. The loss of the services of any of our Managing Partners would have a material
adverse effect on us, including our ability to retain and attract investors and raise new funds, and the performance of
our funds. We do not carry any “key man” insurance that would provide us with proceeds in the event of the death or
disability of any of our Managing Partners.

Fees and Performance Fees

Our revenues and other income consist principally of (i) management fees, which may be based upon a percentage of
the committed or invested capital, adjusted assets, gross invested capital, fund net asset value, stockholders' equity or
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the capital accounts of the limited partners of the funds, and may be subject to offset as discussed in note 2 to the
consolidated financial statements, (ii) advisory and transaction fees, net relating to certain actual and potential credit,
private equity and real assets investments as more fully discussed in note 2 to the consolidated financial statements,
(iii) income based on the performance of our funds, which consists of allocations, distributions or fees from our credit,
private equity and real assets funds, and (iv) investment income from our investments as general partner in the form of
principal investment income and income from other direct investments primarily in the form of net gains from
investment activities as well as interest and dividend income.

The composition of our revenues will vary based on market conditions and the cyclicality of the different businesses
in which we operate. Our funds’ returns are driven by investment opportunities and general market conditions,
including the availability of debt capital on attractive terms and the availability of distressed debt opportunities. Our
funds initially record fund investments at cost and then such investments are subsequently recorded at fair value. Fair
values are affected by changes in the fundamentals
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of the underlying portfolio company investments of the funds, the industries in which the portfolio companies operate,
the overall economy as well as other market conditions.
General Partner and Professionals Investments and Co-Investments
General Partner Investments
Certain of our management companies, general partners and co-invest vehicles are committed to contribute to our
funds and affiliates. As a limited partner, general partner and manager of the Apollo funds, Apollo had unfunded
capital commitments as of December 31, 2018 of $1.2 billion.
Managing Partners and Other Professionals Investments
To further align our interests with those of investors in our funds, our Managing Partners and other professionals have
invested their own capital in our funds. Our Managing Partners and other professionals will either re-invest their
performance fees to fund these investments or use cash on hand or funds borrowed from third parties. We generally
have not historically charged management fees or performance fees on capital invested by our Managing Partners and
other professionals directly in our credit, private equity and real assets funds.
Co-Investments
Investors in many of our funds, as well as certain other investors, may have the opportunity to make co-investments
with the funds. Co-investments are investments in portfolio companies or other fund assets generally on the same
terms and conditions as those to which the applicable fund is subject.
Competition
The investment management industry is intensely competitive, and we expect it to remain so. We compete globally
and on a regional, industry and niche basis.
We face competition both in the pursuit of outside investors for our funds and in our funds acquiring investments in
attractive portfolio companies and making other fund investments. We compete for outside investors for our funds
based on a variety of factors, including:
tnvestment performance;
tnvestor perception of investment managers’ drive, focus and alignment of interest;

quality of service provided to and duration of relationship with

Investors;
business reputation; and
the level of fees and expenses charged for services.
Competition is also intense for the attraction and retention of qualified employees. Our ability to continue to compete
effectively in our businesses will depend upon our ability to attract new employees and retain and motivate our
existing employees.
For additional information concerning the competitive risks that we face, see “Item 1A. Risk Factors—Risks Related to
Our Businesses—The investment management business is intensely competitive, which could have a material adverse
impact on us.”
Regulatory and Compliance Matters
Our businesses, as well as the financial services industry generally, are subject to extensive regulation in the United
States and elsewhere.
Regulation under the Investment Advisers Act. All of the investment advisers of our funds are registered as
investment advisers either directly or as a “relying adviser” with the SEC. A “relying adviser” is an investment adviser that
relies on the investment adviser registration of a directly registered investment adviser. Registered investment advisers
are subject to the requirements and regulations of the Investment Advisers Act. Such requirements relate to, among
other things, fiduciary duties to clients, maintaining an effective compliance program, managing conflicts of interest
and general anti-fraud prohibitions. Each “relying adviser” is an investment adviser registered with the SEC and, as
such, is required to comply with all of the provisions of the Investment Advisers Act and the rules thereunder that
apply to registered advisers.
Regulation under the Investment Company Act. Each of AFT and AIF is a registered management investment
company under the Investment Company Act. AINV is an investment company that has elected to be treated as a
business development company under the Investment Company Act. Each of AFT, AIF and AINV has elected for
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as a regulated investment company under Subchapter M of the Internal Revenue Code of 1986, as amended (the
“Internal Revenue Code”). As such, each of AFT, AIF and AINV is required to distribute during each taxable year at
least 90% of its ordinary income and realized, net short-term capital gains in excess of realized net long-term capital
losses, if any, to its shareholders. In addition, in order to avoid excise tax, each needs to distribute during each

calendar year at least 98% of its ordinary income and 98.2% of its capital gains net income for the one-year period
ended on October 31st of such calendar year, plus any shortfalls from any prior year's distribution, which would take
into account short-term and long-term capital gains and losses. In addition, as a business development company,

AINV must not acquire any assets other than “qualifying assets” specified in the Investment Company Act unless, at the
time the acquisition is made, at least 70% of AINV’s total assets are qualifying assets (with certain limited exceptions).
Real Estate Investment Trust. ARI has elected to be taxed as a real estate investment trust, or REIT, under the Internal
Revenue Code. To maintain its qualification as a REIT, ARI must distribute at least 90% of its taxable income to its
shareholders and meet, on a continuing basis, certain other complex requirements under the Internal Revenue Code.
Regulation as a Broker-Dealer. Apollo Global Securities, LLC (“AGS”) is a registered broker dealer with the SEC and is
a member of the Financial Industry Regulatory Authority, Inc. (“FINRA”). From time to time, this entity is involved in
transactions with affiliates of Apollo, including portfolio companies of the funds we manage, whereby AGS will earn
fees for its services.

Broker-dealers are subject to regulations that cover all aspects of the securities business. In particular, as a registered
broker-dealer and member of a self-regulatory organization, AGS is subject to the SEC’s uniform net capital rule, Rule
15¢3-1. Rule 15¢3-1 specifies the minimum level of net capital a broker-dealer must maintain and also requires that a
significant part of a broker-dealer’s assets be kept in relatively liquid form. The SEC and various self-regulatory
organizations impose rules that require notification when net capital falls below certain predefined criteria, limit the
ratio of subordinated debt to equity in the regulatory capital composition of a broker-dealer and constrain the ability of
a broker-dealer to expand its business under certain circumstances. Additionally, the SEC’s uniform net capital rule
imposes certain requirements that may have the effect of prohibiting a broker-dealer from distributing or withdrawing
capital and requiring prior notice to the SEC for certain withdrawals of capital.

Regulation as a Commodity Pool Operator and Commodity Trading Advisor. Certain investment activities entered

into by Apollo managers may subject those managers to provisions of the Commodities Exchange Act and oversight

by the Commodities Futures Trading Commission (the “CFTC”), including registration as a commodity pool operator
(“CPO”). Apollo intends to rely on exemptions from registration when available. Certain Apollo funds are deemed to be
CPOs or commodity trading advisors (“CTAs”) as a result of trading commodity interests. These CPOs and CTAs are
regulated by the CFTC and National Futures Association and subject to registration and periodic reporting
requirements.

United States Insurance Regulation. We are subject to insurance holding company system laws and regulations in the
states of domicile of certain insurance companies for which we are (or, with respect to certain pending transactions,

will be) deemed to be a control person for purposes of such laws. Specifically, under state insurance laws, we are
deemed to be the ultimate parent of (i) Athene Holding’s insurance company subsidiaries, which are domiciled in
Delaware, lowa and New York, (ii) Catalina Holdings (Bermuda) Ltd.’s (“‘Catalina’s”) insurance company subsidiaries,
which are domiciled in California, Colorado, Connecticut, the District of Columbia and New York, (iii) OneMain
Holdings, Inc.’s (“OneMain’s”) insurance company subsidiaries, which are domiciled in Indiana and Texas, (iv)
Venerable Holdings, Inc.’s (“Venerable’s”) insurance company subsidiary, which is domiciled in Iowa and (v) LifePoint
Health, Inc.’s (f/k/a RegionalCare Hospital Partners Holdings, Inc.) (“LifePoint’s”), health maintenance organization
subsidiary, which is domiciled in Michigan and (vi) Aspen Insurance Holdings Limited’s (“Aspen’s”) insurance company
subsidiaries, which are domiciled in North Dakota and Texas. Each of California, Colorado, Connecticut, Delaware,

the District of Columbia, Indiana, Iowa, Michigan, New York, North Dakota and Texas is a “Domiciliary State”.

The insurance holding company system laws and regulations in the Domiciliary States generally require each

insurance company subsidiary to register with the insurance department in its Domiciliary State and to furnish

financial and other information about the operations of companies within its holding company system. These
regulations also impose restrictions and limitations on the ability of an insurance company subsidiary to pay dividends
and make other distributions to its parent company. In addition, transactions between an insurance company and other
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companies within its holding company system, including sales, loans, investments, reinsurance agreements,
management agreements and service agreements, must be on terms that are fair and reasonable and, if material or
within a specified category, require prior notice and approval or non-disapproval by the applicable Domiciliary State
insurance department.

The insurance laws of each of the Domiciliary States prohibit any person from acquiring direct or indirect control of a
domestic insurance company or its parent company unless that person has filed a notification with specified
information with that state’s Commissioner or Superintendent of Insurance (the “Commissioner’’) and has obtained the
Commissioner’s prior approval. Under applicable statutes in each of the Domiciliary States, the acquisition of 10% or
more of the voting securities of an insurance company or its parent company is presumptively considered an
acquisition of control of the insurance company, although such
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presumption may be rebutted. Accordingly, subject to the Apollo control condition (as defined below), any person or
entity that acquires, directly or indirectly, 10% or more of the voting securities of Apollo without the requisite prior
approvals will be in violation of these laws and may be subject to injunctive action requiring the disposition or seizure
of those securities or prohibiting the voting of those securities, or to other actions that may be taken by the applicable
state insurance regulators.

The New York State Department of Financial Services (the “NYSDFS”) adopted an amendment to its holding company
system regulations which requires prospective acquirers of New York domiciled insurers to provide greater disclosure
with respect to intended changes to the business operations of the insurer, and which expressly authorizes the
NYSDEFS to impose additional conditions on such an acquisition and limit changes that the acquirer may make to the
insurer’s business operations for a specified period of time following the acquisition without the NYSDFS’ prior
approval. In particular, the amendment provides the NYSDEFS with the specific authority to require acquirers of New
York domiciled life insurers to post assets in a trust account for the benefit of the target company’s policyholders. In
making such determination, the NYSDFS may consider whether the acquirer is, or is controlled by or under common
control with, an investment manager such as Apollo. The National Association of Insurance Commissioners (the
“NAIC”) has also published in its Financial Analysis Handbook specific narrative guidance for state insurance
examiners to consider in reviewing applications for an acquisition of an insurer by a private equity firm.

In addition, many U.S. state insurance laws require prior notification to state insurance departments of an acquisition
of control of a non-domiciliary insurance company doing business in that state if the acquisition would result in
specified levels of market concentration. While these pre-acquisition notification statutes do not authorize the state
insurance departments to disapprove the acquisition of control, they authorize regulatory action in the affected state,
including requiring the insurance company to cease and desist from doing certain types of business in the affected
state or denying a license to do business in the affected state, if particular conditions exist, such as substantially
lessening competition in any line of business in such state. Any transactions that would constitute an acquisition of
control of Apollo may require prior notification in those states that have adopted pre-acquisition notification laws.
These laws may discourage potential acquisition proposals and may delay, deter or prevent an acquisition of control of
Apollo (in particular through an unsolicited transaction), even if Apollo might consider such transaction to be
desirable for its shareholders.

Currently, there are proposals to increase the scope of regulation of insurance holding companies in both the United
States and internationally. The NAIC has adopted amendments to the Holding Company Model Act that introduced
the concept of “enterprise risk” within an insurance holding company system and imposed more extensive informational
reporting regarding parents and other affiliates of insurance companies, with the purpose of protecting domestic
insurers from enterprise risk, including requiring an annual enterprise risk report by the ultimate controlling person
identifying the material risks within the insurance holding company system that could pose enterprise risk to domestic
insurers. Changes to existing NAIC model laws or regulations must be adopted by individual states or foreign
jurisdictions before they will become effective. To date, each of the Domiciliary States has enacted laws to adopt such
amendments.

Internationally, the International Association of Insurance Supervisors (the “IAIS”) is in the process of adopting a
Common Framework for the Supervision of Internationally Active Insurance Groups (“ComFrame”). ComFrame will be
applicable to entities which meet the IAIS’ criteria for internationally active insurance groups (or "IAIGs") and are
designated as such. Under the current draft of ComFrame, an IAIG is defined as an insurance group which has (i)
premiums written in three or more jurisdictions, with the percentage of gross premiums written outside the home
jurisdiction comprising at least 10% of the group's total gross written premium, and (ii) based on a rolling three-year
average, total assets of at least $50 billion, or gross written premiums of at least $10 billion. ComFrame is expected to
include measures such as group supervision, group capital requirements, uniform standards for insurer corporate
governance, enterprise risk management and other control functions and resolution planning. In 2016 the TAIS
released a public consultation requesting comments on their risk-based global insurance capital standard (“ICS”) which
is the group capital component of ComFrame. The current version of the ICS is in the extended field testing stage.
When field testing is completed in 2019, the ICS will be implemented in the following two phases: In the first phase,
which will last for five years and which is referred to as the “monitoring period,” the ICS will be used for confidential
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reporting to group-wide supervisors and discussion in supervisory colleges, and the ICS will not be used as a
prescribed capital requirement. After the monitoring period, the ICS will be implemented as a group-wide prescribed
capital standard. In addition, in the United States, the NAIC and the Federal Reserve Board are developing an
aggregation method to a group capital calculation. The NAIC has stated that the group capital calculation will be a
regulatory tool and will not constitute a requirement or standard; however, it is currently expected that the calculation
methodology will incorporate existing risk-based capital concepts. In the United States, the NAIC has also
promulgated additional amendments to its insurance holding company system model law that address “group wide”
supervision of internationally active insurance groups. To date, each of the Domiciliary States (except for Colorado,
the District of Columbia, Michigan and New York) has adopted a form of these provisions. The NAIC has made these
amendments to the insurance holding company system model law a part of its accreditation standards for state
solvency regulation beginning January 1, 2020, which is likely to motivate the remaining Domiciliary States to adopt
the amendments. We cannot predict with any degree of certainty the additional capital requirements, compliance costs
or other burdens these requirements may impose on us and our insurance company affiliates.
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In addition, state insurance departments also have broad administrative powers over the insurance business of our
insurance company affiliates, including insurance company licensing and examination, agent licensing, establishment
of reserve requirements and solvency standards, premium rate regulation, admissibility of assets, policy form
approval, unfair trade and claims practices and other matters. State regulators regularly review and update these and
other requirements.

Although the federal government does not directly regulate the insurance business, federal legislation and
administrative policies in several areas, including pension regulation, age and sex discrimination, financial services
regulation, securities regulation and federal taxation, can significantly affect the insurance business. The Dodd-Frank
Wall Street Reform and Consumer Protection Act (the “Dodd-Frank Act”) established the Federal Insurance Office (the
“FIO”) within the U.S. Department of the Treasury headed by a Director appointed by the Treasury Secretary. While
currently not having a general supervisory or regulatory authority over the business of insurance, the Director of the
FIO performs various functions with respect to insurance, including serving as a non-voting member of the Financial
Stability Oversight Council (“FSOC”) and making recommendations to the FSOC regarding non-bank financial
companies to be designated as systemically important financial institutions (“SIFIs”’). The Director of the FIO has also
submitted reports to the U.S. Congress on (i) modernization of U.S. insurance regulation (provided in December
2013) and (ii) the U.S. and global reinsurance market (provided in November 2013 and January 2015, respectively).
Such reports could ultimately lead to changes in the regulation of insurers and reinsurers in the U.S.

In addition, the Dodd-Frank Act authorized the Treasury Secretary and the Office of the U.S. Trade Representative to
negotiate covered agreements. A covered agreement is an agreement between the United States and one or more
foreign governments, authorities or regulatory entities, regarding prudential measures with respect to insurance or
reinsurance. Pursuant to this authority, in September 2017, the U.S. and the EU signed a covered agreement to
address, among other things, group supervision and reinsurance collateral requirements (the “EU Covered Agreement”).
In addition, on December 11, 2018, the U.S. Department of the Treasury and the Office of the U.S. Trade
Representative announced their intent to sign a Bilateral Agreement between the U.S. and the United Kingdom on
Prudential Measures Regarding Insurance and Reinsurance in anticipation of the United Kingdom’s exit from the
European Union in March 2019 (the “U.K. Covered Agreement”). The U.K. Covered Agreement is subject to a 90-day
notification period to the U.S. Congress before it can be signed and come into effect. U.S. state regulators have 60
months, or five years, to adopt reinsurance reforms removing reinsurance collateral requirements for EU and U.K.
reinsurers that meet the prescribed minimum conditions set forth in the EU Covered Agreement and U.K. Covered
Agreement or else state laws imposing such reinsurance collateral requirements may be subject to federal preemption.
The NAIC is currently working to adopt amendments to the Credit for Reinsurance Model Law and Regulation to
conform to the requirements of the EU Covered Agreement and U.K. Covered Agreement. The reinsurance collateral
provisions of the EU Covered Agreement or U.K. Covered Agreement may increase competition, in particular with
respect to pricing for reinsurance transactions, by lowering the cost at which competitors of the reinsurance
subsidiaries of our insurance company affiliates, such as Athene Holding’s direct, wholly owned subsidiary, Athene
Life Re Ltd. (“ALRe”), are able to provide reinsurance to U.S. insurers.

Bermuda Insurance Regulation. We are subject to certain insurance laws and regulations in Bermuda, where Athene
Holding’s direct, wholly owned subsidiary, ALRe, is registered as a Class E insurer. ALRe is subject to regulation and
supervision by the Bermuda Monetary Authority (“BMA”) and compliance with all applicable Bermuda law and
Bermuda insurance statutes and regulations, including but not limited to the Insurance Act of 1978 (Bermuda) and the
rules and regulations promulgated thereunder (the “Bermuda Insurance Act”).

Under the Bermuda Insurance Act, the BMA maintains supervision over the “controllers” of all registered insurers in
Bermuda. For these purposes, a “controller” includes a “shareholder controller.” The definition of shareholder controller is
set out in the Bermuda Insurance Act but generally refers to (a) a person who holds 10% or more of the shares
carrying rights to vote at a shareholders’ meeting of the registered insurer or its parent company, (b) a person who is
entitled to exercise 10% or more of the voting power at any shareholders’ meeting of such registered insurer or its
parent company or (c) a person who is able to exercise significant influence over the management of the registered
insurer or its parent company by virtue of its shareholding or its entitlement to exercise, or control the exercise of, the
voting power at any shareholders’ meeting.
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Apollo is a shareholder controller as defined above of (a) ALRe, a Bermuda Class E insurance company and a wholly
owned subsidiary of Athene Holding, a company listed on the New York Stock Exchange, (b) Athora Life Re Ltd., a
Bermuda Class E insurance company and a wholly owned subsidiary of Athora, a Bermuda private company, (c)
Catalina General Insurance Ltd, a Bermuda Class 3A and Class C insurer and a wholly owned subsidiary of Catalina
and (d) Aspen Bermuda Limited, a Class 4 insurer, and wholly owned subsidiary of Aspen.

The Bermuda Insurance Act imposes certain notice requirements upon any person that has become, or as a result of a
disposition ceased to be, a shareholder controller, and failure to comply with such requirements is an offense
punishable by a fine or imprisonment or both. Where the shares of a registered insurer, or the shares of its parent
company, are traded on a recognized stock exchange, the required notices must be given to the BMA within 45 days
after such person becomes, or as a result of a disposition ceases to be, a shareholder controller. Where neither the
shares of a registered insurer nor the shares of its parent
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company are traded on a recognized stock exchange (i.e., private companies), the required notices must be given to the
BMA (1) without objection from the BMA, at least 45 days before such person becomes a shareholder controller and
(2) before such person, as a result of a disposition, ceases to be a shareholder controller.

In addition, the BMA may file a notice of objection to any person or entity who has become a controller of any
description where it appears that such person or entity is not, or is no longer, fit and proper to be a controller of the
registered insurer. Any person or entity who continues to be a controller of any description after having received a
notice of objection is guilty of an offense and liable on summary conviction to a fine or imprisonment or both.

The BMA may, in accordance with the Bermuda Insurance Act and in respect of an insurance group, determine
whether it is appropriate for it to act as its group supervisor. The BMA has not yet designated ALRe for group
supervision; accordingly, our insurance company affiliates are not currently subject to group supervision by the BMA.
The BMA may, however, exercise its authority to act as group supervisor for our insurance company affiliates in the
future. We cannot predict with any degree of certainty the additional capital requirements, compliance costs or other
burdens that such a determination may impose on us and our insurance company affiliates.

European Insurance Regulation. Apollo is considered the parent of certain European insurance companies and
insurance intermediaries for purposes of certain European insurance laws. A new European solvency framework and
prudential regime for insurers and reinsurers, under the Solvency II Directive 2009/138/EC (“Solvency 1I”’), took effect
in full on January 1, 2016. Solvency Il is a regulatory regime which imposes economic risk-based solvency
requirements across all EU Member States and consists of three pillars: Pillar I-quantitative capital requirements,
based on a valuation of the entire balance sheet; Pillar II-qualitative regulatory review, which includes governance,
internal controls, enterprise risk management and supervisory review process; and Pillar III-market discipline, which

is accomplished through reporting of the insurer’s financial condition to regulators and the public. Solvency II is
supplemented by European Commission Delegated Regulation (E.U.) 2015/35 (the “Delegated Regulation™), other
European Commission “delegated acts” and binding technical standards, and guidelines issued by the European
Insurance and Occupational Pensions Authority (“EIOPA”). The Delegated Regulation sets out detailed requirements
for individual insurance and reinsurance undertakings, as well as for groups, based on the overarching provisions of
Solvency II, which together make up the core of the single prudential rulebook for insurance and reinsurance
undertakings in the EU.

The Insurance Distribution Directive 2016/97 (“IDD”’) came into force on October 1, 2018 and replaced the Insurance
Mediation Directive 2002/92/EC. It aims to enhance consumer protection when buying insurance and to support
competition between insurance distributors by creating a level playing field. In addition, the IDD aims to ensure
consistent prudential standards for insurance intermediaries, through enhanced conduct standards, thereby improving
consumer protection and effective competition.

Following the implementation of Solvency II and the IDD, regulators may continue to issue guidance and other
interpretations of applicable requirements, which could ultimately require our EU insurance company affiliates or our
EU insurance intermediary affiliates (respectively) to make adjustments, which could impact their businesses.

Insurers and reinsurers established in a Member State of the EU have the freedom to establish branches in, and

provide services to, all European Economic Area (“EEA”) states through “passporting” rights. This right currently applies
to the U.K. Regulated Entities (defined below). However, following the U.K. referendum on June 23, 2016 in which a
majority of the voting U.K. citizens voted in favor of the U.K. leaving the EU (“Brexit”), the U.K. withdrawal from the
EU on March 29, 2019 (unless an extension to this deadline is agreed between the U.K. government and the EU) will
lead to a loss of passporting rights for financial institutions in the U.K., except to the extent that any aspect of the
regime is preserved in a separate agreement between the EU and the U.K. Following the House of Commons vote on
January 15, 2019, rejecting the U.K. government’s withdrawal from the EU and pending agreement on an alternative
solution, there remains considerable uncertainty as to exactly when Brexit will take effect; the extent of any
transitional period allowing a continuation of passporting; and the ultimate structure of the U.K.’s future relationship in
the EU, creating continuing uncertainty as to the full extent to which the businesses of the U.K. Regulated Entities
could be adversely affected by Brexit. See “Item 1A. Risk Factors—Risks Related to Our Businesses—Difficult market or
economic conditions may adversely affect our businesses in many ways, including by reducing the value or hampering
the performance of the investments made by our funds or reducing the ability of our funds to raise or deploy capital,
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each of which could materially reduce our revenue, net income and cash flow and adversely affect our financial
prospects and condition.”

United Kingdom Insurance Regulation. Apollo is considered the parent of certain insurance company subsidiaries of
Catalina and Aspen, including Aspen Insurance U.K. Limited (“Aspen U.K.”), which is domiciled in the United
Kingdom and operates branch jurisdictions in Ireland and Switzerland, and Aspen Managing Agency Limited (“AMAL”
and together with Aspen U.K., the “U.K. Insurance Entities””). AMAL is a managing agent of Aspen’s Lloyd’s Syndicate
Services Limited (“AUSSL”) and Aspen Risk Management Limited (“ARML”), each of which are also domiciled in the
United Kingdom (together the “U.K. Intermediary Entities” and together with the U.K. Insurance Entities the “U.K.
Regulated Entities”) for purposes of certain U.K.
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insurance regulations. The U.K. Insurance Entities are each authorized by the Prudential Regulation Authority (“PRA”)
and regulated by both the PRA and the Financial Conduct Authority (“FCA”). The U.K. Intermediary Entities are only
authorized and regulated by the FCA. In addition, AMAL is a Lloyd’s managing agent and is therefore also regulated
by Lloyd’s, as is AUSSL, which is a Lloyd’s corporate member.

The objectives of the PRA are to promote the safety and soundness of all firms it supervises and to secure an
appropriate degree of protection for policyholders. The objectives of the FCA are to ensure customers receive
financial services and products that meet their needs, to promote sound financial systems and markets and to ensure
that firms are stable and resilient with transparent pricing information, compete effectively, have the interests of their
customers and the integrity of the market at the heart of how they run their business. The PRA has responsibility for
the prudential regulation of banks and insurers, while the FCA has responsibility for the conduct of business
regulation in the wholesale and retail markets. The PRA and the FCA adopt separate methods of assessing regulated
firms on a periodic basis. Each of the PRA and FCA apply rules to support their statutory and operational objectives.
PRA rules are maintained in a PRA Rulebook, which includes rules for Solvency II insurance firms (and, also, for
insurers that do not fall within Solvency II) that closely reflect the provisions of Solvency II, including requirements
for Solvency Il insurance firms to meet economic risk-based solvency requirements and to adhere to governance and
risk management requirements and reporting and disclosure requirements. In addition to Solvency II requirements, the
PRA Rulebook contains Fundamental Rules (high-level principles), relating to individuals in senior management and
general provisions relating to the supervision of U.K. insurance firms. The FCA Handbook contains rules that concern
the conduct of firms including the scope of systems and controls and conduct of business requirements.

Further, as AMAL is regulated by Lloyd’s as a Lloyd’s Managing Agent, it is also subject to the Lloyd’s Minimum
Standards, which contain requirements representing the minimum level of performance required by Lloyd’s entities,
the Lloyd’s By-Laws and other Lloyd’s rules and requirements (together the “Lloyd’s Rules”). AUSSL, as a Lloyd’s
corporate member, is also subject to the Lloyd’s Rules.

In addition, in certain situations, subject to the required application of, as appropriate, the U.K. Covered Agreement,
Solvency II and other applicable law and regulation, there may also be scope for elements of group supervision to be
exercised by the PRA (or other relevant EEA Member State or non-EEA regulator, such as the BMA).

Under the Financial Services and Markets Act 2000 (the “FSMA”), the prior consent of the PRA and/or FCA, as
applicable (depending on the regulated entity), is required, before any person can be become a “controller” or increase
its control over any regulated company, including the U.K. Regulated Entities, or over the parent undertaking of any
regulated company. No prior approval for reducing control below one of the thresholds referred to below is needed,
though notification must still be given to the appropriate regulator of the relevant transaction. In addition, the
authorized firm itself is expected to discuss any prospective changes of which it is aware with the appropriate
regulator, regardless of whether the controller or the proposed controller proposes to submit a change in control
application. A proposed “controller” for the purposes of the PRA controller regime, which is applicable to the U.K.
Insurance Entities, is any natural or legal person who holds (either alone or in concert with others) 10% or more of the
shares or voting power in the relevant company or its parent undertaking. In respect of increases and decreases, the
relevant thresholds are 20%, 30% and 50% or an acquired insurance company becoming (or ceasing to be) a
subsidiary undertaking of the acquirer. However, a proposed “controller” for the purposes of the FCA controller regime,
which is applicable to the U.K. Intermediary Entities, is any natural or legal person who holds (either alone or in
concert with others) 20% or more of the shares or voting power in the relevant company or its parent undertaking.
This 20% threshold is the only threshold that is applicable to the Insurance Intermediary Entities. In both cases, the
appropriate regulator has 60 working days from the day on which it acknowledges the receipt of a complete notice of
control to determine whether to approve the new controller or object to the transaction, although if the regulator
requires further information to be provided in order to complete its review this period will be interrupted for up to 30
working days while the regulator is awaiting the provision of that further information. If the approval is given, it may
be given unconditionally or subject to conditions. Breach of the requirement to notify the regulator of a decision to
acquire or increase control, or of the requirement to obtain approval before completing the relevant control transaction
is a criminal offense attracting potentially unlimited fines. The relevant regulator can also seek other remedies,
including suspension of voting rights or a forced disposition of shares acquired without prior approval. As a result of
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the above requirements, direct controllers, and holding companies who indirectly acquire control of the U.K.

Regulated Entities are required to apply for PRA and/or FCA approval prior to acquiring such entities. In addition, a
similar process also applies for Lloyd’s Managing Agents and Lloyd’s Corporate Members, therefore the acquisition of
control of these types of entities will also require separate Lloyd’s approval. The “controller” thresholds for such entities
are the same as the thresholds that are applicable to the U.K. Insurance Entities.

Under English law, all companies are restricted from declaring a dividend to their shareholders unless they have

“profits available for distribution”. The calculation as to whether a company has sufficient profits is based on its
accumulated realized profits minus its accumulated realized losses. U.K. insurance regulatory rules do not prohibit the
payment of dividends, but the PRA requires that insurance companies maintain certain solvency margins and may
restrict the payment of a dividend by any of the U.K. Insurance Entities.
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Irish Insurance Regulation. Apollo is deemed to hold an indirect qualifying holding in (i) Catalina Insurance Ireland
DAC, which is Catalina’s wholly-owned Irish subsidiary insurance undertaking, and (ii) Athora Ireland plc, which is a
direct wholly-owned subsidiary of ALRe, each of which are authorized and regulated by the Central Bank of Ireland
(the “CBI”). In addition, Apollo will be deemed to hold an indirect qualifying holding in Aspen Insurance Ireland
Designated Activity Company, which is currently pending authorization by the CBI, and upon such authorization, will
be Aspen’s wholly-owned Irish subsidiary.

Pursuant to Solvency II, and related law and regulation of Ireland, in regard to an Irish authorized and regulated
insurance undertaking, such as Catalina Insurance Ireland DAC or Aegon Ireland plc, the CBI has broad supervisory
and administrative powers. The CBI has power over such matters as scope of authorized activity, standards of
solvency, investments, reporting requirements relating to capital structure, ownership, financial condition and general
business operations, special reporting and prior approval requirements with respect to certain transactions, reserves for
unpaid losses and related matters, reinsurance, minimum capital and surplus requirements, dividends and other
distributions to shareholders, periodic examinations and annual and other report filings. In relevant prescribed
scenarios, subject to the required application of, as appropriate, the EU Covered Agreement, Solvency II and other
applicable law and regulation, there may also be scope for elements of group supervision to be exercised by the CBI
(or other EEA Member State or non-EEA regulator, such as the BMA).

For the purposes of Solvency I, as implemented in Ireland, a “qualifying holding” means a direct or indirect holding in
an insurance company which represents 10% or more of the capital or of the voting rights or which makes it possible
to exercise a significant influence over the management of the company. With respect to each of Catalina Insurance
Ireland DAC and Athora Ireland plc, Solvency II, as implemented in Ireland, prohibits any person from acquiring,
directly or indirectly, such a qualifying holding unless: (a) the proposed acquirer has notified the CBI of the
acquisition; (b) the CBI has acknowledged receipt of that notification and; (c) either the statutory assessment period in
relation to the acquisition has ended and the CBI has not notified the proposed acquirer that it opposes the acquisition,
or the CBI has notified the proposed acquirer that it does not oppose the acquisition. If a proposed acquirer purports to
complete a proposed acquisition in contravention of the aforementioned, as matter of Irish law: (i) the purported
acquisition is not effective to pass title to any share or any other interest; and (ii) any exercise of powers based on the
purported acquisition of the holding concerned is void.

Italian Insurance Regulation. Apollo is deemed to be the holder of an indirect qualifying holding in (i) Amissima
Assicurazioni S.p.A. and (ii) Amissima Vita S.p.A., which are Italian insurance undertakings, duly authorized and
regulated by the Italian insurance regulator (“Istituto per la vigilanza sulle Assicurazioni” or “IVASS”). The two Italian
insurance companies belong to the Amissima Italian insurance group, whose parent undertaking is Amissima Holding
Srl.

Pursuant to Solvency II, as implemented within the Italian legal framework, Italian insurance undertakings (such as
Amissima Assicurazioni S.p.A. and Amissima Vita S.p.A.) are subject to extensive supervisory powers of IVASS on a
broad array of matters including calculation of technical provisions, own funds requirements, solvency capital
requirements, ownership structure, internal governance and organizational requirements, reporting obligations and
extraordinary transactions. Moreover, in accordance with the provisions set forth under the EU Covered Agreement,
Solvency II and other relevant provisions of law and regulation, supervision at a group level may be exercised by
IVASS or by regulator of a EEA or non-EEA State.

With particular regard to the ownership structure of Italian insurance undertakings, in accordance with Solvency 11
regime, IVASS must authorize, in advance any acquisition of participations in an insurance undertaking amounting to
a controlling interest or the acquisition of a qualifying holding; for such purpose, a “qualifying holding” means a direct
or indirect holding in an insurance undertaking which represents 10% or more of the capital or of the voting rights or
which makes it possible to exercise a significant influence over the management of that undertaking.

IVASS must issue the authorization for acquiring qualifying holdings in Italian insurance companies when the
conditions for the sound and prudent management of the undertaking are met. The voting rights and the other rights
which make it possible to exercise an influence over the insurance undertaking may not be exercised when they
pertain to participations for which the IVASS authorization has not been obtained, or has been suspended or
withdrawn, and the participation shall be transferred within the deadline established by IVASS.
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IVASS may ask insurance undertakings as well as companies and bodies of any nature which own participations in
said undertakings to indicate the names of the holders of participations as they are recorded in the share register. To
verify all financial interrelationships between insurance undertakings and their parent companies, subsidiaries and
affiliated companies, IVASS may require that such companies produce information and records and make checks.
Portuguese Insurance Regulation. Apollo is deemed to hold an indirect qualifying holding in Seguradoras Unidas,

which is authorized and regulated by the Portuguese Insurance Supervisory Authority (Autoridade de Supervisao de

Seguros e Fundos de Pensdes or the “ASF”).
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Pursuant to Solvency I, and Portuguese related laws and regulations applicable to a Portuguese authorized and
regulated insurance undertaking, such as Seguradoras Unidas, ASF has broad supervisory and administrative powers
over such matters as scope of authorized activity, standards of solvency, investments, reporting requirements relating
to capital structure and the existence of shareholders agreements, ownership, pledge over shares, financial condition
and general business operations, special reporting and prior approval requirements with respect to certain amendments
to Seguradoras Unidas’ bylaws, certain transactions (including but not limited to intra-group transactions which may,
in certain cases, be subject to prior approval of ASF), reserves for unpaid losses and related matters, reinsurance,
minimum capital and surplus requirements, reimbursement of supplementary capital, dividends and other distributions
to shareholders, periodic examinations and other report filings. According to Solvency II and other applicable law and
regulation, ASF may also exercise its supervision powers over the Apollo group. In fact, currently, ASF supervision at
group level also includes the following Seguradoras Unidas’ holding companies: Calm Eagle Holdings, S.a.r.1
(Luxembourg), Calm Eagle Intermediate Holdings, S.a.r.l. (Luxembourg), Calm Eagle Parent Holdings, SCA
(Luxembourg) and AP VIII Calm Eagle Holdings, SCA (Luxembourg).

For the purposes of Solvency I, as implemented in Portugal, a “qualifying holding” means a direct or indirect holding in
an insurance company which represents 10% or more of the capital or of the voting rights or which makes it possible
to exercise a significant influence over the management of the company. With respect to Seguradoras Unidas,
Solvency 11, as implemented in Portugal, prohibits any person from acquiring, directly or indirectly, such a qualifying
holding (or a part of it, to the extent the relevant acquirer becomes the owner of a stake higher than 20%, one third or
50%) unless: (a) the proposed acquirer and seller has notified ASF of the acquisition; (b) ASF has acknowledged
receipt of that notification and; (c) either (i) ASF has notified the proposed acquirer that it does not oppose the
acquisition or (ii) the statutory assessment period in relation to the acquisition has ended and ASF has not notified the
proposed acquirer that it opposes the acquisition. If a proposed acquirer purports to complete a proposed acquisition in
contravention of the aforementioned, as a matter of Portuguese law ASF may, without prejudice of other applicable
sanctions (including requesting the annulment of the transaction or determining the suspension of the voting rights in
the part exceeding the above-mentioned thresholds (20%, one third or 50%)).

Swiss Insurance Regulation. Apollo is considered an indirect qualified participant of Glacier Reinsurance Ltd.
(“Glacier Re”) for purposes of certain Swiss insurance laws. As a qualified indirect participant of Glacier Re, a
reinsurance company domiciled in Switzerland holding a license for the operation of a reinsurance business in the
insurance class C1 “Reinsurance by insurance companies that conduct solely reinsurance business,” Apollo is subject to
certain provisions of Swiss insurance supervisory laws and regulations. Glacier Re is subject to regulation and
supervision by the Swiss Financial Market Supervisory Authority FINMA (“FINMA”) and compliance with all
applicable laws and regulations of Switzerland, including but not limited to the Swiss Federal Act of 17 December
2004 on the Supervision of Insurance Companies (“ISA”), its implementing ordinances as well as circulars and
guidelines of FINMA.

Any person who intends to directly or indirectly participate in a Swiss domiciled insurance or reinsurance undertaking
is required to notify FINMA of such intent if the participation reaches or exceeds the thresholds of 10%, 20%, 33% or
50% of the capital or voting rights of the insurance or reinsurance undertaking. Similarly, any person who intends to
decrease its direct or indirect participation in an insurance undertaking domiciled in Switzerland below the thresholds
of 10%, 20%, 33% or 50% of the capital or voting rights or to change the participation in a way that the insurance or
reinsurance undertaking is no longer a subsidiary must notify FINMA. Consequently, although indirect shareholders
of Glacier Re are not directly supervised by FINMA, an intended change of the qualified direct or indirect
participation in Glacier Re may require a notification to FINMA. FINMA may disapprove such change in qualified
participation or subject the change to certain conditions, if the nature or scope of the participation potentially
jeopardizes the interests of the Swiss domiciled reinsurance company or the insured. Failure to comply with such
notification is punishable by a fine of up to CHF 500,000 in case of intent and up to CHF 150,000 in case of
negligence. In addition, if a change of persons who directly or indirectly hold a participation of 10% of the capital or
voting rights or who may otherwise materially influence the business conduct of Glacier Re has occurred, Glacier Re
is required to file a submission to seek for FINMA’s approval of the relevant change of its regulatory business plan
under art. 4 para. 2 lit. f ISA (business plan form F) within 14 days upon the occurrence of the event.
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Furthermore, a substantial dividend distribution or other form of profit repatriation from Glacier Re to its shareholders
may potentially qualify as a change of the regulatory business plan of Glacier Re under art. 4 para. 2 lit. d ISA, if such
substantial dividend distribution would be considered as a relevant change of the financial resources and reserves of
Glacier Re. Such change of the business plan must be notified to FINMA no later than 14 days after the occurrence of
the event and is subject to FINMA’s approval. To this extent, future dividend distributions or other forms of profit
repatriation might be subject to FINMA’s approval. Apollo is also considered the parent or qualified participant of
Aspen U.K. Aspen U.K. holds a FINMA license for a Swiss branch of a foreign insurance undertaking for its Swiss
insurance branch Aspen Insurance UK Limited, London, Zurich Insurance Branch. Furthermore, Aspen U.K. holds a
reinsurance branch in Switzerland, Aspen Insurance UK Limited, London, Zurich Branch. A change of a direct or
indirect participation in a foreign insurance undertaking (in the present case Aspen U.K.) that holds a Swiss insurance
branch license does not, in principle, trigger any Swiss insurance regulatory notification or approval requirements.
However, Aspen U.K. might notify FINMA out of courtesy of such changes.
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German Insurance Regulation. Apollo is deemed to hold an indirect qualifying holding in German (i) Athora
Deutschland Verwaltungs GmbH, (ii) Athora Deutschland Holding GmbH & Co. KG, (iii) Athora Deutschland
GmbH, (iv) Athora Lebensversicherung AG and (v) Athora Pensionskasse AG, which are either German regulated
insurance undertakings or German insurance holding companies (together the “Regulated German Entities”’). The
indirect qualifying holding in the Regulated German Entities is attributed to Apollo via its indirect interest in Athora
Holding Ltd. (““Athora”), which is the 100% indirect parent company of the Regulated German Entities. The Regulated
German Entities are subject to the relevant laws and regulations applicable to insurers or insurance holding companies
in Germany which regulate and mandate, among other things, eligibility criteria for investments, policyholder
participation in income, accounting principles, corporate governance requirements, regulatory capital, reporting,
insurance contracts, insurance distribution requirements, consumer protection laws, data protection requirements
(including GDPR) and anti-money-laundering requirements. The Regulated German Entities are subject to supervision
by the German Federal Financial Supervisory Authority, Bundesanstalt fiir Finanzdienstleistungsaufsicht (“BaFin”).
BaFin is the central financial regulatory authority for Germany and has wide powers to interpret and execute the
insurance supervisory law in Germany, in particular via issuing regulatory ordinances and guidelines as well as orders
and decisions with a view to individual insurance undertakings or insurance holding companies.

Pursuant to German regulatory law, the direct or indirect acquisition of a qualified participating interest in a German
insurance undertaking or the increase of a qualified participating interest in a German insurance undertaking
exceeding certain thresholds is subject to BaFin approval or the expiration of a statutory non-objection period.
Generally, indirectly or directly acquiring a 10% or greater capital or voting interest in an insurance undertaking or
otherwise obtaining the ability to significantly influence the management of the insurance undertaking is considered a
qualified participating interest under German insurance regulatory laws. Laws such as these prevent any person from
directly or indirectly acquiring qualified participating interests in any of the German insurance undertakings unless
that person has filed a notification requiring specified information with BaFin and has obtained BaFin’s prior approval
or waited for the expiration of a statutory non-objection period after having filed a formally complete notification.
Since Apollo is holding indirectly a significant interest in the German insurance undertakings the acquisition of an
interest in Apollo could qualify as an acquisition of an indirect qualified participating interest in German insurance
undertakings on a look through basis.

Additional Insurance Regulated Jurisdictions. Aspen also carries on insurance business in jurisdictions located
outside of the EU, U.K., Switzerland and the U.S. through its Jersey-domiciled insurance company subsidiary and its
Singapore Lloyd’s service company, the branch locations of Aspen U.K., which operate in Australia, Canada,
Singapore, in addition to its European branches located in Ireland and Switzerland and the branch location of AUSSL,
which operates in Dubai. The operations of these subsidiaries and branches are subject to the local regulatory and
supervisory schemes in the jurisdictions in which they operate, which vary widely from country to country; however,
regulators typically grant licenses to operate and control an insurance business in that jurisdiction. In general,
insurance regulators in these jurisdictions have the administrative power to supervise the registration of agents,
regulation of product features and product approvals, asset allocation, minimum capital requirements, solvency and
reserves, policyholder liabilities, and investments. Regulatory authorities may also regulate affiliations with other
financial institutions, shareholder structures and may impose restrictions on declaring dividends and the ability to
effect certain capital transactions, and many jurisdictions require insurance companies to participate in policyholder
protection schemes.

German Banking Regulation. Apollo is deemed to be the holder an indirect qualifying (but not controlling) interest in
the German bank Oldenburgische Landesbank AG (“OLB”) and, following the completion of the pending acquisition of
Wiistenrot Bank AG Pfandbriefbank (“WRB”’) by OLB, also of WRB.

While the holder of a qualifying interest in a bank is not subject to the full scope of European and German financial
regulatory supervision, certain limited requirements set out in, among others, the German Banking Act
(Kreditwesengesetz) apply. Compliance with these rules is supervised by the German Federal Financial Services
Authority (Bundesanstalt fiir Finanzdienstleistungsaufsicht), the German Central Bank (Deutsche Bundesbank) and
the European Central Bank (the “ECB”). Under these requirements, holders of qualifying interest must, among others,
(i) make certain notifications to the competent authorities (e.g., of the intention to reduce or increase the interest below
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or above certain thresholds, of the appointment of new authorized representatives or general partners, and in case
control is obtained over certain other EEA regulated entities such as credit institutions or insurance companies), and
(i1) maintain certain standards of reliability, transparency (enabling effective supervision), and financial stability.
Noncompliance with the aforementioned requirements may result in, among others, administrative fines or
administrative measures such as a prohibition of the intended increase of a qualifying holding, a prohibition to
exercise the voting rights in the bank, or mandatory divestment of the qualifying interest.

Slovenian Banking Regulation. Funds managed by Apollo hold a controlling stake in NOVA KREDITNA BANKA
MARIBOR d.d. (“NKBM?”), a Slovenian banking institution. As such, Apollo is considered to be a holder an indirect
qualifying interest in NKBM. NKBM is a significant supervised entity subject to direct supervision of the ECB. Under
Regulation (EU) No

-20.
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575/ 2013 of the European Parliament and of the Council of 26 June 2013 on prudential requirements for credit
institutions and investment firms (“CRR”), NKBM is also required to disclose relevant information and data on the
consolidated situation at the level of Biser Topco S.a r.1., the indirect sole owner of NKBM (as the EU financial parent
holding company).

While Apollo, as a holder of a qualifying interest in NKBM, is not subject to the full scope of the European and the
Slovenian financial regulatory supervision, certain limited requirements set out in, among others, the Slovenian
Banking Act (Zakon o banc¢niStvu — “ZBan-2"") apply to Apollo. Compliance with these rules is supervised by the Bank of
Slovenia (“BSI”) and the ECB. Under these requirements, holders of qualifying interest must make certain notifications
to the competent authorities (i) of the intention to reduce the interest such that they would no longer hold a qualifying
holding or their holding would fall below the lower limit of the range for which authorization applies, (ii) on any
merger or demerger in which they participate, (iii) on any material corporate change, and (iv) on any change which
could affect the fulfilment of the requirements with respect to suitability of the qualifying holder.

Qualifying holders must obtain a new authorization to acquire a qualifying holding prior to any further acquisition of
shares, directly or indirectly, based on which they would exceed the range to which a previously issued authorization
to acquire a qualifying holding relates.

Noncompliance with the aforementioned requirements may result in, among others, administrative fines or
administrative measures such as withdrawal of the authorization for the qualifying holding, rejection of a request to
obtain or increase a qualifying holding, a prohibition to exercise the voting rights in the bank, a prohibition to exercise
any rights from the shares in the bank, or mandatory disposal of the qualifying interest.

Spanish Banking Regulation. Smart Holdco, S. a r.1., an entity wholly-owned by funds managed by Apollo, is the sole
shareholder of EVO Banco, S.A. (“EVO Banco”), a bank incorporated under the laws of Spain which, in turn, owns the
entire share capital in Evofinance, Establecimiento Financiero de Crédito, S.A. (“Evofinance”), a regulated financial
institution, incorporated in Spain and authorized as a consumer finance institution. Both EVO Banco and Evofinance
operate under regulations applicable to credit instititions in Spain which, regulations are largely based on EU rules. As
such, both EVO Banco and Evofinance are subject to prudential and conduct rules generally in line with banking
regulations elsewhere in the EU and are under the supervision of the Bank of Spain and, as far as EVO Banco is
concerned, the ECB, which, among other matters, must authorize any direct or indirect transfers of significant
holdings in the capital of the aforementioned institutions.

Regulated Entities Outside of the U.S. Apollo Management International LLP (“AMI”), registered in England and
Wales, is authorized and regulated by the FCA in the United Kingdom under the FSMA and the rules promulgated
thereunder. AMI has permission to engage in certain specified regulated activities, including providing investment
advice, undertaking discretionary investment management, trade execution, dealing as agent and arranging deals in
relation to certain types of investments. Most aspects of AMI’s investment business are governed by the FSMA and
related rules, including sales, research, trading practices, provision of investment advice, corporate finance, regulatory
capital, record keeping, approval standards for individuals, anti-money laundering and periodic reporting and
settlement procedures. The FCA is responsible for administering these requirements and supervising AMI’s
compliance with the FSMA and related rules.

Apollo Credit Management International Limited ("ACMI"), registered in England and Wales, is a subsidiary of
Apollo whose primary purpose is to act as a sub-adviser to certain of Apollo's credit funds. As an appointed
representative of AMI, ACMI can undertake certain activities that are regulated under the FSMA, including all
relevant sub-advisory activities, without a separate FCA authorization.

Apollo Asset Management Europe LLP and its subsidiary Apollo Asset Management Europe PC LLP (together
"AAME") are each registered in England and Wales and are authorized and regulated by the FCA in the United
Kingdom under the FSMA and the rules promulgated thereunder for the primary purpose of providing a centralized
asset management and risk function to European clients in the financial services and insurance sectors. AAME has
permission to engage in certain specified regulated activities including providing investment advice, undertaking
discretionary investment management and arranging deals in relation to certain types of investment. As is the position
for AMI, most aspects of AAME's investment business are governed by the FSMA and related rules, with the FCA
responsible for administering those requirements and supervising AAME's compliance with the FSMA and related
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rules.

Apollo Investment Management Europe LLP (“AIME”), registered in England and Wales, is authorized and regulated
by the FCA in the United Kingdom as an alternative investment fund manager, with permission to manage and market
alternative investment funds (“AIFs”), such as, among others, certain private equity funds, credit funds and real estate
funds. AIME markets and distributes certain EEA AIFs to institutional investors in the EEA and has overall
responsibility for risk and portfolio management in relation to those AIFs. The FCA is responsible for supervising
AIME’s compliance with the FSMA, in particular with the Alternative Investment Fund Managers Regulations 2013
which were implemented into U.K. law because of the EU Alternative Investment Fund Managers Directive (the
“AIFMD”), and related rules. Apollo Investment Management Europe
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(Luxembourg) S.ar.l. ("AIME Lux") was incorporated by Apollo in Luxembourg on January 2, 2019 and has received
approval from Commission de Surveillance du Secteur Financier ("CSSF") to carry out certain activities regulated by
the CSSF (including managing and marketing AIFs), with registration effective from such date. AIME Lux will be
subject to the regulatory requirements imposed by the AIFMD, including with respect to conduct of business,
regulatory capital, valuations, disclosures and marketing and rules on the structure of remuneration for certain
personnel.

AAA is regulated under the Authorized Closed-ended Investment Scheme Rules 2008 issued by the Guernsey
Financial Services Commission (“GFSC”) with effect from December 15, 2008 under The Protection of Investors
(Bailiwick of Guernsey) Law 1987, as amended (the “New Rules”). AAA is deemed to be an authorized closed-ended
investment scheme under the New Rules.

Apollo Advisors (Mauritius) Ltd (“Apollo Mauritius”), one of our subsidiaries, and AION Capital Management Limited
(“AION Manager”), one of our joint venture investments, are licensed providers of investment management services in
the Republic of Mauritius and are subject to applicable Mauritian securities laws and the oversight of the Financial
Services Commission (Mauritius) (the “FSC”). Each of Apollo Mauritius and AION Manager is subject to limited
regulatory requirements under the Mauritian Securities Act 2005, Mauritian Financial Services Act 2007 and relevant
ancillary regulations, including ongoing reporting and record keeping requirements, anti-money laundering
obligations, obligations to ensure that it and its directors, key officers and representatives are fit and proper and
requirements to maintain positive shareholders’ equity. The FSC is responsible for administering these requirements
and ensuring the compliance of Apollo Mauritius and AION Manager with them. If Apollo Mauritius or AION
Manager contravenes any such requirements, such entities and/or their officers or representatives may be subject to a
fine, reprimand, prohibition order or other regulatory sanctions.

AGM India Advisors Private Limited is a private company incorporated in India under the Companies Act, 1956 and
is regulated by the Ministry of Corporate Affairs. Additionally, since there are foreign investments in the company,
AGM India Advisors Private Limited is also subject to the Foreign Exchange Management Act, 1999 (and rules and
regulations made thereunder) which falls within the purview of Reserve Bank of India.

Apollo Management Singapore Pte Ltd. was granted a Capital Markets Service License with the Monetary Authority
of Singapore in October 2013. In addition, Apollo Capital Management, L.P. is registered with the Securities and
Exchange Board of India as a foreign portfolio investor. Investments by Apollo Capital Management, L.P. in any
Indian entity will also be subject to the rules and regulations applicable under the Foreign Exchange Management Act,
1999 which falls within the purview of Reserve Bank of India.

ARCION Reyvitalization Private Limited is a private company incorporated in India under the Companies Act, 2013
and is regulated by the Ministry of Corporate Affairs. ARCION Revitalization Private Limited is registered with the
Reserve Bank of India to operate as an asset reconstruction company and is subject to the directions and regulations
issued by the Reserve Bank of India in relation to asset reconstruction activities in India. Such regulations and
directions primarily stipulate minimum capital requirements, conditions for reconstruction activities, fit and proper
governance norms and reporting requirements for such entities. If ARCION Revitalization Private Limited
contravenes any such requirements, it and/or its directors (as may be applicable) may be subject to a penalty,
prohibition order or other regulatory sanctions. Additionally, since there are foreign investments in the company,
ARCION Reyvitalization Private Limited is also subject to the Foreign Exchange Management Act, 1999 (and rules
and regulations made thereunder) which falls within the purview of Reserve Bank of India.

AION India Opportunities Trust is a trust organized in India and registered with the Securities and Exchange Board of
India as a Category II Alternative Investment Fund. AION India Opportunities Trust is subject to the regulatory
requirements under the Securities and Exchange Board of India Act, 1992 and the regulations issued thereunder
governing alternative investment funds in India. Such regulations primarily govern the permitted investment activities,
concentration and governance norms and reporting requirements for alternative investment funds. If AION India
Opportunities Trust contravenes any such requirements, it (as may be applicable) may be subject to a penalty,
prohibition order or other regulatory sanctions. Additionally, since there are foreign investments in the trust, AION
India Opportunities Trust is also subject to the Foreign Exchange Management Act, 1999 (and rules and regulations
made thereunder) which falls within the purview of Reserve Bank of India.
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Apollo Management Hong Kong Limited was granted a Type 1: Dealing in Securities license by the Hong Kong
Securities and Futures Commission (“SFC”) in November 2018 and is therefore subject to oversight by the SFC.
Other Regulatory Considerations. Certain of our businesses are subject to compliance with laws and regulations of
U.S. Federal and state governments, non-U.S. governments, their respective agencies and/or various self-regulatory
organizations or exchanges relating to, among other things, the privacy of client information, and any failure to
comply with these regulations could expose us to liability and/or reputational damage. Our businesses have operated
for many years within a legal framework that requires our being able to monitor and comply with a broad range of
legal and regulatory developments that affect our activities.
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However, additional legislation, changes in rules promulgated by self-regulatory organizations or changes in the
interpretation or enforcement of existing laws and rules, either in the United States or elsewhere, may directly affect
our mode of operation and profitability. For additional information concerning the regulatory environment in which
we operate, see “Item 1A. Risk Factors—Risks Related to Our Businesses—Extensive regulation of our businesses affects
our activities and creates the potential for significant liabilities and penalties. The possibility of increased regulatory
focus could result in additional burdens on our businesses.”

Rigorous legal and compliance analysis of our businesses and investments is important to our culture. We strive to
maintain a culture of compliance through the use of policies and procedures, such as our code of ethics, compliance
systems, communication of compliance guidance and employee education and training. We have a compliance group
that monitors our compliance with the regulatory requirements to which we are subject and manages our compliance
policies and procedures. Our Chief Compliance Officer supervises our compliance group, which is responsible for
addressing all regulatory and compliance matters that affect our activities. Our compliance policies and procedures
address a variety of regulatory and compliance risks such as the handling of material non-public information, personal
securities trading, valuation of investments on a fund-specific basis, document retention, potential conflicts of interest
and the allocation of investment opportunities.

We generally operate without information barriers between our businesses. In an effort to manage possible risks
resulting from our decision not to implement these barriers, our compliance personnel maintain a list of issuers for
which we have access to material, non-public information and whose securities our funds and investment
professionals are not permitted to trade. We could in the future decide that it is advisable to establish information
barriers, particularly as our business expands and diversifies. In such event our ability to operate as an integrated
platform will be restricted. See “Item 1A. Risk Factors—Risks Related to Our Businesses—Our failure to deal appropriately
with conflicts of interest could damage our reputation and adversely affect our businesses.”

Available Information

Apollo Global Management, LLC is a Delaware limited liability company that was formed on July 3, 2007. Our
Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and amendments to
reports filed or furnished pursuant to Section 13(a) of the Exchange Act are made available free of charge on or
through our website at www.apollo.com as soon as reasonably practicable after such reports are filed with, or
furnished to, the SEC. The information on our website is not, and shall not be deemed to be, part of this report or
incorporated into any other filings we make with the SEC. The reports and the other documents we file with the SEC
are available on the SEC’s website at www.sec.gov.

From time to time, we may use our website as a channel of distribution of material information. Financial and other
material information regarding the Company is routinely posted on and accessible at www.apollo.com.

ITEM 1A. RISK FACTORS

Risks Related to Our Businesses

Poor performance of the funds we manage would cause a decline in our revenue and results of operations, may
obligate us to repay performance fees previously paid to us and would adversely affect our ability to raise capital for
future funds.

We derive revenues in part from:

management fees, which are based generally on the amount of capital committed or invested in our funds;
¢ransaction and advisory fees relating to the investments our funds make;

performance fees, based on the performance of our funds; and

tnvestment income from our investments as general partner.

If a fund performs poorly, we will receive little or no performance fees with regard to the fund and little income or
possibly losses from any principal investment in the fund. Furthermore, if, as a result of poor performance of later
investments in a fund’s life, the fund does not achieve total investment returns that exceed a specified investment
return threshold for the life of the fund, we may be obligated to repay the amount by which performance fees that was
previously distributed to us exceeds amounts to which we are ultimately entitled. Our fund investors and potential
fund investors continually assess our funds’ performance and our ability to raise capital. Accordingly, poor fund
performance may deter future investment in our funds and thereby decrease the capital committed or invested in our
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funds and ultimately, our management fee income.
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We depend on Leon Black, Joshua Harris and Marc Rowan, and other key personnel, including Scott Kleinman and
James Zelter, and the loss of their services would have a material adverse effect on us.

The success of our businesses depends on the efforts, judgment and personal reputations of our Managing Partners,
Leon Black, Joshua Harris and Marc Rowan, and other key personnel, including Scott Kleinman and James Zelter.
Their reputations, expertise in investing, relationships with our fund investors and relationships with members of the
business community on whom our funds depend for investment opportunities and financing are each critical elements
in operating and expanding our businesses. We believe our performance is strongly correlated to the performance of
these individuals. Accordingly, our retention of our Managing Partners and other key personnel is crucial to our
success. Our Managing Partners and other key personnel may resign, join our competitors or form a competing firm.
If our Managing Partners or other key personnel were to join or form a competitor, some of our fund investors could
choose to invest with that competitor, another competitor or not at all, rather than in our funds. The loss of the services
of our Managing Partners and other key personnel would have a material adverse effect on us, including our ability to
retain and attract investors and raise new funds, and the performance of our funds. We do not carry any “key man”
insurance that would provide us with proceeds in the event of the death or disability of any of our Managing Partners
or other key personnel. In addition, the loss of two or more of our Managing Partners or certain other key personnel
may result in the termination of our role as general partner of certain of our funds and the termination of the
commitment periods of certain of our funds. See “—If two or more of our Managing Partners or certain other investment
professionals leave our company, the commitment periods of certain of our funds may be terminated, and we may be
in default under the governing documents of certain of our funds.”

Changes in the debt financing markets may negatively impact the ability of our funds and their portfolio companies to
obtain attractive financing for their investments and may increase the cost of such financing if it is obtained, which
could lead to lower-yielding investments and potentially decrease our net income.

In the event that our funds are unable to obtain committed debt financing for potential acquisitions or can only obtain
debt at an increased interest rate or on unfavorable terms, our funds may have difficulty completing otherwise
profitable acquisitions or may generate profits that are lower than would otherwise be the case, either of which could
lead to a decrease in the investment income earned by us. Any failure by lenders to provide previously committed
financing can also expose us to potential claims by sellers of businesses which our funds may have contracted to
purchase. Our funds’ portfolio companies regularly utilize the corporate debt and securitization markets in order to
obtain financing for their operations. To the extent that the current credit markets and/or regulatory changes have
rendered financing difficult to obtain or more expensive, this may negatively impact the operating performance of
such portfolio companies and funds, and lead to lower-yielding investments with respect to such funds and, therefore,
the investment returns on our funds. Conversely, certain of the strategies pursued by funds we manage benefit from
higher interest rates, and a sustained low interest rate environment may negatively impact expected returns for these
funds. In addition, to the extent that the current markets make it difficult or impossible to refinance debt that is
maturing in the near term, a relevant portfolio company may face substantial doubt as to its status as a going concern
(which may result in an event of default under various agreements) or be unable to repay such debt at maturity and
may be forced to sell assets, undergo a recapitalization or seek bankruptcy protection.

Changes in the U.S. political environment and the potential for governmental policy changes and regulatory reform by
the Trump administration and the U.S. Congress could negatively impact our business.

Governmental policy changes and regulatory reform could have a material impact on our business. Uncertainty with
respect to legislation, regulation and government policy at the federal level, as well as the state and local levels have
introduced new and difficult-to-quantify macroeconomic and political risks with potentially far-reaching implications.
There has been a corresponding meaningful increase in the uncertainty surrounding interest rates, inflation, foreign
exchange rates, trade volumes and fiscal and monetary policy. New legislative, regulatory or policy changes could
significantly impact our business and the business of portfolio companies of funds we manage, as well as the markets
in which we compete. In addition, disagreements over the federal budget have led to the shutdown of the U.S. federal
government for periods of time and may recur in the future. Each federal shutdown may have a negative impact on the
operations and business of certain of our funds’ portfolio companies. To the extent changes in the political
environment have a negative impact on us or portfolio companies of funds we manage, or on the markets in which we
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operate, our business, results of operations and financial condition could be materially and adversely impacted in the
future.

Difficult market or economic conditions may adversely affect our businesses in many ways, including by reducing the
value or hampering the performance of the investments made by our funds or reducing the ability of our funds to raise
or deploy capital, each of which could materially reduce our revenue, net income and cash flow and adversely affect
our financial prospects and condition.

Our businesses and the businesses of the companies in which our funds invest are materially affected by conditions in
the global financial markets and economic conditions throughout the world, such as interest rates, availability of
credit, inflation
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rates, economic uncertainty, changes in laws (including laws relating to taxation), trade barriers, commodity prices,
currency exchange rates and controls and national and international political circumstances (including wars, terrorist
acts or security operations). Recently, markets have been affected by increases in interest rates in the U.S., uncertainty
about the consequences of the U.S. and other governments withdrawing monetary stimulus measures, imposition of
trade barriers, ongoing trade negotiations with major U.S. trading partners and changes in the U.S. tax regulations.
Additionally, operating outside the United States may also expose us to increased compliance risks, as well as higher
compliance costs to comply with U.S. and non-U.S. anti-corruption, anti-money laundering and sanctions laws and
regulations. These factors are outside our control and may affect the level and volatility of securities prices and the
liquidity and the value of investments, and we may not be able to or may choose not to manage our exposure to these
conditions.

Volatility in the financial markets can materially hinder the initiation of new, large-sized transactions for our private
equity segment and, together with volatility in valuations of equity and debt securities, may adversely impact our
operating results. During 2018 the markets experienced a heightened level of volatility, as well as declines in market
indices in the fourth quarter. If market conditions deteriorate, our businesses could be affected in different ways. In
addition, these events and general economic trends are likely to impact the performance of portfolio companies in
many industries, particularly industries that are more affected by changes in consumer demand, such as the packaging,
manufacturing, chemical and refining industries, as well as travel and leisure, gaming and real estate industries. The
performance of our funds and our performance may be adversely affected to the extent our fund portfolio companies
in these industries experience adverse performance or additional pressure due to downward trends. There is also a risk
of both sector-specific and broad-based corrections and/or downturns in the equity and credit markets. Our
profitability may also be adversely affected by our fixed costs and the possibility that we would be unable to scale
back other costs, within a time frame sufficient to match any further decreases in net income or increases in net losses
relating to changes in market and economic conditions.

A financial downturn could adversely affect our operating results in a number of ways, and if the economy was to
enter a recessionary or inflationary period, it may cause our revenue and results of operations to decline by causing:
our AUM to decrease, lowering management fees and other income from our funds;

encreases in costs of financial instruments;

adverse conditions for the portfolio companies of our funds (e.g., decreased revenues, liquidity pressures, limits on
tnterest deductibility, increased difficulty in obtaining access to financing and complying with the terms of existing
financings as well as increased financing costs);

fower investment returns, reducing performance fees;

higher interest rates, which could increase the cost of the debt capital our funds use to acquire companies in our
private equity business; and

material reductions in the value of our fund investments, affecting our ability to realize performance fees from these
investments.

Lower investment returns and such material reductions in value may result because, among other reasons, during
periods of difficult market conditions or slowdowns (which may be across one or more industries, sectors or
geographies), companies in which our funds invest may experience decreased revenues, financial losses, difficulty in
obtaining access to financing and increased funding costs. During such periods, these companies may also have
difficulty in expanding their businesses and operations and be unable to meet their debt service obligations or other
expenses as they become due, including expenses payable to us. In addition, during periods of adverse economic
conditions, our funds and their portfolio companies may have difficulty accessing financial markets, which could
make it more difficult or impossible to obtain funding for additional investments and harm our AUM and operating
results. Furthermore, such conditions would also increase the risk of default with respect to debt investments made by
our funds, which could have a negative impact on our funds with significant debt investments, such as our credit
funds. Our funds may be affected by reduced opportunities to exit and realize value from their investments, by lower
than expected returns on investments made prior to the deterioration of the credit markets, and by the fact that we may
not be able to find suitable investments for the funds to effectively deploy capital, which could adversely affect our
ability to raise new funds and thus adversely impact our prospects for future growth.
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To the extent the uncertainty in the market prompts sellers to readjust their valuations, attractive investment
opportunities may present themselves. On the other hand, the reduction in the availability of credit financing and
limits on interest deductibility could impact our funds’ ability to consummate transactions, particularly larger
transactions. In the event that our investment pace slows, it could have an adverse impact on our ability to generate
future performance fees and fully invest the capital in our funds. Our funds may also be affected by reduced
opportunities to exit and realize value from their investments via a sale or merger upon a general slowdown in
corporate mergers and acquisitions activity. Additionally, we may not be able to find suitable investments for the
funds to effectively deploy capital and these factors could adversely affect the timing of and our ability to raise new
funds.
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In addition, many other economies continue to experience weakness, tighter credit conditions and a decreased
availability of foreign capital. Further, there is concern that the favorability of conditions in certain markets may be
dependent on continued monetary policy accommodation from central banks, especially the Board of Governors of the
Federal Reserve System (the “Federal Reserve”) and the European Central Bank (“ECB”). Since the most recent recession,
the Federal Reserve has taken actions which have resulted in low interest rates prevailing in the marketplace for a
historically long period of time. The Federal Reserve raised its benchmark interest rate by a quarter of a percentage
point in 2016, three quarters of a percentage point in 2017 and one percentage point in 2018, and indicated it may
continue raising interest rates in the coming twelve months. Higher interest rates generally impact the investment
management industry by making it harder to obtain financing for new investments, refinance existing investments or
liquidate debt investments, which can lead to reduced investment returns and missed investment opportunities.
Consequently, such increases in interest rates may have an adverse impact on our business.

Changing political environments, regulatory restrictions and changes in government institutions and policies outside
of the U.S. could adversely affect our businesses.

Our businesses may be adversely affected by the planned exit of the U.K. from the EU. The U.K. held a referendum
on June 23, 2016 at which the electorate voted to leave the EU. On March 29, 2017, the government of the U.K.
invoked article 50 of the Treaty on the European Union (which has the effect of formally initiating the withdrawal of
the U.K. from the EU) and subsequently entered into withdrawal negotiations with the EU. The Treaty on the
European Union provides for a period of up to two years for negotiation of withdrawal arrangements, at the end of
which (whether or not agreement has been reached) EU treaties cease to apply to the withdrawing member state unless
the European Council, in agreement with the member state concerned, unanimously decides to extend this period.
Negotiations between the government of the U.K. and the EU Council began on June 19, 2017. The negotiations
resulted in (a) an Agreement on the withdrawal of the U.K. from the EU and (b) a Political Declaration setting out the
framework for the future relationship between the EU and the U.K. (together, the "Withdrawal Proposal"). The
Withdrawal Proposal was subject to political agreement and ratification and on January 15, 2019, the U.K. Parliament
voted to reject the Withdrawal Proposal. It is unclear whether it will be possible for the U.K. Government to obtain
further concessions from the EU in order for the U.K. Parliament to vote to approve a revised withdrawal proposal.
While there is much that could still happen, including an extension to the exit timeline, inroads to an alternative
withdrawal proposal, a change of U.K. Government or even political support for a second referendum, there is a risk
that no withdrawal proposal between the U.K. and the EU will be reached concerning the U.K.’s departure from the
EU. Notwithstanding any withdrawal proposal that may be put in place, there is likely to be considerable uncertainty
as to the position of the U.K. and the arrangement which will apply to its relationships with the EU and other countries
following its withdrawal (including in the event that no withdrawal proposal is ratified and the U.K. leaves without
agreeing transitional arrangements with the EU, which cannot currently be ruled out). Such positions and anticipated
arrangements may be subject to change and/or develop at short notice. This uncertainty may affect other countries in
the EU, or elsewhere. Additionally, political parties in several other EU member states have proposed that a similar
referendum be held on their country’s membership in the EU. It is unclear whether any other EU member states will
hold such referendums, but such referendums could result in one or more other countries leaving the EU or in major
reforms being made to the EU or to the eurozone. The nature and extent of the impact of such events on our
businesses is difficult to predict but they may adversely affect the operations of the portfolio companies of our funds,
the availability of credit and liquidity for our businesses and the return on our funds and their investments. There may
be detrimental implications, e.g., for the value of certain of our funds’ investments, their ability to enter into
transactions or to value or realize such investments or otherwise to implement their investment program. This may be
due to, among other things:

tncreased uncertainty and volatility in the U.K. and EU financial markets;

fluctuations in the market value of British Pounds and of U.K. and EU assets;

fluctuations in exchange rates between British Pounds, the Euro and other currencies;

tncreased illiquidity of investments located or listed within the U.K. or the EU;

{ower economic growth in various markets in the U.K., Europe, and globally;
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disruption of the free movement of goods, services (right of establishment), capital, and people between the U.K. and
the EU (including the potential loss of passporting rights for financial institutions in the U.K. and for EU financial
institutions passporting into the U.K., which broadly facilitates mutual access to markets among EU member states)
and the effectiveness of steps taken to mitigate that disruption at the point at which the U.K. leaves the EU;
disruption to mutual recognition arrangements between the U.K. and the EU (e.g. cross-border insolvency and other
regimes) and access to market infrastructure in other EU regions;

changes in the willingness or ability of financial and other counterparties to enter into transactions, or the price at
which and terms on which they are prepared to transact; and/or

changes in legal and regulatory regimes to which we, our funds, and/or certain of our funds’ assets and portfolio
companies are, or become, subject.
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Once the position of the U.K. and the arrangements which will apply to its relationships with the EU and other
countries have been established, or if the U.K. ceases to be a member of the EU without having agreed on such
arrangements or before such arrangements become effective, it is possible that certain of our funds’ investments may
need to be restructured to enable their objectives fully to be pursued (e.g. because of a loss of passporting rights for
U.K. financial institutions or the failure to put equally effective arrangements in place). This may increase costs or
make it more difficult for us to pursue our objectives.

The U.K.’s decision to leave the EU may bring an extended period of uncertainty and regulatory change in the EEA, in
the U.K. and in the way in which Apollo is able to operate from the U.K. into the remainder of the EEA (and, vice
versa, in relation to any new Apollo entities established and licensed in a remaining EEA territory). This may have an
impact on Apollo including the cost of, risk to, manner of conducting, and location of, its European business and its
ability to hire and retain key staff in Europe. This may also impact the markets in which Apollo operates; the funds
managed or advised by Apollo; Apollo’s fund investors and Apollo’s ability to raise capital from them; and ultimately
the returns which may be achieved. In this connection, there can be no guarantee that plans to deal with, or mitigate
adverse consequences of, various Brexit outcomes following the U.K.'s departure from the EU will perfectly or
efficiently replicate current arrangements available to Apollo while the U.K. is a member of the EU.

Our operating results will most likely continue to be affected by ongoing economic, fiscal, and political conditions in
eurozone countries and developments relating to the Euro. The deterioration of the sovereign debt of several eurozone
countries together with the risk of contagion to other more stable economies exacerbated the global economic crisis.
This situation raised a number of uncertainties regarding the stability and overall standing of the EU. Economic,
political or other factors could still result in changes to the composition of the EU and the eurozone and its
participating members. The risk that other eurozone countries could be subject to higher borrowing costs and face
further deterioration in their economies, together with the risk that some countries could withdraw from the eurozone,
could have a negative impact on our funds’ investment activities. A reintroduction of national currencies in one or
more eurozone countries or, in more extreme circumstances, the possible dissolution of the EU cannot be ruled out.
The departure or risk of departure from the EU by one or more eurozone countries and/or the abandonment of the
Euro as a currency could have major negative effects on our business. These potential developments, or market
perceptions concerning these and related issues, could adversely affect our businesses.

A decline in the pace of investment in our funds, an increase in the pace of sales of investments in our funds or an
increase in the amount of transaction and advisory fees we share with our fund investors would result in our receiving
less revenue from fees.

A variety of fees that we earn, such as transaction and advisory fees, are driven in part by the pace at which our funds
make investments. Many factors could cause a decline in the pace of investment, including the inability of our
investment professionals to identify attractive investment opportunities, competition for such opportunities, decreased
availability of capital on attractive terms and our failure to consummate identified investment opportunities because of
business, regulatory or legal complexities and adverse developments in the U.S. or global economy or financial
markets. Any decline in the pace at which our funds make investments would reduce our transaction and advisory fees
and could make it more difficult for us to raise capital. Likewise, during attractive selling environments, our funds
may capitalize on increased opportunities to exit investments. Any increase in the pace at which our funds exit
investments would reduce transaction and advisory fees. In addition, some of our fund investors have requested, and
we expect to continue to receive requests from fund investors, that we share with them a larger portion, or all, of the
transaction and advisory fees generated by our funds’ investments. To the extent we accommodate such requests, it
would result in a decrease in the amount of fee revenue we could earn. For example, in Fund VIII and Fund IX we
agreed that 100% of certain transaction and advisory fees will be shared with the management fee paying investors in
the fund through a management fee offset mechanism, whereas the percentage was 68% in Fund VII.

If two or more of our Managing Partners or certain other investment professionals leave our company, the
commitment periods of certain of our funds may be terminated, and we may be in default under the governing
documents of certain of our funds.

The governing agreements of certain of our funds provide that in the event certain “key persons” (such as two or more of
Messrs. Black, Harris and Rowan and/or certain other of our investment professionals) fail to devote the requisite time
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to our businesses, the commitment period will terminate if a certain percentage in interest of the fund investors do not
vote to continue the commitment period, or the commitment period may terminate for a variety of other reasons. This
is true for example of Fund VI, Fund VII, Fund VIII and Fund IX. Certain of our other funds have similar provisions.
In addition to having a significant negative impact on our revenue, net income and cash flow, the occurrence of such
an event with respect to any of our funds would likely result in significant reputational damage to us.

Messrs. Black, Harris and Rowan and other key personnel may terminate their employment with us at any time.
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We may not be successful in raising new funds or in raising more capital for certain of our existing funds and may
face pressure on performance fees and fee arrangements of our future funds.

Our funds may not be successful in consummating their current capital-raising efforts or others that they may
undertake, or they may consummate them at investment levels lower than those currently anticipated. Any capital
raising that our funds undertake may be on terms that are unfavorable to us or that are otherwise different from the
terms that we have been able to obtain in the past. These risks could occur for reasons beyond our control, including
general economic or market conditions, regulatory changes or increased competition.

Certain institutional investors have also publicly criticized certain fund fee and expense structures, including
management, transaction and advisory fees. The Institutional Limited Partners Association, or “ILPA,” published a set
of Private Equity Principles, or the “Principles,” which called for enhanced ‘““alignment of interests” between general
partners and limited partners through modifications of some of the terms of fund arrangements, including proposed
guidelines for fees and performance fees structures. We provided ILPA our endorsement of the Principles,
representing an indication of our general support for the efforts of ILPA. Although we have no obligation to modify
any of our fees with respect to our existing funds, we may experience pressure to do so.

In addition, certain institutional investors, including sovereign wealth funds and public pension funds, have
demonstrated an increased preference for alternatives to the traditional investment fund structure, such as managed
accounts, specialized funds and co-investment vehicles. We also have entered into strategic partnerships with
individual investors whereby we manage that investor’s capital across a variety of our products on separately
negotiated terms. There can be no assurance that such alternatives will be as profitable to us as traditional investment
fund structures, and the impact such a trend could have on our results of operations, if widely implemented, is unclear.
Moreover, certain institutional investors are demonstrating a preference to in-source their own investment
professionals and to make direct investments in alternative assets without the assistance of investment advisors like us.
Such institutional investors may become our competitors and could cease to be our clients. Further, certain investors
have implemented or may implement restrictions against investing in certain types of asset classes such as fossil fuels,
which would affect our ability to raise new funds focused on those asset classes, such as funds focused on energy or
natural resources. Finally, the ability of our funds to raise capital from certain investors may also be adversely
impacted as a result of countries implementing certain tax avoidance measures as part of the OECD/G20 Base Erosion
and Profit Shifting (BEPS) project if these investors decide to invest on their own or only in funds with similarly
situated investors. See “—Some of our funds invest in foreign countries and securities of issuers located outside the U.S.,
which may involve foreign exchange, political, social, economic and tax uncertainties and risks.”

The failure of our funds to raise capital in sufficient amounts and on satisfactory terms could result in a decrease in
AUM, performance fees and/or fee revenue or could result in us being unable to achieve an increase in AUM,
performance fees and/or fee revenue, and could have a material adverse effect on our financial condition and results of
operations. Similarly, any modification of our existing fee arrangements or the fee structures for new funds could
adversely affect our results of operations.

Investors in our funds with commitment-based structures may not satisfy their contractual obligation to fund capital
calls when requested by us, which could adversely affect a fund’s operations and performance.

Investors in all of our private equity and certain of our credit and real assets funds make capital commitments to those
funds that we are entitled to call from those investors at any time during prescribed periods. We depend on fund
investors fulfilling their commitments when we call capital from them in order for those funds to consummate
investments and otherwise pay their obligations when due. Any investor that does not fund a capital call would be
subject to several possible penalties, including forfeiting a significant amount of its existing investment in that fund.
However, the impact of the penalty is directly correlated to the amount of capital previously invested, and if an
investor has invested little or no capital, for instance early in the life of the fund, then the forfeiture penalty may not be
as meaningful. If investors were to fail to satisfy a significant amount of capital calls for any particular fund or funds,
the operation and performance of those funds could be materially and adversely affected.

We may not have sufficient cash to satisfy general partner obligations to return performance fees if and when they are
triggered under the governing agreements with our fund investors.
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Performance fees from our private equity funds and certain of our credit and real assets funds is subject to contingent
repayment by the general partner if, upon the final distribution, the relevant fund’s general partner has received
cumulative performance fees on individual portfolio investments in excess of the amount of performance fees it would
be entitled to from the profits calculated for all portfolio investments in the aggregate. Adverse economic conditions
may increase the likelihood of triggering these general partner obligations. The Managing Partners, Contributing
Partners and certain other investment professionals have personally guaranteed, subject to certain limitations, these
general partner obligations. We have agreed to indemnify the Managing Partners and certain Contributing Partners
against all amounts that they pay pursuant to any of these
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personal guarantees in favor of certain funds that we manage (including costs and expenses related to investigating the
basis for or objecting to any claims made in respect of the guarantees) for all interests that the Managing Partners and
Contributing Partners have contributed or sold to the Apollo Operating Group. To the extent one or more such general
partner obligations were to be triggered, we might not have available cash to repay the performance fees and satisfy
such obligations, or if applicable, to reimburse the Managing Partners and certain Contributing Partners for the
indemnifiable percentage of amounts that they are required to pay under their guarantees. If we were unable to repay
such performance fees, we would be in breach of the relevant governing agreements with our fund investors and could
be subject to liability.

The historical returns attributable to our funds should not be considered as indicative of the future results of our funds
or of our future results or of any returns expected on an investment in our Class A shares and our Preferred shares.

We have presented in this report the returns relating to the historical performance of our private equity, credit and real
assets funds. The returns are relevant to us primarily insofar as they are indicative of performance fees we have earned
in the past and may earn in the future, our reputation and our ability to raise new funds. The returns of the funds we
manage are not, however, directly linked to returns on our Class A shares, our 6.375% Series A Preferred Shares (the
“Series A Preferred shares™) or our 6.375% Series B Preferred Shares (the “Series B Preferred shares” and collectively
with the Series A Preferred shares, the “Preferred shares”). Therefore, you should not conclude that any continued
positive performance of the funds we manage will necessarily result in positive returns on an investment in Class A
shares or Preferred shares. However, poor performance of the funds we manage will cause a decline in our revenue
from such funds, and would therefore have a negative effect on our performance and the value of our Class A shares
and our Preferred shares. An investment in our Class A shares or our Preferred shares is not an investment in any of
the Apollo funds.

Moreover, the historical returns of our funds should not be considered indicative of the future returns of such funds or
any future funds we may raise, in part because:

market conditions during previous periods may have been significantly more favorable for generating positive
performance, particularly in our private equity business, than the market conditions we may experience in the future;
our private equity funds’ and certain other funds’ rates of return, which are calculated on the basis of net asset value of
the funds’ investments, reflect unrealized gains, which may never be realized;

our funds’ returns have benefited from investment opportunities and general market conditions that may not repeat
themselves, including the availability of debt financing on attractive terms and the availability of distressed debt
opportunities, and we may not be able to achieve the same returns or secure the same profitable investment
opportunities or deploy capital as quickly;

the historical returns that we present in this report derive largely from the performance of our existing funds, whereas
future fund returns will depend increasingly on the performance of our newer funds or funds not yet formed, which
may have little or no realized investment track record and may have lower target returns than our existing funds;

the attractive returns of certain of our funds have been driven by the rapid return of invested capital, which has not
occurred with respect to all of our funds and we believe is less likely to occur in the future;

in recent years, there has been increased competition for private equity investment opportunities resulting from,
among other things, the increased amount of capital invested in private equity funds and high liquidity in debt
markets;

our newly established funds may generate lower returns during the period that they take to deploy their capital; and
we may create new funds in the future that reflect a different asset mix, investment strategy, and/or geographic and
tndustry exposure, as well as target returns and economic terms, compared to our current funds, and any such new
funds could have different returns from our existing or previous funds.

Finally, the IRR of our funds has historically varied greatly from fund to fund. Accordingly, you should realize that
the IRR going forward for any current or future fund may vary considerably from the historical IRR generated by any
particular fund, or for our funds as a whole. Future returns will also be affected by the risks described elsewhere in
this report and risks of the industries and businesses in which a particular fund invests. See “Item 7. Management’s
Discussion and Analysis of Financial Condition and Results of Operations-The Historical Investment Performance of
Our Funds.”
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Our funds’ reported net asset values, rates of return and the performance fees we receive are subject to a number of
factors beyond our control and are based in large part upon estimates of the fair value of our funds’ investments, which
are based on subjective standards that may prove to be incorrect.

A large number of investments held by our funds are illiquid and thus have no readily ascertainable market prices. We
value these investments based on our estimate of their fair value as of the date of determination. We estimate the fair
value of our funds’ investments based on third-party models, or models developed by us, which include discounted
cash flow analyses and other techniques and may be based, at least in part, on independently sourced market
parameters. The material estimates and assumptions used in these models include the timing and expected amount of
cash flows, the appropriateness of discount rates
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used, and, in some cases, the ability to execute, the timing of and the estimated proceeds from expected financings.
The actual results related to any particular investment often vary materially as a result of the inaccuracy of these
estimates and assumptions.

In addition, because many of the illiquid investments held by our funds are in industries or sectors that are unstable, in
distress, or undergoing some uncertainty, such investments are subject to rapid changes in value caused by sudden
company-specific or industry-wide developments.

We include the fair value of illiquid assets in the calculations of net asset values, returns of our funds and our AUM.
Furthermore, we recognize performance fees based in part on these estimated fair values. Because these valuations are
inherently uncertain, they may fluctuate greatly from period to period. Also, they may vary greatly from the prices that
would be obtained if the assets were to be liquidated on the date of the valuation and often do vary greatly from the
prices our funds eventually realize. See note 2 to our consolidated financial statements for more detail.

In addition, the values of our funds’ investments in publicly traded assets are subject to significant volatility due to a
number of factors beyond our control. These include actual or anticipated fluctuations in the quarterly and annual
results of these companies or other companies in their industries, market perceptions concerning the availability of
additional securities for sale, general economic, social or political developments, changes in industry conditions or
government regulations, changes in management or capital structure and significant acquisitions and dispositions.
Because the market prices of these securities can be volatile, the valuation of these assets may change from period to
period, and the valuation for any particular period may not be realized at the time of disposition. In addition, because
our private equity funds often hold very large amounts of the securities of their portfolio companies, the disposition of
these securities often takes place over a long period of time, which can further expose us to volatility risk. Even if our
funds hold a quantity of public securities that may be difficult to sell in a single transaction, we do not discount the
market price of the security for purposes of our valuations.

If a fund realizes value on an investment that is significantly lower than the value at which it was reflected in a fund’s
net asset values, the fund would suffer losses. This could in turn lead to a decline in our management fees and a loss
equal to the portion of the performance fees reported in prior periods that was not actually realized upon disposition.
These effects could become applicable to a large number of our funds’ investments if our funds’ current valuations
differ from future valuations due to market developments or other factors that are beyond our control. See “Item 7.
Management’s Discussion and Analysis of Financial Condition and Results of Operations-Segment Analysis” for
information related to fund activity that is no longer consolidated. If asset values turn out to be materially different
than values reflected in fund net asset values, fund investors could lose confidence which could, in turn, result in
redemptions from our funds that permit redemptions or difficulties in raising additional capital.

We have experienced rapid growth, which may be difficult to sustain and which may place significant demands on our
administrative, operational and financial resources.

Our AUM has grown significantly in the past and we are pursuing further growth in the near future. Our rapid growth
has caused, and planned growth, if successful, will continue to cause, significant demands on our legal, regulatory,
accounting and operational infrastructure, and increased expenses. The complexity of these demands, and the expense
required to address them, is a function not simply of the amount by which our AUM has grown, but also of the growth
in the variety, including the differences in strategy among, and complexity of, our different funds. In addition, we are
required to continuously develop our systems and infrastructure in response to the increasing complexity of the
investment management market and legal, accounting, regulatory and tax developments.

Our future growth will depend in part on our ability to maintain an operating platform, infrastructure and management
system sufficient to address our growth and will require us to incur significant additional expenses and to commit
additional senior management and operational resources. As a result, we face significant challenges:

tn maintaining adequate financial, regulatory and business controls;

tn implementing new or updated information and financial systems and procedures; and

in training, managing and appropriately sizing our work force and other components of our businesses in a timely and
cost-effective manner.

We may not be able to manage our expanding operations effectively or be able to continue to grow, and any failure to
do so could adversely affect our ability to generate revenue and control our expenses.
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Changes to the method of determining the London Interbank Offered Rate (“LIBOR”) or the selection of a replacement
for LIBOR may affect the value of investments held by or due to our funds and could affect our results of operations
and financial results.

In July 2017, the U.K. Financial Conduct Authority announced that it intends to stop collecting LIBOR rates from
banks after 2021. The announcement indicates that LIBOR will not continue to exist on the current basis. We are
unable to predict the effect of any changes to LIBOR, the establishment and success of any alternative reference rates,
or any other reforms to LIBOR or any replacement of LIBOR that may be enacted in the U.K. or elsewhere. Such
changes, reforms or replacements relating to LIBOR could have an adverse impact on the market for or value of any
LIBOR-linked securities, loans, derivatives or other financial instruments or extensions of credit held by or due to us
or our funds. Furthermore, a significant number of our funds’ portfolio companies are borrowers of LIBOR-linked debt
obligations, such as LIBOR-based credit agreements and floating rate notes, and may be negatively impacted by any
changes to LIBOR and the uncertainty relating thereto. As such, LIBOR-related changes could affect our overall
results of operations and financial condition.

Extensive regulation of our businesses affects our activities and creates the potential for significant liabilities and
penalties. The possibility of increased regulatory focus could result in additional burdens on our businesses.

Overview of Our Regulatory Environment. We are subject to extensive regulation, including periodic examinations,
by governmental and self-regulatory organizations in the jurisdictions in which we operate around the world. Many of
these regulators, including U.S. and foreign government agencies and self-regulatory organizations, as well as state
securities commissions in the U.S., are empowered to conduct investigations and administrative proceedings that can
result in fines, suspensions of personnel or other sanctions, including censure, the issuance of cease-and-desist orders
or the suspension or expulsion of an investment advisor from registration or memberships. Even if an investigation or
proceeding does not result in a sanction or the sanction imposed against us or our personnel by a regulator is small in
monetary amount, the adverse publicity relating to the investigation, proceeding or imposition of these sanctions could
harm our reputation and cause us to lose existing investors or fail to gain new investors. These requirements imposed
by our regulators are designed primarily to ensure the integrity of the financial markets and to protect investors in our
funds and may not necessarily be designed to protect our shareholders. Other regulations, such as those promulgated
by the Committee on Foreign Investment in the United States (“CFIUS”), may impair our ability to invest our funds
and/or for our funds to realize investments in certain industries. Consequently, these regulations often limit our
activities.

Our businesses may be adversely affected as a result of new or revised legislation or regulations imposed by the SEC,
U.S. Department of Treasury or other U.S. or foreign governmental regulatory authorities or self-regulatory
organizations that supervise the financial markets. We also may be adversely affected by changes in the interpretation
or enforcement of existing laws and rules by these governmental authorities and self-regulatory organizations.
Regulatory changes in the U.S. could adversely affect our business.

Federal regulation. The Dodd-Frank Act continues to impose significant regulations on almost every aspect of the
U.S. financial services industry, including aspects of our businesses and the markets in which we operate. Among
other things, the Dodd-Frank Act includes the following provisions that could have an adverse impact on our ability to
continue to operate our businesses.

Dodd-Frank Act

The Dodd-Frank Act established the Financial Stability Oversight Council (“FSOC”), which is comprised of
representatives of all the major U.S. financial regulators, to act as the financial system’s systemic risk regulator. FSOC
has the authority to designate non-bank financial companies as “systemically important” in certain circumstances,
including where material financial distress of the company could pose risk to the financial stability of the U.S.
Designation as a systemically important non-bank financial company would subject a company to heightened
prudential standards and Federal Reserve regulation. In 2016, under the prior administration, the FSOC released an
update on its multi-year review of asset management products and activities and created an interagency working
group to assess potential risks associated with certain leveraged funds. To date, the FSOC has not designated any
investment management firms, including us, as systemically important financial institutions. While we believe it is
unlikely that we would be designated as systemically important, if such designation were to occur, we would be
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subject to significantly increased levels of regulation, including heightened standards relating to capital, leverage,
liquidity, risk management, credit exposure reporting and concentration limits, restrictions on acquisitions and being
subject to annual stress tests by the Federal Reserve.

The Dodd-Frank Act requires many private equity and hedge fund advisers to register with the SEC under the
Investment Advisers Act, to maintain extensive records and to file reports if deemed necessary for purposes of
systemic risk assessment by certain governmental bodies. As described elsewhere in this Form 10-K, all of the

investment
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advisers of our funds operated in the U.S. are registered as investment advisers either directly or as a “relying advisor”
with the SEC.

The Dodd-Frank Act amends the Exchange Act to compensate and protect whistleblowers who voluntarily provide
original information to the SEC and establishes a fund to be used to pay whistleblowers who will be entitled to receive
a payment equal to between 10% and 30% of certain monetary sanctions imposed in a successful government action
resulting from the information provided by the whistleblower. A similar whistleblower program was also established
with the CFTC under the direction of the Dodd-Frank Act. We expect that these whistleblower programs will result in
a significant increase in whistleblower claims across our industry, and investigating such claims could generate
significant expenses and take up significant management time, even for frivolous and non-meritorious claims.

Many of these provisions are subject to further rulemaking and to the discretion of regulatory bodies, such as the
FSOC, the Federal Reserve and the SEC. The current administration’s legislative agenda may include certain
modifications to the Dodd-Frank Act and other potentially deregulatory measures affecting the financial services
industry. For example, in May 2018, the President signed into law the Economic Growth, Regulatory Relief, and
Consumer Protection Act (the “EGRRCPA”), which amended certain provisions of the Dodd-Frank Act. Some of these
provisions are subject to further rulemaking and regulatory discretion. The prospects for further legislative reform are
uncertain. As the impact of these rules required by the Dodd-Frank Act and the EGRRCPA will become evident over
time, it is not yet possible to predict the ultimate effects that these laws or subsequent implementing regulations and
decisions will have on us. Any changes in the regulatory framework applicable to our business may impose additional
costs, require attention from our senior management, result in limitations on the conduct of our business, or affect how
we compete with other financial services organizations.

Foreign Investment Risk Review Modernization Act (“FIRRMA”) —

In August 2018, the U.S. Congress passed FIRRMA, which included enhancements to the oversight by CFIUS of U.S.
cross-border investment. Given our funds’ diverse investor base, these additional restrictions on foreign ownership and
investments may delay or prevent transactions that might otherwise be in our funds’ interests. Additionally, FIRRMA
provides CFIUS with the authority to review and potentially block both controlling and certain non-controlling
investments in critical infrastructure and technology companies and other transactions, which may limit the number of
potential buyers for our funds’ investments in various portfolio companies. We may have greater difficulty in realizing
value from these portfolio companies through sales to non-U.S. buyers.

State regulation. A number of our investing activities, such as our lending business, are also subject to regulation by
various U.S. state regulators. Moreover, regulations enacted by various U.S. state regulators could impact us
indirectly. For example, the State of California has enacted a law that will require California pension plans to disclose
fee and expense information in relation to investments in alternative investment vehicles. This new legislation may
impact our contractual arrangements with such investors and increase the costs and risks to us in maintaining
relationships with such investors.

It is impossible to determine the full extent of the impact on us of existing regulation or any other new laws,
regulations or initiatives that may be proposed or whether any of the proposals will become law. Any changes in the
regulatory framework applicable to our businesses, including the changes described above, may impose additional
costs on us, require the attention of our senior management or result in limitations on the manner in which we conduct
our business. Moreover, as calls for additional regulation have increased, there may be a related increase in regulatory
investigations of the trading and other investment activities of alternative investment management funds, including
our funds. Complying with any new laws or regulations could be more difficult and expensive, affect the manner in
which we conduct our businesses and adversely affect our profitability.

Regulatory changes in jurisdictions outside of the U.S. could adversely affect our business. Apollo provides
investment management services in various jurisdictions around the world. Investment advisers are subject to
extensive regulation not only in the U.S., but also in the other countries in which our investment activities occur. In
the U.K., we are subject to regulation by the U.K. Financial Conduct Authority. Our other European operations, and
our investment activities around the globe, are subject to a variety of regulatory regimes that vary country by country.
A failure to comply with the obligations imposed by the regulatory regimes to which we are subject, could result in
investigations, sanctions and/or reputational damage.
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The EU Alternative Investment Fund Managers Directive (“AIFMD”) came into force on July 22, 2013. The AIFMD
imposes significant regulatory requirements on fund managers operating within the EEA, including with respect to
conduct of business, regulatory capital, valuations, disclosures and marketing, and rules on the structure of
remuneration for certain personnel. Compliance with the AIFMD has also increased the cost and complexity of raising
capital for our funds and consequently may also slow the pace of fundraising. Alternative investment funds (i)
organized outside of the EEA and (ii) in which interests are marketed to investors who are registered or domiciled in
the EEA are also subject to significant compliance requirements. For example, currently such funds may only be
marketed in EEA jurisdictions in compliance with certain requirements under the AIFMD, for example, to register the
fund for marketing in each relevant jurisdiction and to undertake periodic investor and
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regulatory reporting. In some countries, additional obligations are imposed: for example, in Germany, marketing of a
non-EEA fund also requires the appointment of one or more depositaries (with cost implications for the fund). In order
to manage and market EEA alternative investment funds more broadly for and to EEA investors, two new entities
have been created: (i) Apollo Investment Management Europe LLP (“AIME”), was incorporated by Apollo in the U.K.
on March 31, 2016, and obtained authorization from the FCA on October 28, 2016 to carry out activities regulated by
the FCA (including managing and marketing alternative investment funds); and (ii) Apollo Investment Management
Europe (Luxembourg) S.a r.l. ("AIME Lux") was incorporated by Apollo in Luxembourg on January 2, 2019 and has
received approval from Commission de Surveillance du Secteur Financier ("CSSF") to carry out certain activities
regulated by the CSSF (including managing and marketing alternative investment funds), with registration effective
from such date. AIME and AIME Lux are or will be subject to significant regulatory requirements imposed by the
AIFMD, including with respect to conduct of business, regulatory capital, valuations, disclosures and marketing and
rules on the structure of remuneration for certain personnel. From January 2017, certain European fund structures have
been managed by AIME and marketed by AIME’s European FCA regulated affiliate, Apollo Management
International LLP (“AMI”), as permitted under the AIFMD. Going forward, some European funds may be managed by
AIME Lux and marketed by it or its regulated affiliates, as permitted under the AIFMD. The European fund structures
are subject to ongoing full compliance with all the requirements of the AIFMD, which include (among other things)
investor and regulatory disclosures and reporting; satisfying the competent authority of the robustness of internal
arrangements with respect to risk management, in particular liquidity risks and additional operational and counterparty
risks associated with short selling; the management and disclosure of conflicts of interest; the fair valuation of assets;
and the security of depository/custodial arrangements. Additional requirements and restrictions apply where funds
invest in an EEA portfolio company, including restrictions that may impose limits on certain investment and
realization strategies, such as dividend recapitalizations and reorganizations. Such rules could potentially impose
significant additional costs on the operation of our businesses or investments in the EEA and could limit our operating
flexibility within the relevant jurisdictions. Some changes to the AIFMD are yet to come; others are under negotiation;
and a wider review has commenced which may lead to further changes possibly leading to increased costs and/or
burdens and more limit operational flexibility within the EEA and access to EEA investors.

On January 3, 2018, the EU introduced significant changes to the EU Markets in Financial Instruments Directive
(Directive 2004/39/EC) (“MiFID”), in the form of the recast Markets in Financial Instruments Directive (Directive
2014/65/EU) (which, along with its relevant EU delegated and implementing legislation and guidance, is collectively
referred as “MiFID II””). The original MiFID, which came into force in 2007, is the foundational piece of legislation for
financial services firms operating in the EU. Many aspects of MiFID II imposed significant new organizational,
conduct, governance and reporting requirements, including new requirements around the receipt of inducements and
the use of soft dollars / dealing commissions, enhanced transaction reporting and post-trade transparency
requirements, formal telephone taping and communication recording requirements, and new best execution rules.
Further, new rules in MiFID II may restrict the ability of entities domiciled outside of the EU (known as “third-country
firms”) to provide services to clients domiciled in the EU. MiFID II includes research unbundling rules requiring firms
subject to MiFID II to be charged and pay for research independently of dealing commissions. The U.S. SEC has
issued temporary no-action relief that, among other things, enables U.S. broker-dealers, on a temporary basis, to
receive research payments from money managers in hard dollars without breaching U.S. federal securities laws, where
such payment is necessary for the money manager to comply with MiFID II. If such no-action relief is discontinued or
withdrawn, this may limit the ability of Apollo’s U.K. MiFID firms to access research from U.S. broker-dealers. Other
changes resulting from MiFID II may have an impact (indirectly) on any entity or client that trades on EU markets or
trading venues, or does business with EU-regulated banks or brokers. This may include venue trading requirements
for certain categories of shares and derivatives, product banning powers, algorithmic trading restrictions, and
enhanced requirements around the provision of direct market access services. Such new compliance requirements on
our European operations increase our compliance costs. We may be required to invest significant additional
management time and resources as market practice relating to the new requirements continues to settle and if
additional regulatory guidance is published. Failure to comply with MiFID II and its implementing provisions, as
interpreted from time to time, could have a number of serious consequences, including, but not limited to, sanctions
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from the relevant regulator, inability to access some markets and liquidity sources and a more limited selection of
counterparties and providers from which to source services. Sanctions from regulators can include, but are not limited
to, public censure (with related reputational damage), significant fines, remediation and withdrawal of license to
operate.

The European Parliament has adopted the Regulation on OTC Derivatives, Central Counterparties and Trade
Repositories, known as “EMIR.” EMIR and the implementing rules thereunder have come into force in stages and
implement requirements similar to, but not the same as, those in Title VII of the Dodd-Frank Act, in particular
requiring reporting of most derivative transactions, record keeping, risk mitigation (in particular mandatory initial and
variation margin requirements for uncleared OTC derivative transactions entered into by certain market participants)
and centralized clearing of certain OTC derivative transactions entered into by certain market participants. EMIR does
not have a direct material impact on Apollo’s non-European funds at present, but (i) it impacts funds managed by
Apollo’s AIFMs, and (ii) it affects Apollo’s non-European funds indirectly as a result of its impact on many of the
Apollo funds’ counterparties to OTC derivatives. Compliance with the relevant requirements is likely to continue to
increase the burdens and costs of doing business.
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Regulation (EU) 2017/2402 of the European Parliament and of the Council of 12 December 2017 (the “EU
Securitization Regulation™) is a new framework for European securitizations which came into effect January 1, 2019.
There is a risk that a non-EU alternative investment fund manager (a “non-EU AIFM”), such as the Company that
markets an alternative investment fund in the EU which invests in securitization positions could be caught within
scope of certain requirements under the EU Securitization Regulation when investing in such positions. To the extent
anon-EU AIFM is within the scope of the EU Securitization Regulation it could only hold a securitization exposure
where the originator, sponsor or original lender retains 5% of the securitization. There are certain other requirements
with which the non-EU AIFM would also need to comply.

The U.K. has implemented transparency legislation that requires many large businesses to publish their U.K. tax
strategies on their websites before the end of each financial year. Apollo’s U.K. business is required to comply with
these rules. As part of the requirement, organizations must publish information on tax risk management and
governance, tax planning, tax risk appetite and their approach to HMRC. Apollo’s refreshed ‘tax strategy’ is published
on our website. During the course of 2017, the U.K. implemented a new corporate criminal offense for the failure to
prevent the facilitation of tax evasion. The scope of the law and guidance is extremely wide and covers tax evasion
committed both in the U.K. and abroad and so could have a global impact for Apollo’s businesses. Criminal liability
can be mitigated where a relevant business has proportionate policies and procedures in place to manage the risk.
These changes illustrate an evolving approach from HMRC and bring tax matters further into the public domain. As
such, tax matters may now be seen to pose a greater reputational risk to the business.

Additional laws and regulations will come into force in the EU in coming years. In addition, pan-EU and European
national regulators may also issue extra-statutory guidance. These are expected to (or in the case of new guidance,
could) have an impact on Apollo including the costs of, risk to and manner of conducting its business; the markets in
which Apollo operates; the assets managed or advised by Apollo; Apollo’s ability to raise capital from investors; and
ultimately there may be an impact on the returns which can be achieved. Examples include requirements under the
new regulation relating to securities financing transactions (including recently finalized reporting requirements);
further changes to or reviews of the extent and interpretation of pay regulation (which may have an impact on the
retention and recruitment of key personnel); proposals relating to re-designing the prudential rules applicable to EU
investment firms and potentially changes to existing rules in the interim (covering, e.g., revised pay regulation and
disclosure requirements and changes to regulatory capital, liquidity, and governance rules); proposals for enhanced
regulation of loan origination, servicing of credit agreements and the secondary loan markets; and significant focus on
entities considered to be “shadow banks.” In the U.K., there will be additional changes (effective in 2019) to the rules
concerning the approval of certain Apollo U.K. professionals to work in the regulated financial services sector.
Assessing the impact and implementing these new rules may create additional compliance burden and cost for Apollo.
Regulations affecting specific investor types, such as insurance companies, may impact their businesses; their ability
to invest and the assets in which they are permitted to invest; and the requirements which their investments place on
us, such as extensive disclosure and reporting obligations. The regulation of some institutions has an effect on their
ability and willingness to extend credit and the costs of credit. This has, and is likely to continue to have, an impact on
the price and availability of credit. Changes to the regulation of benchmarks, such as LIBOR, may affect the way in
which those benchmarks are calculated, with commercial implications, including on the stability of the benchmark and
returns.

Recent changes to regulations regarding derivatives and commodity interest transactions could adversely impact
various aspects of our business. Derivatives rules and regulations promulgated under the Dodd-Frank Act have
become effective over time and comprehensively regulate the “over the counter” (“OTC”) derivatives markets. The
Dodd-Frank Act and the regulations promulgated thereunder require mandatory clearing and execution on a swap
execution facility of certain swaps and derivative transactions (including formerly unregulated OTC derivatives). The
CFTC currently requires that certain interest rate and credit default index swaps be centrally cleared and executed
through a swap execution facility. Additional standardized swap contracts are expected to be subject to the clearing
and execution requirements in the future. OTC derivatives submitted for clearing are subject to minimum initial and
variation margin requirements set by the relevant clearinghouse, as well as margin requirements imposed by the
clearing brokers. For swaps that are cleared through a clearinghouse, the funds face the clearinghouse as legal
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counterparty and are exposed to clearinghouse performance and credit risks. Clearinghouse collateral requirements
may differ from and be greater than the collateral terms negotiated with derivatives counterparties in the OTC market.
Such increased collateral requirements may increase a fund’s cost in entering into certain products and impact its
ability to pursue certain investment strategies. Moreover, OTC derivative dealers are also required to post margin to
the clearinghouses through which their customers’ trades are cleared, instead of using such margin in their operations.
This will increase the OTC derivative dealers’ costs and such increased costs are expected to be passed through to
other market participants in the form of higher upfront and mark-to-market margin, less favorable trade pricing, and
possibly new or increased fees. In addition, our derivatives and commodity interest transactions may be subject to
similar laws and regulations imposed by non-U.S. jurisdictions and regulators, which may further increase such costs.
OTC trades not cleared through a registered clearinghouse may not be subject to the protections afforded to
participants in cleared swaps (for example, centralized counterparty, customer asset segregation and
clearinghouse-imposed margin
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requirements). The CFTC and various prudential regulators’ final rules on margin requirements for certain uncleared
swaps recently went into effect. The final rules generally require banks and dealers, subject to thresholds and certain
limited exemptions, to collect and post margin in respect of uncleared swaps. Variation margin requirements for
uncleared swaps became effective in 2017, and initial margin requirements for uncleared swaps are expected to phase
in through 2020, depending on the aggregate notional amount of over-the-counter swaps traded by a fund. These
newly adopted rules on margin requirements for uncleared swaps could adversely affect our businesses, including our
ability to enter such swaps or our available liquidity. Although the Dodd-Frank Act includes limited exemptions from
the clearing and margin requirements for so-called “end-users,” our funds and portfolio companies may not be able to
rely on such exemptions.

The Dodd-Frank Act also creates new categories of regulated market participants, such as “swap-dealers,”
“security-based swap dealers,” “major swap participants” and “major security-based swap participants” who will be subject
to significant new capital, registration, recordkeeping, reporting, disclosure, business conduct and other regulatory
requirements, which will give rise to new administrative costs. Even if certain new requirements are not directly
applicable to us, they may still increase our costs of entering into transactions with the parties to whom the
requirements are directly applicable.

Position limits imposed by various regulators, self-regulatory organizations or trading facilities on derivatives may
also limit our ability to effect desired trades. Position limits are the maximum amounts of net long or net short
positions that any one person or entity may own or control in a particular financial instrument. For example, the

CFTC, on December 5, 2016, voted to re-propose rules that would establish specific limits on positions in 25 physical
commodity futures and option contracts as well as swaps that are economically equivalent to such contracts. In
addition, the Dodd-Frank Act requires the SEC to set position limits on security-based swaps. If such proposed rules
are adopted, we may be required to aggregate the positions of our various investment funds and the positions of our
funds’ portfolio companies. It is possible that trading decisions may have to be modified and that positions held may
have to be liquidated in order to avoid exceeding such limits. Such modification or liquidation, if required, could
adversely affect our operations and profitability.

Effective 2019, the Federal Reserve, the Federal Deposit Insurance Corporation and the Office of the Comptroller of
the Currency have issued regulations, which impose requirements on certain financial contracts of global systemically
important banking organizations (“G-SIBs”) to expressly recognize limits on the exercise of default remedies (such as
temporary suspension and transfer) by their trading counterparties in the event such G-SIB enters into insolvency
proceedings. Regulators in other G20 jurisdictions have implemented, or are in the process of implementing, similar
rules regarding the recognition of the application of temporary stay or overrides of certain termination rights under the
relevant home-country special resolution regime. These regulations aim to achieve the same policy goal of an orderly
resolution of systemically important financial institutions in the event of insolvency. The application of such
regulations could adversely impact the exercise of the funds’ contractual rights in the event of an insolvency of a
G-SIB trading counterparty.

Risk retention rules could adversely affect our CLO business. Effective as of December 24, 2016, “risk retention” rules
promulgated by U.S. Federal regulators under the Dodd-Frank Act require a “securitizer” or “sponsor” of a collateralized
loan obligation, or “CLO”, to retain at least 5% of the credit risk of the securitized assets, either directly or through a
majority-owned affiliate (the “U.S. Risk Retention Rules”). The EU has in place similar 5% risk retention rules (the “EU
Risk Retention Rules”, and together with the U.S. Risk Retention Rules, the “Risk Retention Rules”) that apply to certain
EU investors such as credit institutions (including banks), investment firms, authorized investment fund managers and
insurance and reorganization undertakings. In instances in which any such entities subject to the EU Risk Retention
Rules invest in a CLO (as a noteholder or otherwise), such investors must ensure that the CLO satisfies the EU Risk
Retention Rules.

The U.S. Risk Retention Rules became effective December 24, 2016. Thus, to the extent they continue to remain in
effect, any CLO issued after such date is required to satisfy the U.S. Risk Retention Rules, and any existing CLO
issued prior to December 24, 2016 may be structured to satisfy the U.S. Risk Retention Rules to facilitate the later
refinancing, re-pricing or material amendment thereof. The EU Risk Retention rules became effective January 1,

2011.
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On February 9, 2018, the United States Court of Appeals for the District of Columbia (the “DC Circuit Court”) ruled in
favor of an appeal brought by the Loan Syndications and Trading Association (the “LSTA”) from a district court
(“District Court”) ruling granting summary judgment to the SEC and the Board of Governors of the Federal Reserve
System on the issue of whether the U.S. Risk Retention Rules apply to collateral managers of “open market” CLOs
under Section 941 of the Dodd-Frank Act (the “DC Circuit Court Decision”). The District Court entered summary
judgment in favor of the LSTA on April 5, 2018. As of the date hereof, CLO managers of “open-market CLOs” (as
defined in the DC Circuit Court Decision) will no longer be required to comply with the U.S. Risk Retention Rules. It
should be noted, however, that the DC Circuit Court Decision would not apply with respect to any “balance sheet
CLOs” (such as middle market CLOs).

The Risk Retention Rules have caused, and are expected to continue to cause, significant changes to the CLO business
generally, and to our CLO business specifically. In connection with the Risk Retention Rules, we established Redding
Ridge,
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which manages CLOs and retains the required risk retention interests. Investors in Redding Ridge include certain of
our affiliates as well as accounts and/or funds managed by our affiliates. There can be no assurance that the applicable
governmental authorities will agree that Redding Ridge or any CLO it manages will satisfy the requirements of the
Risk Retention Rules, which could have an adverse effect on us and/or Redding Ridge.

Redding Ridge has various service arrangements in place with certain of our affiliates pursuant to which such
affiliates provide administrative and credit research related services as well as access to certain shared employees. The
fees earned by our affiliates under such service arrangements may be less than the fees such affiliates would have
otherwise earned as a CLO manager. In addition, to the extent any of our affiliates (and accounts and/or funds
managed by our affiliates) invests in Redding Ridge, there is no guarantee that such deployment of capital will
generate positive returns or any returns at all. Furthermore, the relationship of our affiliates with Redding Ridge will
subject us to various conflicts of interest.

Given that the DC Circuit Court Decision discussed above would not apply with respect to any “balance sheet CLOs”
(such as middle market CLOs) undertaken by us or Redding Ridge, such “balance sheet CLOs” would remain subject to
the requirements of the U.S. Risk Retention Rules. In addition, the DC Circuit Court Decision would have no
applicability with respect to compliance with the EU Risk Retention rules, which continue to remain in effect. Thus, to
the extent that we or Redding Ridge were managing a U.S. CLO that was structured to comply with the EU Risk
Retention rules (which is done to expand the potential universe of investors for such U.S. CLO) or an European CLO,
then we or Redding Ridge, as applicable, would continue to have to comply with the EU Risk Retention rules. Finally,
the DC Circuit Court decision would not impact any letter or other contractual agreements (“Risk Retention
Undertakings”) that we or Redding Ridge may have or will in the future enter into with investors or other third parties
designed to ensure such CLOs comply with the Risk Retention Rules. Depending on the terms of such Risk Retention
Undertakings, there may be an ongoing obligation to continue to comply with the U.S. Risk Retention Rules for some
period, which if breached could result in claims by investors or third parties.

No assurance can be made that in the future any governmental authority will not take further legislative, regulatory or
judicial action with respect to the Risk Retention Rules, and the effect of any such action cannot be known or
predicted.

The Risk Retention Rules are also subject to varying interpretations, and one or more agencies or governmental
officials could take positions regarding such matters that differ from the approach taken or embodied in the Risk
Retention Undertakings, which position could be informed by varying regulatory considerations as well as differing
legal analyses. Available interpretive authority to date addressing the Risk Retention Rules applicable to CLOs is
limited. Accordingly, no assurance can be made that the currently applicable rules and regulations will not be
interpreted differently in the future by any applicable authority, or that there will not be a change in applicable law or
rules and regulations in the future that could adversely affect us or the CLOs we manage.

No assurance can be given as to whether the Risk Retention Rules will have a future material adverse effect on our
business. The Risk Retention Rules also may have an adverse effect on the leveraged loan market generally, which
may adversely affect our CLO management business or the CLO management business of Redding Ridge. As a result
of the launch of Redding Ridge, it is less likely that we will manage new CLOs.

Exemptions from certain laws. In conducting our activities, we regularly rely on exemptions from various
requirements of law or regulation in the United States and other jurisdictions, including the Securities Act, the
Exchange Act, the Investment Company Act, the Commodity Exchange Act of 1936 and the Employment Retirement
Income Securities Act of 1974, each as amended, and the regulations promulgated under each of them. These
exemptions are sometimes highly complex.

In certain circumstances we depend on compliance by third parties whom we do not control. For example, in raising
new funds, we typically rely on Regulation D for exemption from registration under the Security Act, which was
amended in 2013 to prohibit issuers (including our funds) from relying on certain of the exemptions from registration
if the fund or any of its “covered persons” (including certain officers and directors, but also including certain third
parties including, among others, promoters, placement agents and beneficial owners of 20% of outstanding voting
securities of the fund) has been the subject of a “disqualifying event,” or constitutes a ‘“bad actor,” which can result from a
variety of criminal, regulatory and civil matters. If any of the covered persons associated with our funds is subject to a
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disqualifying event, one or more of our funds could lose the ability to raise capital in a Rule 506 private offering for a
significant period of time, which could significantly impair our ability to raise new funds, and, therefore, could
materially adversely affect our businesses, financial condition and results of operations. In addition, if certain of our
employees or any potential significant fund investor has been the subject of a disqualifying event, we could be
required to reassign or terminate such an employee or we could be required to refuse the investment of such an
investor, which could impair our relationships with investors, harm our reputation, or make it more difficult to raise
new funds.

Certain other exemptions require monitoring of ongoing compliance with the applicable requirements throughout the
life of the applicable fund. For example, with respect to certain of our funds we rely on the so-called “de minimis”
exemption from
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commodity pool operator registration, codified in CFTC Rule 4.13(a)(3). If any of those funds cease to qualify for this
(or another applicable) exemption, certain Apollo entities associated with and/or affiliated with those funds will be
required to register with the CFTC as commodity pool operators. This exemption requires that the amount of
commodities interest positions in the applicable commodity pool remain below specified thresholds; in the event that
those thresholds are crossed, registration is required and the commodity pool operator may be out of compliance with
the applicable regulations until registration is complete. Several Apollo entities are already registered with the CFTC
as commodity pool operators. However, registration entails several potentially costly and time-consuming
requirements, including, without limitation, membership with the National Futures Association, a self-regulatory
organization for the U.S. derivatives industry, and compliance with the regulatory framework applicable to registered
commodity pool operators. Certain of our investment management entities are registered as a commodity pool
operator. The increased costs associated with such registration may affect the manner in which the funds managed by
such investment management entity conducts its business and may adversely affect such fund’s and our profitability. If
for any reason any of these exemptions were to become unavailable to us, we could become subject to regulatory
action, third-party claims or be required to register under certain regulatory regimes, and our businesses could be
materially and adversely affected. See, for example, “—Risks Related to Our Organization and Structure-If we were
deemed an investment company under the Investment Company Act, applicable restrictions could make it impractical
for us to continue our businesses as contemplated and could have a material adverse effect on our businesses and the
price of our Class A shares and our Preferred shares.”

Regulatory environment of our funds and portfolio companies of our funds. The regulatory environment in which our
funds and portfolio companies of our funds operate may affect our businesses. Certain laws, such as environmental
laws, insurance regulations, gaming laws, takeover laws, anti-bribery and other anti-corruption laws, sanctions laws,
escheat or abandoned property laws, CIFIUS review and antitrust laws, may impose requirements on us, our funds and
portfolio companies of our funds. For example, certain of our funds or vehicles may invest in the manufacturing
sector, natural resources industry or own real assets where environmental laws, regulations and regulatory initiatives
and various zoning laws can play a significant role and can have a substantial effect on investments in the industry.
Such investments or assets may increase our exposure to regulatory compliance expense and risk of liability under
environmental laws that impose, regardless of fault, joint and several liability for the cost of remediating
contamination and compensation for damages. In addition, changes in environmental laws or regulations or the
environmental condition of an investment may create liabilities that did not exist at the time of acquisition. Even in
cases where our funds are indemnified by a seller against liabilities arising out of violations of environmental laws and
regulations, there can be no assurance as to the financial viability of the seller or its insurers to satisfy such
indemnities or our ability to achieve enforcement of such indemnities. Additionally, changes in antitrust laws or the
enforcement of antitrust laws could affect the level of mergers and acquisitions activity, and changes in state laws may
limit investment activities of state pension plans. See for additional examples “—Insurance regulation” and “U.S. and
foreign anti-corruption, sanctions and export control laws applicable to us and our funds and portfolio companies
create the potential for significant liabilities and penalties and reputational harm.” See “Item 1. Business-Regulatory and
Compliance Matters” for a further discussion of the regulatory environment in which we conduct our businesses.
Certain of the funds and accounts we manage or advise as well as certain of our funds’ portfolio companies that engage
in originating, lending and/or servicing loans may be subject to state and federal regulation, borrower disclosure
requirements, limits on fees and interest rates on some loans, state lender licensing requirements and other regulatory
requirements in the conduct of their business. These funds and accounts may also be subject to consumer disclosures
and substantive requirements on consumer loan terms and other federal regulatory requirements applicable to
consumer lending that are administered by the Consumer Financial Protection Bureau. These state and federal
regulatory programs are designed to protect borrowers. For example, OneMain’s subsidiaries include consumer finance
companies operating in the U.S. The consumer finance business is subject to federal and state laws, and failure to
comply with applicable laws and regulations could result in regulatory actions, including substantial fines or penalties,
lawsuits and damage to our reputation. In addition, certain of the states in which OneMain is licensed to originate
loans have laws or regulations which require regulatory approval for the acquisition of “control” of regulated entities.
Therefore, any person acquiring directly or indirectly 10% or more of a licensed entity’s common stock may need the
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prior approval of licensing regulators, or a determination from such regulators that “control” has not been acquired,
which could significantly delay or otherwise impede our ability to complete a transaction.

State and federal regulators and other governmental entities have authority to bring administrative enforcement
actions or litigation to enforce compliance with applicable lending or consumer protection laws, with remedies that
can include fines and monetary penalties, restitution of borrowers, injunctions to conform to law, or limitation or
revocation of licenses and other remedies and penalties. In addition, lenders and servicers may be subject to litigation
brought by or on behalf of borrowers for violations of laws or unfair or deceptive practices. Failure to conform to
applicable regulatory and legal requirements could be costly and have a detrimental impact on certain of our funds or
our funds’ portfolio companies and ultimately on Apollo.

Our funds along with their affiliates may obtain a controlling interest (e.g., 80% or more voting control) in certain
portfolio companies which may impose risks of liability to such funds under ERISA for a portfolio company’s
underfunded pension plans,
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including withdrawal liability under any multiemployer plans in which such portfolio company contributes or
previously contributed. Such liabilities might arise if any fund (or its general partner or management company, on
behalf of such fund) were deemed to be engaged in a “trade or business” under ERISA. The determination of whether an
investment fund is engaged in a trade or business under ERISA is uncertain and could depend upon which U.S.
Federal Circuit has jurisdiction over the matter. At least one Circuit Court has held that an investment fund was in a
“trade or business” for this purpose. Activities that may indicate the existence of a trade or business rather than a passive
investment include, but are not limited to, involvement in the management of a portfolio company’s operations,
exercising authority with respect to the hiring, termination and compensation of such portfolio company’s employees
and agents and receiving fees or other compensation that offset the management fee for services provided to such
portfolio company by the relevant fund manager or its affiliates. If any of our funds (along with its affiliates) were
treated as engaged in a trade or business for purposes of ERISA and own together with related funds, 80% or more
voting control of a portfolio company, then that fund (and certain affiliates of such fund in the same ERISA controlled
group (e.g., other controlled portfolio companies)) could be jointly and severally liable to satisfy the liabilities of a
specific portfolio company to an ERISA pension plan (i.e., one of our funds might suffer a loss that is greater than its
actual investment in a specific portfolio company to the extent that such portfolio company becomes insolvent and is
unable to satisfy its own obligations). It should be noted that the test as to whether a fund is engaged in a trade or
business for purposes of ERISA may not necessarily be the same as the test that would be used for U.S. Federal
income tax purposes.

In addition, regulators may scrutinize, investigate or take action against us as a result of actions or inactions by
portfolio companies operating in a regulated industry if such a regulator were to deem, or potentially deem, such
portfolio company to be under our control. For example, based on positions taken by European governmental
authorities, we or certain of our investment funds potentially could be liable for fines if portfolio companies deemed to
be under our control are found to have violated European antitrust laws. Such potential, or future, liability may
materially affect our business.

Regulatory environment for control persons. We could become jointly and severally liable for all or part of fines
imposed on portfolio companies of our funds or be fined directly for violations committed by portfolio companies,
and such fines imposed directly on us could be greater than those imposed on the portfolio company. The fact that we
or one of our funds exercises control or exerts influence (or merely has the ability to exercise control or exert
influence) over a company may impose risks of liability (including under various theories of parental liability and
piercing the corporate veil doctrines) to us and our funds for, among other things, environmental damage, product
defects, employee benefits (including pension and other fringe benefits), failure to supervise management, violation of
laws and governmental regulations (including securities laws, anti-trust laws, employment laws, and anti-bribery and
other anti-corruption laws) and other types of liability for which the limited liability characteristic of business
ownership and the relevant fund itself (and the limited liability structures that may be utilized by such fund in
connection with its ownership of our portfolio companies or otherwise) may be ignored or pierced, as if such limited
liability characteristics or structures did not exist for purposes of the application of such laws, rules regulations and
court decisions. Under certain circumstances, we could also be held liable under federal securities or state common
law for statements made by or on behalf of portfolio companies of our funds. These risks of liability may arise
pursuant to U.S. and non-U.S. laws, rules, regulations, court decisions or otherwise (including the laws, rules,
regulations and court decisions that apply in jurisdictions in which our funds’ portfolio companies or their subsidiaries
are organized, headquartered or conduct business). Such liabilities may also arise to the extent that any such laws,
rules, regulations or court decisions are interpreted or applied in a manner that imposes liability on all persons that
stand to economically benefit (directly or indirectly) from ownership of portfolio companies, even if such persons do
not exercise control or otherwise exert influence over such portfolio companies (e.g., limited partners). Lawmakers,
regulators and plaintiffs have recently made (and may continue to make) claims along the lines of the foregoing, some
of which have been successful. If these liabilities were to arise with respect to any of our funds or portfolio companies
of our funds, the fund or portfolio company might suffer significant losses and incur significant liabilities and
obligations that may, in turn, affect our results of operations. The possession or exercise of control or influence over a
portfolio company could expose our assets and those of our relevant fund, its partners, general partner, management
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company and their respective affiliates to claims by such portfolio company, its security holders and its creditors and
regulatory authorities or other bodies. While we intend to manage our operations to minimize exposure to these risks,
the possibility of successful claims cannot be precluded, nor can there be any assurance to whether such laws, rules,
regulations and court decisions will be expanded or otherwise applied in a manner that is adverse to us. Moreover, it is
possible that, when evaluating a potential portfolio investment, we, as manager of our funds, funds may choose not to
pursue or consummate such portfolio investment, if any of the foregoing risks may create liabilities or other
obligations for us, any of our funds or any of their respective affiliates.

Insurance regulation. State insurance departments in the U.S. have broad administrative powers over the insurance
business of our U.S. insurance company affiliates, including insurance company licensing and examination, agent
licensing, establishment of reserve requirements and solvency standards, premium rate regulation, admissibility of
assets, policy form approval, unfair trade and claims practices, marketing practices, advertising, maintaining
policyholder privacy, payment of dividends and distributions to shareholders, investments, review and/or approval of
transactions with affiliates, reinsurance, acquisitions, mergers and other matters. State regulators regularly review and
update these and other requirements.
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We are subject to insurance holding company system laws and regulations in the states of domicile of certain
insurance companies for which we are (or, with respect to certain pending transactions, will be) deemed to be a
control person for purposes of such laws. Specifically, under state insurance laws, we are deemed to be the ultimate
parent of (i) Athene Holding’s insurance company subsidiaries, which are domiciled in Delaware, lowa and New York,
(ii) Catalina’s insurance company subsidiaries, which are domiciled in California, Colorado, Connecticut, the District
of Columbia and New York, (iii) OneMain’s insurance company subsidiaries, which are domiciled in Indiana and
Texas, (iv) Venerable’s insurance subsidiary, which is domiciled in Iowa, (v) LifePoint’s health maintenance
organization subsidiary, which is domiciled in Michigan and (vi) Aspen’s insurance company subsidiaries domiciled in
North Dakota and Texas for purposes of such laws. Each of California, Colorado, Connecticut, Delaware, the District
of Columbia, Indiana, lowa, Michigan, New York, North Dakota and Texas is a “Domiciliary State”.

Currently, there are proposals to increase the scope of regulation of insurance holding companies in both the U.S. and
internationally. The National Association of Insurance Commissioners (the “NAIC”) adopted amendments to the
Holding Company Model Act that introduced the concept of “enterprise risk” within an insurance holding company
system and imposed more extensive informational reporting regarding parents and other affiliates of insurance
companies, with the purpose of protecting domestic insurers from enterprise risk, including requiring an annual
enterprise risk report by the ultimate controlling person identifying the material risks within the insurance holding
company system that could pose enterprise risk to domestic insurers. Changes to existing NAIC model laws or
regulations must be adopted by individual states or foreign jurisdictions before they will become effective. To date,
each of the Domiciliary States has enacted laws to adopt such amendments.

Internationally, the International Association of Insurance Supervisors (the “IAIS”) is in the process of adopting a
framework for the “group wide” supervision of internationally active insurance groups, including the development of a
risk-based global insurance capital standard (“ICS”). The current version of the ICS is in the extended field testing stage.
When field testing is completed in 2019, the ICS will be implemented in the following two phases: In the first phase,
which will last for five years and which is referred to as the “monitoring period,” the ICS will be used for confidential
reporting to group-wide supervisors and discussion in supervisory colleges, and the ICS will not be used as a
prescribed capital requirement. After the monitoring period, the ICS will be implemented as a group-wide prescribed
capital standard. In addition, in the U.S., the NAIC and the Federal Reserve Board are developing an aggregation
method for a group capital calculation. The NAIC has stated that the group capital calculation will be a regulatory tool
and will not constitute a requirement or standard; however, it is currently expected that the calculation methodology
will incorporate existing risk-based capital concepts. In the U.S., the NAIC has promulgated additional amendments to
its insurance holding company system model law that address “group wide” supervision of internationally active
insurance groups. To date, each of the Domiciliary States (except for Colorado, the District of Columbia, Michigan
and New York) has adopted a form of these provisions. The NAIC has made these amendments to the insurance
holding company system model law a part of its accreditation standards for state solvency regulation beginning
January 1, 2020, which is likely to motivate the remaining Domiciliary States to adopt the amendments. We cannot
predict with any degree of certainty the additional capital requirements, compliance costs or other burdens these
requirements may impose on us and our insurance company affiliates.

The Dodd-Frank Act established the Federal Insurance Office (the “FIO”) within the U.S. Department of the Treasury
headed by a Director appointed by the Treasury Secretary. While currently not having a general supervisory or
regulatory authority over the business of insurance, the Director of the FIO performs various functions with respect to
insurance, including serving as a non-voting member of the FSOC and making recommendations to the FSOC
regarding non-bank financial companies to be designated as SIFIs. The Director of the FIO has also submitted reports
to the U.S. Congress on (i) modernization of U.S. insurance regulation (provided in December 2013) and (ii) the U.S.
and global reinsurance market (provided in November 2013 and January 2015, respectively). Such reports could
ultimately lead to changes in the regulation of insurers and reinsurers in the U.S.

In addition, the Dodd-Frank Act authorized the Treasury Secretary and the Office of the U.S. Trade Representative to
negotiate covered agreements. A covered agreement is an agreement between the U.S. and one or more foreign
governments, authorities or regulatory entities, regarding prudential measures with respect to insurance or reinsurance.
Pursuant to this authority, in September 2017, the U.S. and the EU signed a covered agreement (the “EU Covered
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Agreement”) to address, among other things, group supervision and reinsurance collateral requirements. In addition, on
December 11, 2018, the U.S. Department of the Treasury and the Office of the U.S. Trade Representative announced
their intent to sign a Bilateral Agreement between the U.S. and the U.K. on Prudential Measures Regarding Insurance
and Reinsurance in anticipation of the U.K.’s exit from the EU in March 2019 (the “U.K. Covered Agreement”). The
U.K. Covered Agreement is subject to a 90-day notification period to the U.S. Congress before it can be signed and
come into effect. The NAIC is currently working to adopt amendments to the Credit for Reinsurance Model Law and
Regulation to conform to the requirements of the EU Covered Agreement and U.K. Covered Agreement. The
reinsurance collateral provisions of the EU Covered Agreement and the U.K. Covered Agreement may increase
competition, in particular with respect to pricing for reinsurance transactions, by lowering the cost at which
competitors of reinsurance subsidiaries of companies of which Apollo may be deemed to be the ultimate parent
pursuant to applicable insurance laws, such as Athene Life Re Ltd. (“ALRe”), are able to provide reinsurance to U.S.
insurers. We cannot predict with any degree
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of certainty what impact this increased competition will have on the business of such reinsurance subsidiaries, whether
the EU Covered Agreement will be implemented or what the impact of such implementation will be on Apollo.

As the ultimate parent of the general partner or manager of certain shareholders of Athene Holding, we are subject to
certain insurance laws and regulations in Bermuda, where Apollo is considered a “shareholder controller” of (a) ALRe, a
Bermuda Class E insurance company and a wholly owned subsidiary of Athene Holding, a company listed on the
New York Stock Exchange, (b) Athora Life Re Ltd., a Bermuda Class E insurance company and a wholly owned
subsidiary of Athora Holding Ltd., a Bermuda private company, (c) Catalina General Insurance Ltd, a Bermuda Class
3A and Class C insurer and a wholly owned subsidiary of Catalina Holding (Bermuda) Ltd., and (d) Aspen Bermuda
Limited, a Class 4 insurer and a wholly-owned subsidiary of Aspen. Each of ALRe, Athora Life Re Ltd., Catalina
General Insurance Ltd and Aspen Bermuda Limited is subject to regulation and supervision by the BMA and
compliance with all applicable Bermuda law and Bermuda insurance statutes and regulations, including but not
limited to the Bermuda Insurance Act. Under the Bermuda Insurance Act, the BMA maintains supervision over the
“controllers” of all registered insurers in Bermuda. For these purposes, a “controller” includes a shareholder controller (as
defined in the Bermuda Insurance Act). The Bermuda Insurance Act imposes certain notice requirements upon any
person that has become, or as a result of a disposition ceased to be, a shareholder controller, and failure to comply
with such requirements is punishable by a fine or imprisonment or both. In addition, the BMA may file a notice of
objection to any person or entity who has become a controller of any description where it appears that such person or
entity is not, or is no longer, fit and proper to be a controller of the registered insurer, and such person or entity can be
subject to fines or imprisonment or both. These laws may discourage potential acquisition proposals and may delay,
deter or prevent an acquisition of controllers of Bermuda insurers.

In addition, for purposes of insurance laws Apollo is considered to be the parent of certain European insurance
companies domiciled in Belgium, Germany, Ireland, Italy, Switzerland and the U.K. See “Business-Regulatory and
Compliance Matters.” These laws and regulations may discourage potential acquisition offers and may delay, deter or
prevent the acquisition of qualifying holdings as these affect insurance undertakings in such countries.

Future regulatory changes could adversely affect our businesses. The regulatory environment in which we operate
both in the U.S. and outside the U.S. may be subject to changes in regulation. There have been active debates both
nationally and internationally over the appropriate extent of regulation and oversight in a number of areas which are or
may be relevant to us, including private investment funds and their managers and the so-called “shadow banking” sector.
The regulatory and legal requirements that apply to our activities are subject to change from time to time and may
become more restrictive, which may impose additional expenses on us, make compliance with applicable
requirements more difficult, require attention of senior management, or otherwise restrict our ability to conduct our
business activities in the manner in which they are now conducted. They also may result in fines or other sanctions if
we or any of our funds are deemed to have violated any law or regulations. We also may be adversely affected by
changes in the interpretation or enforcement of existing laws and rules. Changes in applicable regulatory and legal
requirements, including changes in their enforcement, could materially and adversely affect our businesses and our
financial condition and results of operations.

Investment advisors have come under increased scrutiny from regulators, including the SEC and other government
and self-regulatory organizations, with a particular focus on fees, allocation of expenses to funds, valuation practices,
and related disclosures to fund investors. Public statements by regulators, in particular the SEC, indicate increased
enforcement attention will continue to be focused on investment advisors, which has the potential to affect us. We also
may be adversely affected by changes in the interpretation or enforcement of existing laws and rules by these
governmental authorities and self-regulatory organizations.

Regulatory investigations and enforcement actions may adversely affect our operations and create the potential for
significant liabilities, penalties and reputational harm.

There can be no assurance that we or our affiliates will avoid regulatory examination and possibly enforcement
actions. SEC enforcement actions and settlements involving U.S.-based private fund advisors have involved a number
of issues, including the undisclosed allocation of the fees, costs and expenses related to unconsummated
co-investment transactions (i.e., the allocation of broken deal expenses), undisclosed legal fee arrangements affording
the applicable advisor with greater discounts than those afforded to funds advised by such advisor and the undisclosed
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acceleration of certain special fees. Recent SEC focus areas have also included the use and compensation of, and
disclosure regarding, operating partners or consultants, outside business activities of firm principals and employees,
group purchasing arrangements and general conflicts of interest disclosures.

If the SEC or any other governmental authority, regulatory agency or similar body takes issue with our past practices,
we will be at risk for regulatory sanction. Even if an investigation or proceeding does not result in a sanction or the
sanction imposed is small in monetary amount, the adverse publicity relating to the investigation, proceeding or
imposition of these sanctions could harm us and our reputation which may adversely affect our results of operations.
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U.S. and foreign anti-corruption, sanctions and export control laws applicable to us and our funds and portfolio
companies create the potential for significant liabilities and penalties and reputational harm.

We are subject to a number of laws and regulations governing payments and contributions to political persons or other
third parties, including restrictions imposed by the U.S. Foreign Corrupt Practices Act (“FCPA”), as well as trade
sanctions and export control laws administered by the Office of Foreign Assets Control, or OFAC, the U.S.
Department of Commerce and the U.S. Department of State. The FCPA is intended to prohibit bribery of foreign
governments and their employees and political parties, and requires public companies in the U.S. to keep books and
records that accurately and fairly reflect their transactions. OFAC, the U.S. Department of Commerce and the U.S.
Department of State administer and enforce various export control laws and regulations, including economic and trade
sanctions based on U.S. foreign policy and national security goals against targeted foreign states, organizations and
individuals. These laws and regulations relate to a number of aspects of our businesses, including servicing existing
fund investors, finding new fund investors, and sourcing new investments, as well as activities by the portfolio
companies of our funds. In recent years, the U.S. Department of Justice and the SEC have devoted greater resources to
enforcement of the FCPA. In addition, the U.K. has significantly expanded the reach of its anti-bribery laws. While
we have developed and implemented policies and procedures designed to ensure compliance by us and our personnel
with the FCPA and other applicable anti-bribery laws, such policies and procedures may not be effective in all
instances to prevent violations. Any determination that we have violated the FCPA or other applicable anticorruption
laws or anti-bribery laws could subject us to, among other things, civil and criminal penalties, material fines, profit
disgorgement, injunctions on future conduct, securities litigation and a general loss of investor confidence, any one of
which could adversely affect our business prospects and/or financial position.

In addition, we may also be adversely affected if there is misconduct by personnel of portfolio companies in which
our funds invest. For example, failures by personnel at our funds’ portfolio companies to comply with anti-bribery or
trade sanctions requirements could cause significant reputational and business harm to us. Such misconduct may
undermine our due diligence efforts with respect to such portfolio companies and could negatively affect the
valuations of a fund’s investments.

The SEC, the Financial Industry Regulatory Authority (“FINRA”), as well as certain U.S. states, localities, and public
instrumentalities, have adopted *‘pay-to-play’’ laws, rules, regulations and/or policies which restrict the political
activities of investment managers that seek investment from or manage funds on behalf of state and local government
entities. Such restrictions can include limits on the ability of the managers covered investment advisors, certain
covered employees of the advisor or covered political action committees controlled by the advisor or its employees to
make political contributions to or fundraise for certain state and local candidates, officials, and political organizations,
as well as obligations to make regular disclosures about such political activities to federal, state, or local regulators. In
addition, many pay-to-play regimes (including the SEC pay-to-play rule for investment advisors) impute the personal
political activities of certain executives and employees, and in some instances their spouses and family members, to
the covered advisor for purposes of potential pay-to-play liability. Violation of pay-to-play laws can lead to the loss of
management fees, rescission of current commitments to our funds, and a loss of future investment opportunities, and
issues involving pay-to-play violations and alleged pay-to-play violations often receive substantial media coverage.
Any failure on our part or a party acting on our behalf to comply with applicable pay-to-play laws, regulations or
policies could expose us to significant penalties and reputational damage, and could have a material adverse impact on
us.

The Iran Threat Reduction and Syrian Human Rights Act of 2012 (“ITRA”) expanded the scope of U.S. sanctions
against Iran. Notably, ITRA generally prohibits foreign entities that are majority owned or controlled by U.S. persons
from engaging in transactions with Iran. This restriction was alleviated by the Joint Comprehensive Plan of Action
(the “JCPOA”), which was implemented on January 16, 2016 and authorized foreign entities with U.S. ownership to
engage in certain Iran-related transactions under OFAC’s General License H. However, on November 4, 2018, the
JCPOA and General License H were terminated by the U.S. government, reverting to pre-JCPOA restrictions for
U.S.-owned foreign entities. In addition, Section 219 of ITRA amended the Exchange Act to require public reporting
companies to disclose in their annual or quarterly reports certain dealings or transactions the company or its affiliates
engaged in during the previous reporting period involving Iran or other individuals and entities targeted by certain
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OFAC sanctions. In some cases, ITRA requires companies to disclose these types of transactions even if they were
permissible under U.S. law or were conducted outside of the U.S. by a non-U.S. entity. Companies that may be
considered our affiliates have publicly filed and/or provided to us the disclosures reproduced in each of the Company’s
Annual Reports on Form 10-K filed on March 3, 2014 and March 1, 2013 and the Company’s Quarterly Report on
Form 10-Q filed on November 12, 2013. We have not independently verified or participated in the preparation of
these disclosures. We are required to separately file, concurrently with our annual report, a notice that such activities
have been disclosed in our annual report. The SEC is required to post this notice of disclosure on its website and send
the report to the U.S. President and certain U.S. Congressional committees. Disclosure of such activity, even if such
activity is not subject to penalties or sanctions under applicable law, and any penalties or sanctions actually imposed
on us or our affiliates as a result of these activities, could harm our reputation and have a negative impact on our
business.
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Differences between U.S. and foreign anti-corruption, sanctions and export control laws increase the risks and
complexities of compliance, and sometimes present actual conflicts of law (especially in the sanctions area). If we fail
to comply with this multitude of laws and regulations, even where conflicts of law arise, we could be exposed to
claims for damages, civil or criminal penalties, reputational harm, incarceration of our employees, restrictions on our
operations and other liabilities, which could negatively affect our businesses, operating results and financial condition.
In addition, depending on the circumstances, we could be subject to liability for violations of applicable
anti-corruption, sanctions or export control laws committed by companies in which we or our funds invest or which
we or our funds acquire.

A portion of our revenues, earnings and cash flow is highly variable, which may make it difficult for us to achieve
steady earnings growth on a quarterly basis, and we do not intend to regularly provide comprehensive earnings
guidance, which may cause the price of our Class A shares and our Preferred shares to be volatile.

A portion of our revenues, earnings and cash flow is highly variable, primarily due to the fact that performance fees
from our private equity funds and certain of our credit and real assets funds, which constitutes the largest portion of
income from our combined businesses, and the transaction and advisory fees that we receive, can vary significantly
from quarter to quarter and year to year. In addition, the investment returns of most of our funds are volatile. We may
also experience fluctuations in our results from quarter to quarter and year to year due to a number of other factors,
including changes in the values of our funds’ investments, changes in the amount of distributions, dividends or interest
paid in respect of investments, changes in our operating expenses, the degree to which we encounter competition and
general economic and market conditions. Our future results will also be significantly dependent on the success of our
larger funds (e.g., Fund VIII and Fund IX), changes in the value of which may result in fluctuations in our results. In
addition, performance fees from our private equity funds and certain of our credit and real assets funds is subject to
contingent repayment by the general partner if, upon the final distribution, the relevant fund’s general partner has
received cumulative performance fees on individual portfolio investments in excess of the amount of performance fees
it would be entitled to from the profits calculated for all portfolio investments in the aggregate. See “—Poor performance
of our funds would cause a decline in our revenue and results of operations, may obligate us to repay performance fees
previously paid to us and would adversely affect our ability to raise capital for future funds.” Such variability may lead
to volatility in the trading price of our Class A shares and our Preferred shares and cause our results for a particular
period not to be indicative of our performance in a future period. It may be difficult for us to achieve steady growth in
earnings and cash flow on a quarterly basis, which could in turn lead to large adverse movements in the price of our
Class A shares and our Preferred shares or increased volatility in the price of our Class A shares and our Preferred
shares in general.

The timing of performance fees generated by our funds is uncertain and will contribute to the volatility of our results.
Performance fees depends on our funds’ performance. It takes a substantial period of time to identify attractive
investment opportunities, to raise all the funds needed to make an investment and then to realize the cash value or
other proceeds of an investment through a sale, public offering, recapitalization or other exit. Even if an investment
proves to be profitable, it may be several years before any profits can be realized in cash or other proceeds. We cannot
predict when, or if, any realization of investments will occur. Generally, with respect to our private equity funds,
although we recognize performance fees on an accrual basis, we receive private equity performance fees payments
only upon disposition of an investment by the relevant fund, which contributes to the volatility of our cash flow. If our
funds were to have a realization event in a particular quarter or year, it may have a significant impact on our results for
that particular quarter or year that may not be replicated in subsequent periods. We recognize revenue on investments
in our funds based on our allocable share of realized and unrealized gains (or losses) reported by such funds, and a
decline in realized or unrealized gains, or an increase in realized or unrealized losses, would adversely affect our
revenue, which could further increase the volatility of our results. With respect to a number of our credit funds, our
performance fees is generally paid annually, semi-annually or quarterly, and the varying frequency of these payments
will contribute to the volatility of our revenues and cash flow. Furthermore, we earn this performance fees only if the
net asset value of a fund has increased or, in the case of certain funds, increased beyond a particular threshold. The
general partners of certain of our credit funds accrue certain performance fees when the fair value of investments
exceeds the cost basis of the individual investor’s investments in the fund, including any allocable share of expenses
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incurred in connection with such investment, which is referred to as a “high water mark.” The general partners for the
remainder of our credit funds generally defer such performance fees until the fees are crystallized or are no longer
subject to clawback or reversal. For certain performance fee arrangements, high water marks are applied on an
individual investor basis. If the high water mark for a particular investor is not surpassed, we would not earn such
performance fees with respect to such investor during a particular period even though such investor had positive
returns in such period as a result of losses in prior periods. If such an investor experiences losses, we will not be able
to earn such performance fees from such investor until it surpasses the previous high water mark. Such performance
fees we earn are therefore dependent on the net asset value of investors’ investments in the fund, which could lead to
significant volatility in our results.

Because a portion of our revenue, earnings and cash flow can be highly variable from quarter to quarter and year to
year, we do not plan to provide any comprehensive guidance regarding our expected quarterly and annual revenues,
earnings and cash
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flow. The lack of comprehensive guidance on a regular and consistent basis may affect the expectations of public
market investors and could cause increased volatility in the price of our Class A shares and our Preferred shares.
The investment management business is intensely competitive, which could have a material adverse impact on us.
The investment management business is intensely competitive. We face competition both in the pursuit of outside
investors for our funds and in acquiring investments in attractive portfolio companies and making other investments. It
is possible that it will become increasingly difficult for our funds to raise capital as funds compete for investments
from a limited number of qualified investors.
Competition among funds is based on a variety of factors, including:
tnvestment performance;
tnvestor liquidity and willingness to invest;
tnvestor perception of investment managers’ drive, focus and alignment of interest;

quality of service provided to and duration of relationship with

Investors;
business reputation; and
the level of fees and expenses charged for services.
We compete in all aspects of our businesses with a large number of investment management firms, private equity,
credit and real assets fund sponsors and other financial institutions. A number of factors serve to increase our
competitive risks:
fund investors may develop concerns that we will allow a business to grow to the detriment of its performance;
investors may reduce their investments in our funds or not make additional investments in our funds based upon
current market conditions, their available capital or their perception of the health of our businesses;
the attractiveness of our funds relative to investments in other investment products could change depending on
economic and market conditions;
some of our competitors have greater capital, lower targeted returns or greater sector or investment strategy-specific
expertise than we do, which creates competitive disadvantages with respect to investment opportunities;
some of our competitors may also have a lower cost of capital and access to funding sources that are not available to
us, which may create competitive disadvantages for us with respect to investment opportunities;
some of our competitors may perceive risk differently than we do, which could allow them either to outbid us for
investments in particular sectors or, generally, to consider a wider variety of investments;
some of our funds may not perform as well as competitors’ funds or other available investment products;
our funds’ competitors that are corporate buyers may be able to achieve synergistic cost savings in respect of an
investment, which may provide them with a competitive advantage in bidding for an investment;
our competitors have instituted or may institute low cost, high speed financial applications and services based on
artificial intelligence and new competitors may enter the investment management space using new investment
platforms based on artificial intelligence;
developments in financial technology (or fintech), such as a distributed ledger technology (or blockchain), have the
potential to disrupt the financial industry and change the way financial institutions, as well as investment managers,
do business, and could exacerbate these competitive pressures;
some fund investors may prefer to invest with an investment manager that is not publicly traded;
the successful efforts of new entrants into our various businesses, including former “star” portfolio managers at large
diversified financial institutions as well as such institutions themselves, may result in increased competition;
there are relatively few barriers to entry impeding other alternative investment management firms from implementing
an integrated platform similar to ours or the strategies that we deploy at our funds, such as distressed investing, which
we believe are competitive strengths of ours; and
other industry participants continuously seek to recruit our investment professionals away from us.
These and other factors could reduce our earnings and revenues and have a material adverse effect on our businesses.
In addition, if we are forced to compete with other alternative investment managers on the basis of price, we may not
be able to maintain our current management fee and performance fees structures. We have historically competed
primarily on the performance of our funds, and not on the level of our fees or performance fees relative to those of our
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competitors. However, there is a risk that fees and performance fees in the alternative investment management
industry will decline, without regard to the historical performance of a manager. Fee or performance fees reductions
on existing or future funds, without corresponding decreases in our cost structure, would adversely affect our revenues
and profitability.
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Our ability to retain our investment professionals is critical to our success and our ability to grow depends on our
ability to attract and retain key personnel.

Our success depends on our ability to retain our investment professionals and recruit additional qualified personnel.
We anticipate that it will be necessary for us to add investment professionals as we pursue our growth strategy.
However, we may not succeed in recruiting additional personnel or retaining current personnel, as the market for
qualified investment professionals is extremely competitive. Our investment professionals possess substantial
experience and expertise in investing, are responsible for locating and executing our funds’ investments, have
significant relationships with the institutions that are the source of many of our funds’ investment opportunities, and in
certain cases have key relationships with our fund investors. Therefore, if our investment professionals join
competitors or form competing companies it could result in the loss of significant investment opportunities and certain
existing fund investors. Additionally, recent changes in law in the U.S. and U.K. have increased the tax rate on various
income streams used to compensate investment professionals. More specifically, in December 2017, President Trump
signed into law Public Law Number 115-97, formerly known as the Tax Cuts and Jobs Act (the “TCJA”). The TCJA
changed the holding period requirement for investment professionals to receive long-term capital gain treatment on
performance fees for taxable years beginning after December 31, 2017. Going forward, performance fees attributable
to gains with respect to assets held for three years or less will be treated as short-term capital gains and taxed at
ordinary income rates. There remains uncertainty as to whether these rules may be further modified in the future to be
even broader in scope. States and other jurisdictions in the past have also considered legislation to increase taxes with
respect to performance fees. For example, New York has periodically considered legislation under which
non-residents of New York could be subject to New York state income tax on income in respect of our Class A shares
as a result of certain activities of our affiliates in New York, and recently Governor Cuomo, as a response to certain
aspects of the TCJA, proposed legislation to reform the treatment of incentive income in New York to tax such
income at higher rates. Additional details of Governor Cuomo’s proposal remain unclear, and it is uncertain when or
whether such legislation would be enacted. Legislation similar to Governor Cuomo’s proposal in New York has been
considered in California and Connecticut (and passed in New Jersey although it is not currently effective), where a
significant portion of our employees reside and could impact our ability to recruit investment professionals. In
addition, the U.K. implemented legislation effective from April 2015 that changed the scope and tax rate for
performance fees, particularly for individuals who have immigrated to the U.K., so called “non-domiciled individuals.”
Further, from 2016, legislation that taxes performance fees as deemed trading income has come into force affecting
partners of Apollo Management International LLP who have an interest in funds that have a weighted average holding
period of fewer than 40 months. Because a portion of certain investment professionals’ compensation arises from
equity interests in our businesses or a right to receive performance fees, the potentially less favorable tax treatment of
performance fees in the U.S. or the U.K. could adversely affect our ability to recruit, retain and motivate our current
and future investment professionals or require us to alter our approach to compensating investment professionals.
Fluctuations in the distributions to investment professionals generated from performance fees could also impair our
ability to attract and retain qualified personnel.

Furthermore, the SEC has proposed mandatory clawback rules that would require listed companies to adopt a
clawback policy providing for recovery of incentive-based compensation awarded to executive officers if the company
is required to prepare an accounting restatement resulting from material noncompliance with financial reporting
requirements. However, these proposals have not yet been finalized and the specific long-term impact on us is not yet
clear. There is the potential that new compensation rules will make it more difficult for us to attract and retain
investment professionals by capping the amount of variable compensation compared to fixed pay, requiring the
deferral of certain types of compensation over time, implementing “clawback” requirements, or making other changes
deemed onerous by such investment professionals.

Amounts earned by our employees who participate in performance fees will vary year-to-year depending on the
overall realized performance of the Company. As a result, there may be periods when the executive committee of the
Company’s manager determines that allocations of realized performance fees are not sufficient to compensate
individuals, which may result in an increase in salary, bonus and benefits, the modification of existing programs or the
use of new remuneration programs, which may increase our overall compensation costs. Reductions in performance
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fee revenues could also make it harder to retain employees and cause employees to seek other employment
opportunities.

The loss of even a small number of our investment professionals could jeopardize the performance of our funds,
which would have a material adverse effect on our results of operations. Efforts to retain or attract investment
professionals and other personnel may result in significant additional expenses, which could adversely affect our
profitability.

We strive to maintain a work environment that promotes our culture of collaboration, motivation and alignment of
interests with our fund investors and shareholders. If we do not continue to develop and implement effective processes
and tools to manage growth and reinforce this vision, our ability to compete successfully and achieve our business
objectives could be impaired, which could negatively affect our businesses, financial condition and results of
operations.
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We may not be successful in expanding into new investment strategies, markets and businesses.

We actively consider the opportunistic expansion of our businesses, both geographically and into complementary new
investment strategies. We may not be successful in any such attempted expansion. Attempts to expand our businesses
involve a number of special risks, including some or all of the following:

the diversion of management’s attention from our core businesses;

the disruption of our ongoing businesses;

entry into markets or businesses in which we may have limited or no experience;

tncreasing demands on our operational systems and infrastructure;

potential increase in investor concentration; and

the broadening of our geographic footprint, increasing the risks associated with conducting operations in foreign
jurisdictions (including regulatory, tax, legal and reputational consequences).

Additionally, any expansion of our businesses could result in significant increases in our outstanding indebtedness and
debt service requirements, which would increase the risks of investing in our Class A shares and our Preferred shares,
and may adversely impact our results of operations and financial condition.

We also may not be successful in identifying new investment strategies or geographic markets that increase our
profitability, or in identifying and acquiring new businesses that increase our profitability. Because we have not yet
identified these potential new investment strategies, geographic markets or businesses, we cannot identify for you all
the risks we may face and the potential adverse consequences on us and your investment that may result from our
attempted expansion. We also do not know how long it may take for us to expand, if we do so at all. We have also
entered into strategic partnerships, separately managed accounts and sub-advisory arrangements, which lack the scale
of our traditional funds and are more costly to administer. The prevalence of these accounts may also present conflicts
and introduce complexity in the deployment of capital. We have total discretion, at the direction of our manager,
without needing to seek approval from our board of directors or shareholders, to enter into new investment strategies,
geographic markets and businesses, other than expansions involving transactions with affiliates which may require
board approval.

Many of our funds invest in relatively high-risk, illiquid assets and we may fail to realize any profits from these
activities for a considerable period of time or lose some or all of the principal amount we invest in these activities.
Many of our funds invest in securities that are not publicly traded. In many cases, our funds may be prohibited by
contract or by applicable securities laws from selling such securities for a period of time. Our funds will generally not
be able to sell these securities publicly unless their sale is registered under applicable securities laws, or unless an
exemption from such registration requirements is available. The ability of many of our funds, particularly our private
equity funds, to dispose of investments is heavily dependent on the public equity markets, inasmuch as the ability to
realize value from an investment may depend upon the ability to complete an IPO of the portfolio company in which
such investment is held. Furthermore, large holdings even of publicly traded equity securities can often be disposed of
only over a substantial period of time, exposing the investment returns to risks of downward movement in market
prices during the disposition period. Moreover, because the investment strategy of many of our funds often entails our
having representation on public portfolio company boards of our funds, our funds may be restricted in their ability to
affect such sales during certain time periods. Accordingly, our funds may be forced, under certain conditions, to sell
securities at a loss.

Dependence on significant leverage in investments by our funds could adversely affect our ability to achieve attractive
rates of return on those investments.

Because certain of our funds’ investments rely heavily on the use of leverage, our ability to achieve attractive rates of
return on investments will depend on our continued ability to access sufficient sources of indebtedness at attractive
rates. For example, in many of our private equity fund investments, indebtedness may constitute 70% or more of a
portfolio company’s total debt and equity capitalization, including debt that may be incurred in connection with the
investment, and a portfolio company’s leverage may increase as a result of recapitalization transactions subsequent to
the company’s acquisition by a private equity fund. The absence of available sources of senior debt financing for
extended periods of time could therefore materially and adversely affect our funds. An increase in either the general
levels of interest rates or in the risk spread demanded by sources of indebtedness would make it more expensive to
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finance those investments. Increases in interest rates could also make it more difficult to locate and consummate
private equity investments because other potential buyers, including operating companies acting as strategic buyers,
may be able to bid for an asset at a higher price due to a lower overall cost of capital. Conversely, certain of the
strategies pursued by funds we manage benefit from higher interest rates, and a sustained low interest rate
environment may negatively impact expected returns for these funds. The TCJA also introduced a new limitation on
the deductibility of interest for U.S. Federal income tax purposes for corporations and pass-through entities. For
taxable years beginning after December 31, 2017, taxpayers
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may no longer deduct business interest expense in excess of the sum of (i) business interest income and (ii) 30% of
“adjusted taxable income” (which is similar to EBITDA for taxable years beginning before January 1, 2022, and similar
to EBIT for taxable years beginning thereafter). Notably these limitations apply to existing debt and there are no
transitional rules. Although the impact of this limitation will vary across our funds’ portfolio companies, it is possible
that we may not be able to utilize the same amount of leverage to finance investments going forward or that a material
amount of interest expense may not be deductible for U.S. Federal income tax purposes by our portfolio companies,
both of which may have a material impact on our rates of return on investments. See “—Recently enacted U.S. tax
legislation may materially adversely affect our results of operation and cash flows and may have adverse tax
consequences for certain of our Class A shareholders.”

In addition, a portion of the indebtedness used to finance certain of our fund investments often includes high-yield
debt securities. Availability of capital from the high-yield debt markets is subject to significant volatility, and there
may be times when we might not be able to access those markets at attractive rates, or at all. To the extent that there
are limits the amount or cost of financing our funds are able to obtain, the returns on our funds’ investments may
suffer.

Investments in highly leveraged entities are inherently more sensitive to declines in revenues, increases in expenses
and interest rates and adverse economic, market and industry developments. The incurrence of a significant amount of
indebtedness by an entity could, among other things:

give rise to an obligation to make mandatory prepayments of debt using excess cash flow, which might limit the
entity’s ability to respond to changing industry conditions to the extent additional cash is needed for the response, to
make unplanned but necessary capital expenditures or to take advantage of growth opportunities;

allow even moderate reductions in operating cash flow to render it unable to service its indebtedness, leading to a
bankruptcy or other reorganization of the entity and a loss of part or all of the equity investment in it;

limit the entity’s ability to adjust to changing market conditions, thereby placing it at a competitive disadvantage
compared to its competitors who have relatively less debt;

limit the entity’s ability to engage in strategic acquisitions that might be necessary to generate attractive returns or
further growth; and

limit the entity’s ability to obtain additional financing or increase the cost of obtaining such financing, including for
capital expenditures, working capital or general corporate purposes.

As a result, the risk of loss associated with a leveraged entity is generally greater than for companies with
comparatively less debt. For example, many investments consummated by private equity sponsors during 2005, 2006
and 2007 that utilized significant amounts of leverage subsequently experienced severe economic stress and in certain
cases defaulted on their debt obligations due to a decrease in revenues and cash flow precipitated by the economic
downturn.

When certain of our funds’ existing portfolio investments reach the point when debt incurred to finance those
investments matures in significant amounts and must be either repaid or refinanced, those investments may materially
suffer if they have generated insufficient cash flow to repay maturing debt and there is insufficient capacity and
availability in the financing markets to permit them to refinance maturing debt on satisfactory terms, or at all. If a
limited availability of financing for such purposes were to persist for an extended period of time, when significant
amounts of the debt incurred to finance these funds’ existing portfolio investments came due, these funds could be
materially and adversely affected. Additionally, if such limited availability of financing persists, our funds may also
not be able to recoup their investments, as issuers of debt become unable to repay their borrowings.

In addition to our private equity funds, many of our other funds may choose to use leverage as part of their respective
investment programs and regularly borrow a substantial amount of their capital. The use of leverage poses a
significant degree of risk and enhances the possibility of a significant loss in the value of the investment portfolio. Our
credit and real assets funds may borrow money from time to time to purchase or carry securities. The interest expense
and other costs incurred in connection with such borrowing may not be recovered by appreciation in the securities
purchased or carried, and will be lost-and the timing and magnitude of such losses may be accelerated or
exacerbated-in the event of a decline in the market value of such securities. Gains realized with borrowed funds may
cause the fund’s net asset value to increase at a faster rate than would be the case without borrowings. However, if
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investment results fail to cover the cost of borrowings, the fund’s net asset value could also decrease faster than if there
had been no borrowings. The inability to obtain such financing on attractive terms may impact our funds’ ability to
achieve targeted rates of return.

In addition, under the provisions of the Investment Company Act, AINV is permitted, as a business developme